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KENTUCKY STATE BOARD MEETS 


TOBACCO SITUATION DISCUSSED 








Takes a Decided Stand on Overhead 
Writing and Upholds the Agency 
Platform as to This 





Louisville, Ky., July 1.—(Special.)—A 
determined spirit to bring back to local 
agency channels in Kentucky such to- 
bacco business as is now placed outside 
the state was manifested at the semi- 
annual meeting of the Kentucky State 
Board held at Mammoth Cave last week. 
After a discussion of the question of 
rates, during which there were some 
heated remarks in opposition to making 
any concessions to the so-called trust a 
committee composed of the following 
was appointed to investigate the whole 
subject and make recommendations: J. 
L. Smith, Hamburg-Bremen; W. H. 
Wheeler, Home; F. G. Snyder, Liver- 
pool, London & Globe; U. F. Moss, Na- 
tional of Hartford; C. M. Benjamin of 
the Pennsylvania and Fire Association. 
This committee will confine itself to the 
subject of rates on purely storage ware- 
houses. 


Three-Fourths Value Clause Discussed 

Another spirited discussion ensued 
when the subject of restoring the three- 
fourths value clause on all tobacco ex- 
cept that contained in strictly storage 
warehouses came up. The following 
resolutions were adopted: 


It is the sense of this association that 
the three-fourths value clause be rein- 
stated on tobacco in rehandling houses, 
prizing houses and stemmeries in fifth and 
sixth class towns and in the country; 
and the executive committee is directed to 
take the matter up with the subcommittee 
of the governing committee on the oc- 
casion of the contemplated early visit of 
the subcommittee to Louisvilie. 


General Tobacco Situation 


The Kentucky Board of Fire Underwrit- 
ers, as a body and through its individual 
members, has given most careful consider- 
ation to the conditions surrounding the in- 
suring of tobacco in various sections of 
the state, in the light of the occurrences 
of the fall of 1906, in so far as these condi- 
tions are likely to obtain during the sea- 
son now approaching and those of future 


years, 

It is not our purnose at this time to 
enter into the details of outrages which 
have thus far been perpetrated; they are 
well known to the insurance companies, 
local agents and to the public in general. 
Leaving out of consideration the causes of 
the outbreaks of the past, this board can- 
not impress too strongly upon all con- 
cerned the extreme gravity of the situa- 
tion and the inevitable results of repeated 
occurrences such as those which have al- 
ready transpired. It is of importance, not 
only to companies and local agents, but to 
producers, purchasers and consumers. 

As a result of the incendiarism which 
occurred last year, all the companies 
which had heretofore written large lines 
on tobacco have curtailed their operations 
along this line; many have ceased busi- 
ness of this class in all except the large 
cities, while others have abandoned it al- 
together. The petty acts which have 
been committed in the way of destruction 
of plant beds have not tended to reassure 
us, and it is the sense of this association 
that, unless confidence can be restored, 
the companies will refuse indemnity to all 
handlers of tobacco, of all classes. 

e view with great alarm and much 
regret the attitude of certain members of 
this association with reference to the 
question of overhead writing. We believe 


in their respective territories, and this 
association desires to-go on record in no 
uncertain terms as being unalterably and 
unequivocally opposed to the acceptance 
of business of any class except through 
the agents in whose territory the business 
is located. 


In the matter of profit insurance on 
lumber the meeting unanimously adopted 


(Continued on Page 14.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital..................++. $ 4,000,000.00 


PE Wetsenesencivccnédceccsses SEE 
BED wccccccccccceccccecesss §€=©6&ONTESE 
Wet Gurplus.....ccsscccccccccccce 966,072.43 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by A=tna in 88 Years, $108,748,826.97 
J. S GADSDEN, Gen'l Agt. KEELER & GALLAGHER 
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PROTECT YOUR CUSTOMERS, 


pM | them CONTINENTAL Safety Fund Policies. 

u y 
a policy-holders, larger than that of any other 

ompany. 

Important advantage of Inspection by experienced men. 

Prompt attention to adjustments ensured by its large 
force of traveling men. 

Sixty-three mililons of dollars pald for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 


— honest loss claimant pald one hundred cents on the 
ollar. 

















THE CONTINENTAL 
FIRE INSURANCE CO. 
Capital 
$1,000,000. 
Assets over 
$17,000,000. 
ae less than 
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Policy-holders’ surplus 
nearly 
$9,600,000. 

OF NEW YORK, 




















PROTECT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of its agents. 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

Will make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely never matter. 

Gives you the privilege of writl ornado Insurance. 

Has a fixed policy and Is not a “fair weather” friend, that 
Is, does not withdraw, as many companies do, local 
rate wars or heavy losses occur. 




















D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.90 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT © 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY #& SPEAR, Managers Agencies in all cities and towns. 

















COMMISSIONER BARRY TO TALK 


NATIONAL ASSOCIATION 





PLANS 





Some of the Subjects That Will Be 
Discussed Before the Agents’ 
Richmond Convention 





Boston, Mass, July 2.—(Special.)— 
Commissioner James V. Barry of Mich- 
igan has accepted an invitation to speak 
before the National Association of Local 
Fire Insurance Agents at the Richmond 
convention, Sept. 25-27. His topic will 
be “The Relation of the State to Fire 
Insurance.” Mr. Barry is one of the 
heavyweights among the insurance com- 
missioners and his name will add luster 
to the National association’s program. 

Charles B. Weil, a leading local agent 
at Milwaukee, is on the program for 
a discussion of schedule rating. He will 
give particular attention to the Dean 
system as applied in the west. 

The question of “Incorporated Agen- 
cies,” of so much moment to southern 
agents at this time, will be discussed 
by J. H. Southgate of Durham, N. C. 
Mr. Southgate took a conspicuous part 
at the Indianapolis convention. 

Chairman Barry Forced to Decline 

Chairman Charles H. Barry of the 
governing committee of the Western 
Union was invited to speak at the Rich- 
mond convention as the representative 
of that organization, but was obliged 
to decline, because the date of the meet- 
ing conflicted with other engagements. 
In declining the invitation, Mr. Barry 
says: “I sincerely appreciate the honor 
done me through the extension of this 
invitation and would have been very 
glad indeed to address your members 
upon one or two live topics if it had 
been possible for me to arrange my 
time for the same.” 

One of the leading questions for dis- 
cussion at the Richmond convention will 
be that of trust lines, how they shall 
be handled, how the interests of local 
agents shall be protected and proper 
seaports secured between agents and 
brokers handling these lines. This seems 
to be a problem in itself, and the ques- 
tion of its effective handling, so that 
the proper interests of all parties shall 
be conserved requires careful consid- 
eration. Reports will be made at Rich- 
mond covering the investigations of the 
National association into the situation 
and possibly some recommendations made 
which will cal! for action. 

In this connection it is interesting 
to note that the Chicago Board of Fire 
Underwriters has appointed a_ special 
committee on “irregular competition,” 
the definite object being to consider the 
matter of trust lines. The committee 
is composed of John W. G. Cofran of 
the Hartford and P. D. McGregor of the 
Queen, representing company managers, 
and Charles P. Whitney, George W. 
Blossom and D. McLennan, repre- 
senting agency and brokerage interests, 

Lioyds Writing Jewelry Risks 

It is reported that a New York bro- 
ker is writing jewelry risks in the 
west at cut rates through London Lloyds. 
It is understood that these lines are 
placed without warranty. 

The activity of Michigan local agents 
was one of the strong factors which 
resulted in the adoption of a law per- 
mitting the use of coinsurance in Mich- 
igan. 

Bowling Green, (Ohio), agents have 

(Continued on Page 14.) 
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SIDELIGHTS ON THE MEETING 


FIELD CLUB’S MANY DELIGHTS 


Some of the Interesting Features of 
the Recent Illinois Conclave at 
Lake Geneva 


(From a Staff Correspondent) 

Hotel Glenwood, Lake Geneva, Wis., 
June 27.—The Illinois Field Club, which 
closed its meeting here this week, now 
has its two famous “alphabet” men: in 
powcr, men who have a quartet of 
initials to their names. Metellus Lucul- 
lus Cicero Funkhouser is now president 
and James Giuseppe Socrates Best is 
vice-president. Both are leaders on the 
floor of the field club as well as in 
committee work. Mr. Best nominated 
Mr. Funkhouser, who is major of the 
First Regiment, I. N. G., and referred 
to him’as the man who went down 
with the flag at Bunker Hill, the hero 
of Bull Run and the soldier who stormed 
Santiago. After this nleasantry, the old 
war horse of the Concordia, C. G. 
Meeker, got back at Best. He said the 
old fellows had had honors heaped on 


MISS L. B. HERPICH 
Secretary Illinois Field Club 


them and were willing to rest on their 
laurels. He declared it was time the 
young men were at the helm and he 
cast about to get available material. 
He said he had found the best young 
man in the club, J. G. S. Best of the 
Girard Mr. Best, the veteran of many 
years, with gray hair and a ruddy com- 
plexion, the youngest old man in the 
field, was trotted out amid wild en- 
thusiasm. Mr. Best, by the way, is 
a big factor in the field club in a busi- 
ness way and is the life of the social 
part of the summer meeting. 
Marriage of Meeker and Mink 

And then it came Mr. Best’s turn to 
retaliate.on Mr. Meeker. During one 
of the evening festivities Mr. Best was 
gowned in the garb of a minister which 
fitted him to a nicety. He is rather 
devout himself. Wallace Mink of the 
State was gowned as a beautiful woman. 
C. G. Meeker was the bridegroom. 
The three got together, but Rev. Best 
halted long enough in the ceremony to 
demand all the cigars and smoking to- 
bacco each possessed. Then he joined 
them in the “unholy bonds of padlock” 
and after searching the contracting par- 
ties again for tobacco, said, “May the 
devil have mercy on your souls.” The 
bride was promptly and profusely kissed. 
Mrs. Meeker could not be present, much 
to the disappointment of the members 
and their ladies. She was ill and has 
been confined to her home for some 
time. So Best proposed a telegram ~ 
be sent to her, which was re 
read, “We regret your inability to be 
present. We pray for your speedy re- 





cevery. Your husband has been married 
to someone else, but we guarantee to 
get you a better man.” 

Miss Herpich a Popular Secretary 

No one can attend a field club meet- 
ing without recognizing the ability of 
Miss L. B. Herpich, the secretary. and 
treasurer. She is one of Chicago’s most 
successful business women. Miss Her- 
pich has a splendid grasp of the busi- 
ness, a thorough knowledge of its rami- 
fications and disposes of -the detail of 
the club’s o ey with alertness and 
accuracy. is conscientious in all 
her work boy is not a secretary who 
plays favorites. At the meeting there 
were numerous tributes to Miss Her- 
pich’s worth, and by unanimous vote her 
salary was increased. Her diplomacy in 
dealing with the work of her office and 
her fair treatment of all members have 
often been admired. 

A Happy Hit or Fatal Mistake 

Whether it was a happy hit or a 
fatal mistake that Secretary Wiley of 
the State made when he gave an im- 
promptu talk at the close of the noon 
meal the last day, no one could tell. 
He said, “A yarn has just come to 
my feet.” Everyone looked to see 
whether he wore cotton or woolen 
hosiery or any at all. 

The talkfest as the end of the field 
club festivities is a delightful way to 
close the evening, and should be made 
a fixed event. Secretary Wiley, his 
wife and daughter added much to the 
occasion, and in their automobile are 
able to entertain the ladies very hand- 
somely. 

The youngest man present was Wal- 
lace Mink, Jr., who is entering his sec- 
ond summer. He is a second edition 
of the “old man’ and makes a very 
competent assistant special agent. 

Anglers Much in Evidence 

Fishing is one of the popular pastimes 
at the meetings. The main anglers are 
Sholbe of the Germania, Mink of the 
State, and McCabe of the _Agricultural. 
The fishermen on the pier were in 
evidence at all times. Norse of the 
Northwestern National, who was on 
hand as a guest, was the champion 
caster. 

The new field club ladies this year 
who added to the gayety of the occa- 
sion were Mrs. L. Parsons, Mrs. 

S. Kemp, Mrs. C. W. Davis and 
Mrs. H. B. Doten. 

ae Kemp and Raymond Wal- 
dron, o rented a gasoline launch 
during the period of the meeting, fa- 
vored all the people with frequent trips 
on the lake. 





Office of Issue Closed 

S. P. Stamford, resident secretary of 
the New York Life at the Chicago 
office of issue, which was discontinued 
July 1, will remain in that city as resi- 
dent secretary for the company. G. A. 
Looser, deputy comptroller, and F. A. 
Hense, cashier, together with most of 
the clerks originally sent there from 
New York, have returned to the home 
office. While the Chicago office will be 
a clearing house for old business, all 


new business will be sent direct to New 
York. 





Will Confer on Earthquake Hazard 


At the meeting of the Canadian Fire 
Underwriters Assoriation at Niagara 
Falls, June 26 and 27, the question of 
adopting an earthquake clause and rate 
differential for assuming the earthquake 
hazard in different provinces was held in 
abeyance until a conference could be had 
upon the subject with a committee from 
the Eastern Union and Pacific Board. 





Whilden & Hancock of New York, get 
the general agency of the Commonwealth 
Fire of Texas for New York state. 

The Austin Fire has reinsured its Colo- 
rado business in the Imperial Fire of 
Denver and withdrawn from Colorado, 

Many South Carolina local agents are 
opposin incorporated fire agencies. The 

epartment refuses to license such 
agencies. 


The July 1 statement of the Seaboard F 
& M. a omnes nets me fe 

serve net si us 
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The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN. 3, 1907 


A. P. ROSS, Special Agent, 505 Park Building, 


$455,951.06 
CLEVELAND, 0. 
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=< Ohio German Fire 


Insurance Company of Toledo 








Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.69! 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 
Total Assets - - - $10,749,399-53 
Total Liabilities except Capital 6,706,405.07 
a -Holders’ Surplus - - - $4,042,994.46 
tal Income from all sources in 1906 - $8,062,185.25 


pea Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


000, continues to offer to the i blic Indemnity against or 
ble relia’ reliability. 


Damage by Fire of unquestionable 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & Hondon & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION | DOLLARS 


FOUR MILLION F FIVE 1 HUNDRED "THOUSAN D DOLLARS 
UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 
Ohio, Indigpe. Fentoeky, St — — ees WHadam 6, WARREN, » Mertens Some. 





Geo. H. Moore, Joha V. 


OHIO FERRERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado indemnity 


STATEMENT JANUARY 1, 1907 
$1,291,432,15 
36,540.50 








Preserve for Co for Contingencies 


sear ae - 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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TO OPEN CENTRAL DEPARTMENT 





Walla Walla Fire is to Have a Chi- 
cago Office with C. H. Spencer 
as General Agent 





The Walla Walla Fire of Washington 
is now opening a central department in 
Chicago, with C. H. Spencer as general 
agent. Mr. Spencer was one of the 
originators of the company and recently 
resigned as secretary to take the central 
western general agency. He will have 
jurisdiction over Ohio, Indiana, Illinois, 
Missouri, Minnesota, North and South 
Dakota, Wisconsin, Michigan, Iowa, 
Kansas and Nebraska. All the agents 
in these states will report direct to 
General Agent Spencer. He will have 
two field men at the start but no ap- 
pointments have been made yet. For 
this year the company will only operate 
in the larger places. Mr. Spencer is 
now looking through the Chicago offices 
and will locate in some local agency 
in a short time. 

O. P. Conoway of Los Angeles, special 
agent of the Northwestern National. in 
Southen California, entered on his new 
duties as secretary of the Walla Walla 
Fire this week. C. Holloway, the 
president, is the main man at the helm. 
The statement of the company as of 
May 1 shows assets, $409,028; reserve, 


$3,820; net surplus, $194,020; capital, 
$200,000. It was incorporated Jan. 31 
last. 





WILL WRITE LAUNCHES 

The Insurance Agency Company of 
St. Louis has been appointed by the 
New York Vessel Insurance Agency as 
manager for territory west of Pittsburg. 

The New York company expects to 
find a large field in writing insurance 
on gasoline launches and motor boats, 
a class of risks which it has been diffi- 
cult to place. The increasing number 
of these boats on inland waters has 
created a growing demand for insurance 
protection. The company is operated by 
several American and English fire and 
marine companies. Charles M. Hall & 
Co. are the New York managers. 

The field of the St. Louis department 
takes in the great lakes. Stewart Mc- 
Donald will be local manager at St. 
Louis, and Capt. J. W. Pipes, a Missis- 
sippi river captain, has been appointed 
chief inspector for the western depart- 
ment. 





Can Recover from Electric Companies 

The court of appeals at Albany, N. Y., 
has sustained a $15,000 verdict for the 
Continental against the New York Edi- 
son Company. Attorney R. J. Donovan 
said the decision establishes the right 
of fire insurance companies to recover 
from electric lighting companies for 
losses in cases of fire from defective 
insulation. He said the insurance com- 
panies pay an average of $25,000,000 a 
year for such losses. 

Associated with the Continental in 
the suit were the Hanover, Agricul- 
tural of Watertown, North British & 
Mercantile, Germania, Hartford, British 
America, and the Liverpool -& London 
& Globe. These concerns paid losses 
aggregating $100,000 two years ago for 
the burning of a block of buildings at 
Third avenue and One Hundred and 
Ninetieth street, New York City, the 
result of defective electric light wires. 





Special Agent Flanegin Transferred 
T. E. Flanegin, special agent of the 
Northwestern Underwriters in Iowa, has 


been transferred to Ohio and Michigan, 
with headquarters in Detroit. 





FEDERAL LLOYDS 


159 La Salle St., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44, 
Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 





AS VIEWED FROM CHICAGO 


SIMONSON ENTERS NEW POSITION 


C. F. Simonson, formerly superin- 
tendent of ratings for the Western 
Union, has been appointed assistant gen- 
eral agent of the Southern of New Or- 
leans and Guardian in the west, in the 
office of General Agent John E. Hen- 
dry. Mr. Simonson will also be the 
managing underwriter of the Southeast- 
ern Associates in the west. The South- 
eastern Associates issues a joint policy 
backed by the Guardian, Southern, Star 
and Jefferson. It will write excess lines, 
but not in congested districts where 
the associated companies are writing. 

Mr. Simonson is well known in the 
insurance world, not only as a rater, 
but as a man who has had a large 
experience and knowledge as to special 
hazards and general classes of business. 

Heretofore the applications for the 
Southeastern Associates have been sent 
to New York, but will now be passed 
on here. Mr. Simonson is now culti- 
vating both the brokerage and agency 
fields and will add strength to the Hen- 
dry office. 





+e ++ 
PLANS OF CALIFORNIA FIRE 

The California Fire, which contem- 
plated placing B. O. Selbach of Denver 
at Chicago, as supervising general agent 
for the central west, has decided to 
do nothing until the first of the year. 
Mr. Selbach will continue to represent 
the company in the mountain field and 
will not take the Chicago position. 

++ ++ 

TO SEND OUT DIVIDEND CHECKS 

The receiver for the Traders will 
shortly commence to send out checks 
on approved claims against the com- 
pany. He will continue sending them 
until the present dividend of 50 percent 
has all been distributed amongst the 
claimants. There is no telling at pres- 
ent when the next distribution will fake 
place nor how soon it will be before 
the final winding up of the affairs of 
the company will take place. 

++ ++ 
TRANSFERRED TO HOME OFFICE 


Kentucky and West Virginia agents 
of the Hanover Fire have been notified 
that on and after July 1 their transac- 
tions will be transferred from the Chi- 
cago department to the home office in 
New York City. The policy which has 
hitherto been observed by General Agent 
Higley of Chicago will be continued 
under the new arrangement. The busi- 
ness from these two states at the home 
office will be under the direct supervision 
of Assistant Secretary William Morri- 
son. 


++ ++ 


CANCEL OFF LIBBY, MCNEILL & LIBBY 


Fire insurance companies were not 
slow this week to cancel on the packing 
plant of Libby, McNeill & Libby, at 
the stock yards in Chicago. This firm 
had a loss on April 20. Two charges 
are made against the packing firm by 
the adjusters. The first is that Libby, 
McNeill & Libby concealed salvage 
that would have figured in the adjust- 
ment and that the firm denied the ex- 
istence of $151,500 of insurance in the 
Inter-State Insurance Exchange, an in- 
terinsurance concern in which Swift & 
Co., the packers, are heavily interested. 

The adjusters declared that they had 
great difficulty in getting a proper sched- 
ule of salvage. The first figures fur- 
nished by the firm were $27,000. This 
was boosted up by bidders to $54,000, 
and it was finally disposed of to the 
Samuel Gans Company for $58,000. It 
is then said that there was a shortage 
of over $9,000 found in the salvage 
which had to be made good. It is also 
stated that Libby, McNeill & Libby 
endeavored to prevent the trade from 
buying the goods from Gans. 

According to the adjusters, Libby, 
McNeill & Libby scheduled only stock 
company insurance. The adjusters, after 
some difficulty, found $60,000 in the 





Inter-State Insurance Exchange, and 
they say that the packing firm assured 
them that that was the only policy. 
After an examination of the books a 
policy of $91,500 was found in the same 
concern, but the packing firm declared 
it had been canceled. When the ad- 
justers insisted on an examination under 
oath the firm admitted that the $91,500 
was in force. On the basis of the fig- 
ures first submitted, not taking into 
account the additional insurance, the 
stock companies would have paid a 
total loss. After unearthing the other 
insurance the loss is about 65 percent. 
++ ++ 


INTEREST IN LIVE STOCK COMPANY 

Considerable interest is being taken in 
the Interstate Livestock Insurance Com- 
pany, which recently moved from Seattle 
to Milwaukee. It was incorporated last 
November under the laws of Washington, 
and began business last January. The 
president is H. E. Harris, who is said to 
be the wife of J. J. Harris, who was 
agent for the company. Sherman K. 
Houston is secretary, and one of the in- 
corporators, C. M. Houston, is stated 
to be his wife. Among the _incor- 
porators, according to Best’s Insurance 
News, are R. E. Haines of the real estate 
and insurance agency of J. D. McDer- 
mott Company, Seattle; W. D. Scott, a 
cutter in a tailor shop; W. V. Vanvoris, 
an elevator conductor; M. R. Griffin, a 
stenographer; J. Lindsay, a barber. Mr. 
Harris and S. K. Houston, it is stated, 
were connected with the Interstate Live- 
stock Insurance Company of Washington, 
D. C., which had a very bad record and 
finally was wound up. It is also said 
that they were connected with a company 
in Dallas, Tex., which also is alleged fo 
have had a bad record. Later on it is re- 
ported they went into the Stockmen’s In- 
demnity Company of Jackson, Mich., 
which failed. It is understood that they 
organized the Manufacturers & Mer- 
chants Fire of Seattle, for which applica- 
tion was made for a receiver. At that time 
they began organizing the Interstate Live- 
stock Insurance Company. 

oe ++ 
SIX MONTHS LOSSES GIVEN 

The losses for the first six months of 

the year in the United States and Canada, 


compared with the two previous years, 
are: 





1905. 1906. 1907. 
Jan. ....$16,378,100 $ 17,723,800 $ 24,064,000 
Feb, .... 23,591,000 18,240,350 , 876,600 
Mar, .... 14,751,400 18,727,750  2%559,700 
April ... 11,901,350 292,501,150 21,925,900 
May .... 12,736,250 16,512,850 16,286,300 
June .... 11,789,800 13,950,650 13,000,000 
Total. $93,147,800 $377,656,550 $115,712,500 
++ ++ 


TO INSURE MAIL PACKAGES 


The Merchants Transportation Insur- 
ance Underwriters, a Lloyds _institu- 
tion, has been organized in Chicago to 
insure the safe delivery of packages sent 
by mail. Alfred Enger, a broker, is 
the main factor in this institution and 
associated with him are A. H. Wildell 
and O. F. Reich. Headquarters are in 
the office of S. F. Requa & Sons in the 
National Life Building, Chicago. The 
Home of New York has been doing 
this class of business for some time. 

++ ++ 

PROPOSED NONUNION ORGANIZATION 

The most interesting question now 
in the western field is the possibility 
of an organization being formed, con- 
sisting of the better class of nonunion 
companies. Before the San Francisco 
fire this was advocated, but the earth- 
quake came on and nothing came of 
the attempt to put it through. Later 
on the officials of the Western Union 
made attempts to get the Continental, 
Germania and American of Newark to 


come into that organization, realizing 
that if they succeeded others would 
follow. 


The high commissions being paid by 
some of the nonunion companies in 
their effort to get business has caused 
a battle heroic to be waged in western 
territory. Some of the leading non- 
union companies feel that this commis- 
sion fight has gone far enough, and 





something must be done to stop it. If 
any effort is made to have a managers’ 
association it must be led by such 
companies as the American of Newark, 
Security of Connecticut, Germania, Glens 
Falls and others of that class. If the 
larger companies take the lead the 
smaller ones will follow. 

Just what attitude the Continental and 
Connecticut would assume would. be 
difficult to say. Both of these compa- 
nies cooperate as to rates and follow 
good practices, but they might not de- 
sire to become members of an organ- 
ization. 

If the nonunion companies of the 
better class get together it would seem 
but an easy step to merge with the 


Western Union unless the prejudice 
against that organization is too strong. 
+e ++ 


1OWA POLICY IN USE NOW 

The new Iowa standard fire insurance 
policy has been placed in the hands of 
local agents and is now being issued. 
The new policy went into effect on July 
1, and for the ten days previous general 
offices were kept on the jump forwarding 
the blank documents. This extra labor 
fell upon the supply departments and 
now the compauies are being deluged 
with the old style policies which the agents 
are returning. After an immense outlay 
for the policies originally placed in the 
hands of agents they are now so much 
waste paper and will be cut up into scrib- 
bling pads for the use of the clerical 
force. 

A serious inconvenience is being en- 
countered by the Iowa agents on account 
of the law which prohibits the use of any 
type smaller than brevier. All clauses or 
riders attached to policies must be printed 
in brevier or larger type, while many 
printed forms for large risks contain some 
provisions in nonpareil type. This can- 
not be allowed; all old forms of this 
kind in the hands of agents must be de- 
stroyed and new forms printed. All 
things considered, the new policy is 
thought a badly managed affair and of 
less benefit to the assured than the New 
York standard policy, formerly used. A 
strenuous objection to the new policy is 
anticipated later on, when the insuring 
public awakens to its disadvantages. 

++ ++ 
SOME LOCAL EVENTS 


W. W. Harless, who has been a broker 
with Klee, Rogers & Co., will become Cook 
county special agent of the Old Colony 
Fire July 1, with headquarters with John 
D. Cory & Co., its Cook county managers. 

A Loeb & Sons get the Cook county 
management of the State of Pennsylvania. 
The firm already represents the Union, 
which is under the same management. 
The Loeb office also secures the Travelers 
of Arkansas, which is entering Illinois. 
The United American Life & Accident of 
Philadelphia enters the Loeb agency for 
accident and liability lines. It will begin 
business in Illinois about Sept. 1. 

BE. A. Parker, of the firm of Parker, 
Aleshire & Gardiner, and William A. Cav- 
anaugh, special agent of the London & 
Lancashire and Orient, with their wives 
and a small party of friends are making 
a tour of the Pacific coast towns and ex- 
pect to spend a month on the coast, 

Harry Richmond of Toronto, Canada, 
who is promoting the Upper Canada Fire, 
was in Chicago last week. The company 
expects in due time to operate in the 
United States. 

The suit of C. P. Wurts, a Chicago 

broker, against the Fire Association has 
been decided in the company’s favor by 
a jury. The Fire Association canceled a 
policy and gave the customary five days’ 
notice which was acknowledged verbally, 
and after the five days had passed there 
was a fire and suit was brought to compel 
the company to pay a claim under the al- 
ready canceled policy. It fought the case 
and the jury brought in a verdict in its 
favor. 
Cc. P. Whitney, E. B. Case and C. 8. 
Pellet, as an insurance committee, are 
making special effort to interest insurance 
men in the Chicago Commercial Associa- 
tion, which has passed the 2,000 member- 
ship mark and is speeding on to the de- 
sired 3,000 limit. 





William H. Kilpatrick vieo-prestont of 
the State of Pennsylvania, with M. Joseph 
Nowlan, vice-president of the Union of 
Philadelphia, and J. Paul Houghton, one 
of the directors of the Union, are making 
a trip throughout the western field. 

The Home Fire of Oklahoma, which ap- 
plied for admission to the Western Union, 
encountered opposition on the ground that 
its name would be confused with that of 
the Home of New York. In consequence, a 
new name is to be chosen, probably that 
of the Pioneer Fire. 
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OHIO AND WEST VIRGINIA 


IMPORTANT DECISIONS GIVEN 


Ohio Supreme Court Holds That Pro- 
vision That Vacancy Voids Pol- 
icy Means What It Says 











The case of Moody vs. Insurance 
Company, 52 Ohio State, was overruled 
and the case of Insurance Company vs. 
Wells, 42 Ohio State, was approved 
and followed in two Ohio supreme 
court decisions given out Saturday re- 
versing decisions of lower courts. 

Where one of the conditions of a fire 
insurance policy is that if the building 
insured shall become vacant, unoccupied 
or uninhabited without the consent of the 
insurer the policy shall be void, and 
where such building becomes vacant after 
the policy is issued, with knowledge or 
consent on the part ‘of the insurer, and a 
fire occurs therein while the building is 
vacant, there can be no recovery under 
the poll icy. 

This important decision by the Ohio 
supreme court, which, by the. way, 
overrules the case of Moody vs. In- 
surance Company (52 Ohio State) and 
approves and follows that of In- 
surance Company vs. Wells (42 Ohio 
State) was announced last Satur- 
day and reversed the decision of two 
lower courts, one the superior court 
of Cincinnati, which has just decided 
the big tax case against the Union 
Central Life Insurance Company, 
ferred to elsewhere in this issue. = 

The Wemer case, in which the deci- 
sion of the Cincinnati court was 
reversed, involved an insurance policy 
that had been transferred by Joseph 
Stephens when he sold his _ property. 
The policy, issued by the Germania, 
contained a clause requiring the assured 
to give notice when there was any 
change of occupancy increasing the 
risk. The propery was insured as a 
store and dwelling house and was 
afterwards occupied as a_ saloon. 
Subsequently the property become va- 
cant, and was destroyed by fire. 

The other case, that of the Home 
against Alexander B. Milligan, appealed 
from the circuit court of Muskingum 
county, was practically the same ex- 
cept that the policy had not been trans- 
ferred. The house became vacant and 
was struck by lightning. 

The court further says: 

The words “‘any change increasing the 
risk,”” which occur in Section 3643, Re- 
vised Statutes, refer only to change in 
the insured building or structure itself, 
and were not intended to include or apply 
to anything distinct from, or accidentally 
related to, the corpus of the insured build- 
ing or structure. 


re- 





Two Companies Enter Ohio 

The Southern National Fire of Aus- 
tin, Texas, and the Walla Walla Fire 
of Walla Walla, Wash., have been li- 
censed to do business in Ohio. A. R. 
Davis of Cleveland is the attorney for 
service of the former and President 
Clark of the Union Central Life for 
the latter. 





Annual Meeting July 23-24 


The West Virginia Fire Underwriters 
Association will hold its semi-annual 
meeting at the Jefferson Hotel, Rich- 
mond, Va., on Tuesday and Wednes- 
day, ‘July 23 and 24. The first ses- 
sion will be held at 10:30 a. m., on 
July 23. Company managers and of- 
ficials have been invited. 





Lauer Points Out Dangers 

Fire Chief Charles J. Lauer of Co- 
lumbus, in his address before the 
chiefs of the state, in annual conven- 
tion at Chillicothe last week, empha- 
sized the needs of a better building 
code for Columbus and pointed to the 
destruction of the Dispatch building 
recently, as an example of faulty con- 
struction. He said that the prevention 
of fires lies largely in the correct con- 
struction of buildings and that only 
by taking the matter in time can heavy 
losses be prevented. He also touched 
upon the overhead wires as a menace 
to the safety of people and an obstruc- 





tion to rapid work in rescue and fight- 
ing fires. 





Investigate Suspicious Fires 

Deputy Fire Marshals Ullman and 
Fox have been investigating the origin 
of the fires at Girard and Mineral 
Ridge, Ohio, recently. It will be re- 
membered that the Davis Implement 
Company which had houses at both 
places lost them both on the same night, 
which indicates that the fires were of 
incendiary origin. Moreover the fire 
at Girard, which destroyed a row of 
buildings, originated in the Davis store. 
It is surmised that an enemy of the 
proprietor started the fires, but of 
course this can only be known from 
a thorough investigation. 





WITH CLEVELAND FIRE AGENTS 





Manufacturers in One District Will In- 
stall High Pressure Service Them- 
selves—Rate-cutting Is Charged 





Manufacturers north of the Erie 
Railway tracks and east of Fifty-fifth 
street at Cleveland, have decided to 
put in a high-pressure water systeni 
at their own expense on agreement 
that the city reimburse them when 
it extends its system to that vicinity. 
For some years they have been endeav- 
oring to secure better service and a few 
days ago they waited on Mayor John- 
son and asked him to use his influ- 
ence to have the high pressure system 
extended to their locality. He, how- 
ever, backed the water department in 
its refusal on the ground that the ex- 
pense was not warranted. Then the 
manufacturers proposed to install the 
service on the plan named and the 
water department has agreed to this 
proposition, 

The opinion of Attorney-General 
Ellis that the fire patrol act is uncon- 
stitutional may deter the Cleveland 
agents from carrying out their plan 
for a salvage corps for a time. They 
believe that they will be able to find 
some way around the opinion, however, 
and getting a corps organized. 

Some little turmoil has resulted over 
the placing of the insurance of Hart 

Co., wholesale milliners. To some 
agents they have stated that the entire 
line has been placed in the east, but 
on the other hand it is claimed that 
a local agency in the city has taken the 
line at a cut rate and is now endeav- 
oring to place it. Further, it is said 
that several of the agencies have re- 
fused to accept any of the business, ex- 
cept at the full figure. If these 
things are true, this agent will prob- 
ably have rather a hard time in get- 
ting the line written unless he sends 
it east. Even then the agents will 
keep a sharp lookout to prevent any 
overhead work. The line is a large 
one. ' 

There are rumors of _ considerable 
rate cutting in the city, but so far 
none of the work has been traced down 
to a point that will warrant action of 
any kind. The plan on which the 
local association operates precludes 
any drastic measures, unless there is 
plain proof that bad ‘faith exists, That 
companies are accepting business at cut 
rates is the belief of agents who have 
lost lines they are satisfied they could 
have held under any other circum- 
stances. 

Benjamin Cohen of Cleveland had a 
hearing last week on the charge of at- 
tempting to burn his meat shop on Cen- 
tral avenue. His partner testified that 
Cohen tried for a week to get him to 
start the fire, and Deputy Fire Marshal 
Brockman said that he had found evi- 
dences of coal oil over the floor and in 
other places, as well as burned matches. 
He said further that the contents were 
insured for $1,500, when, at a liberal esti- 
mate, they were not worth over $500. It 
was also shown that Cohen’s wagon car- 


ried away a lot of stuff a few hours be- 
fore the fire started. 





Springfield Rates Not Adopted 
Agents at Springfield, Ohio, have not 
yet adopted the new rates. Some com- 
panies tried to get them at first, but 
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Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 








Fire Insurance at Cost 


Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


J. H. LEIDING, Secretary 


ASSETS, $83,680.25 | NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple. 


Surplus Business in other States considered. 


aes Insurance 


CINCINNATI, OHIO 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
CHICAGO 


SOUTHERN DEPARTMENT: 
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the effort has been abandoned until the 

agents do the needful. ! 
Agents in Sandusky are also standing 

off and refuse to adopt the rates, 





Cincinnati Notes 


Across the river in Newport, Ky., the 
board has issued a circular to companies 
criticising the appointment of C. W. 
Nagel, secretary of the Newport Mutual, 
as an agent of the Phoenix of London. 
Mr. Nagel is not a member of the board 
and the circular states that the Phoenix 
agency is simply to help him take care of 
business which he cannot get for the 
Newport Mutual, 

George M. Lovejoy, of the Phenix of 
Hartford, and Mrs. Lovejoy, will leave 
shortly on a trip to Europe. 





Violate Cancellation Rules 

Agents at Youngstown, Ohio, are being 
called to account for their incorrect prac- 
tices as regards short rate cancellations. 
The rule requires that where a policy has 
run a certain time between the given 
number of days in the short-rate table, 
the next highest percentage should be 
employed, but the agents have been ap- 
plying the next lowest percentage or 
they split the difference. Having been 
called to task for this, it is reported that 
they have now issued a short-rate table 
which provides B seaypoer on for inter- 
mediate points. The companies are issu- 
ing instructions to use the old short-rate 
table and apply it properly. 





Ohio Agency Appointments 


7Ztna—V. M. Riegel, Haskins. 

Ben Franklin—R. W. Wallace, Toledo. 

Cosmopolitan—W, E. Norris, Middlefield; 
A. H. McCadden, Canal Fulton; R. B. 
Steiner, Orrville; C. F. Hoffman, Warren; 
H. M. Eggleston, Fredericktown; E. J. 
Dorsey, Granville. 

Connecticut—Charles C. Leiter, Brink- 
haven. 
Equitable — Bertram McGraw, Youngs- 
town. 

Farmers & Merch.—W. H. McClelland, 
Lynchburg. 

Fidelity—E. J. Moore, Urichsville; D. & 
A. P. Getzman, New Philadelphia. 

Alliance—Frank Boldezsar, Cleve- 

land. 


Ger. Amer., N. Y.—E. P. Wise, Bellaire; 
c. C. Leiter, Brinkhaven; Will Franklin, 
Mt. Sterling: V. M. Riegel, Haskins. 

Girard—D. J. Barry & Co., Cleveland. 

Granite State—P. DeAllen, Sandusky. 

Lumbermens—J. H. Bellows, Toledo. 

Milw. Mech.—F. . ixon, Martins 
Ferry; Heister, Huntington & Co., Cin- 
cinnati. 

Monongahela—J. C. Bloomfield, Akron; 
I. W. Miller, Youngstown; F, Cole, 
Canton; J. E. Johns, Massillon. 

National, Pa.—L. L. Dick, Jefferson. 


OHIO NOTES 


A meeting of the Toledo agents was 
held Tuesday to arrange for reviving the 
local board. 


At a recent meeting of the Columbiana 





County Mutual, 8S. D. pe was 
elected president, succeeding Dr. William 
Moore. 


The Warren Water & Light Compary, 
Warren, Ohio, has threatened to turn the 
water off, since the contract with the 
city has expired and the authorities re- 
fuse to renew or purchase the plant at 
the figures set by the company. The city 
officials have offered to give such a price 
as may be fixed by th. board of arbitra- 
tion or to arrive at a conclusion by any 
fair method. 





MICHIGAN NOTES 


At Lake Linden, Mich., A. J. Vine takes 
G. W. Orr as a partner under the firm 
name of Vine & Orr. They own the old 
Harris agency. 

The first agency of the Newark Fire at 
Detroit Las been transferred rom C. M 


Preston to the local agency of the De- 
troit Fire & Marine. 

Agents at Holland, Mich., are pains 
a line on the large tannery of Cappan 


Bertisch. This is partially equipped with 
sprinklers and the total line is $420,000. 

A standard sprinkler equipment will be 
installed at the tannery of the Cappon & 
Bertsch Leather Company, Holland, Mich. 
The reservoir tower will be built of steel, 
with cement abutments. 

Provision is made for placing all wires 
underground in a half-mile circle in the 
city of Detroit, with the exception of 
trolley wires, in an ordinance shortly to 
be presented to the city council. 

A fire alarm system has been adopted 
at South Haven. The plan calls for twen- 
ty-one districts, seven in each ward, and 
the location of a fire is indicated by blasts 
from the whistle at the power house. 

The local agents at Cheboygan, Mich., 
are calling upon their companies for dona- 
tions to aid in the erection of a building 
for the Cheboygan Council, K. of C. It is 
needless to add that there will be no ad- 
vertising the liberality of fire insurance 
companies at Cheboygan. 





MIGHIGAN AND INDIANA 


AMONG DETROIT UNDERWRITERS 








Man That Did Not Insure His Auto- 
mobile Saved the Companies Money 
—Many Fire Alarms 





Detroit, Mich., July 2—(Special Cor- 
respondence.)—A friend of mine got 
the craze and bought an automobile. 
Of course I wanted the insurance. 
When a man buys an automobile you 
can generally get him to buy almost 
anything going. “How much will the 
insurance cost?” said he. Fire will cost 
$50; collision $60 and liability $40, 
just a hundred and fifty per. .“Guess 
I can’t stand that now. Will talk to 
you later.” A few days ago he made 
up his mind to cross the street, a 
street car was going up, another down. 
He was in the middle. The up car 
struck the rear, the one coming down 
struck the front. He got out, nobody 
knows how, without a_ scratch. The 
man with the scraper picked up what 
was left of the auto. 1 lost my insur- 
ance. 

There have been more fire alarms in 
Detroit the past two weeks than at any 
time I can recall. Five in one day 
and more or less every day. No par- 
ticular damage. Detroit’s fire depart- 
ment certainly looks good when it starts 
out, and generally makes good. 

A party who reads THe WESTERN 
UNDERWRITER and happens to know your 
correspondent called a few days ago. 
He said, “You must be losing a lot 
of business the way you are kicking.” 

I said “No. I don’t lose any more 
business than any other agent. I am 
not kicking on my own account as 
much as on yours and other fellows’. 
I am made a target for complaints, and 
if 1 did not do some kicking you fel- 
lows would not appreciate me. Yet I 
am not justifying my kicks simply be- 
cause I hear what is being done. I 
say what I know, and when I want 
reasons for not making a better show- 
ing for my own companies I can give 
them. Some day when it is too late the 
companies will wake up.” 


The new act to provide for coinsur- 
ance rider to be attached to the Michi- 
gan standard policy has been signed by 
the governor and is now a law. I am 
glad there is a law on the subject, and 
in reading the act I cannot see how 
the contract can be misunderstood. If 
for no other reason, it is good. I war- 
rant one-third of the policyholders who 
applied the old clause did not under- 
stand it. There has been any amount 
of trouble in offices since the law was 
declared illegal. 1 understand the in- 
spection bureau is getting riders printed 
and will furnish offices with them. 


A friend of mine who is special agent 
for a good company was in recently, 
just back from Chicago. His manager 
said in a kindly manner, “Can you tell 
me why we don’t get more preferred 
business from Detroit?” 

“T can tell you,” he said, “but if you 
will read THe WestTeRN UNDERWRITER 
weekly you will know why you don’t 
get more of this kind of business.”’ 

It is an old story now, but will bear 
telling every week. I am amused at the 
ignorance of some. They know why, 
but don’t want to apply a remedy. In 
the meantime the other fellow waxes 
fat. One of them remarked to an agent 
who is working hard to keep his good 
stuff: “Why, the insurance business is 
pie. Any smart fellow can grow fat 
in the business. Look at us, busy all 
day, lots of the very best kind of busi- 
ness. We can pick our stuff, we have 
so much of it.” 

“Yes,” the agent said, “you can and 
you pick your price for the stuff, just 
the same. If you represented companies 
that valued their policies or the men 
who represented them, you would be 








Fire Insurance Company ? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO General Managers 
Capital, $200,000 Established 1863 
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Automobile [nsurance 


COLUMBIA 
INSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 


INSURE AUTOMOBILES under the most liberal 


form of policy, ovens a loss or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against loss by 


COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


NATION AL NORTHWESTERN F&M. 


Tusurance Zompany Insurance Zompany 


OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 


CAPITAL - - = $500,000.00 CAPITAL - ~- = $300,000.00 
RESERVE - - 403,635.59 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 SURPLUS To Policy Holders 502,415.40 
TOTAL ASSETS - 1,389,800.34 TOTAL ASSETS - 706,428.85 
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H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 
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very much busier outside than you are 
now inside.” The old companies want 
business at old prices. The customer 
doesn’t have to pay it, so the other fel- 
low gets it.” 


The burning of "the Nester mill at 
Baraga cost the companies $40,000. his 
loss comes at a bad time for the Nes- 
ters. They had a boom full of logs 
and more coming. I understand they 
purpose rebuilding at once. The insur- 
ance was placed by G. F. Peltier, who 
has carried the Nester’s business for 
years. 

A week or so ago I went to a place 
where I had a good lot of insurance 
about to expire. Of course I was 
going to get it without a doubt and 
acted just that way. In the office was 
another agent waiting. He _ evidently 
was there on the same errand. Pretty 
soon the gentleman who places the in- 
surance came in and said, “I suppose 
you gentlemen are here after your re- 
newals. I am awfully sorry, but I cannot 
give you the business this year, but 
you can have it through another agent.” 
I declined and the other agent didn’t 
say much. After a while I managed to 
get another hearing and got my line. 
Of course I blamed the agent who was 
cutting me out. He was a friend of 
mine and I had a _ heart-to-heart talk 
with him. I found I was blaming the 
wrong man. He was in reality trying 
to protect me and others from the in- 
roads of the gentleman who was on 
deck the same time I was. It happened, 
however, in getting my line, the other 
agent who was doing the cutting had 
to get his. It is one of those cases 
where you help the enemy when you 
can’t help it. I made good with the 
agent who was trying to help me, but 
have my eye on the other fellow. 


A weekly paper “published in Detroit 
is devoting a certain portion of the 
paper to discussing insurance and insur- 
ance conditions. In a recent edition the 
subject of incendiary fires was dis- 
cussed. This question is one that should 
be discussed and some action taken. The 
fire marshal law of Ohio has made good, 
and it strikes me Michigan might do 
worse than pass a similar law. A cus- 
tomer asked me why, when a fire broke 
out, the agents did not take up the 
matter and find out all the circumstances 
and causes, and should there be any sus- 
picious conditions then probe deeper, and 
if the agent did not do it, why not the 
company? A fire insurance agent can- 
not be an agent and a detective, and 
should a company show any inclination 
to go in too deep that company would 
at once be blacklisted. There are in 
every city men engaged in the fire insur- 
ance business who make capital out of 
what their companies do and what the 
other fellow’s companies do not do. “We 
pay losses quickly; no inquiry ; only have 
a fire and get your money.” That’s their 
argument. Should another company in- 
quire why, that’s known and quoted. I 
know of an agency that was put out of 
business simply because it combined in- 
surance with detective work. It did not 
go. In Detroit to-day there is a loss 
being adjusted and there seems to be 
no doubt in the minds of the adjuster 
that it is crooked. Of course he can- 
not prove it, and the company is afraid 
to go too far for fear of consequences. 
In reporting losses the agent, when he 
cannot find absolutely the cause of a 
fire, reports defective wiring or un- 
known. I am sure in some cases the 
cause is known, but the agent is afraid 
to tell. 

Op Detrortrre. 





Companies on the Fence 
The situation in Michigan as regards 
coinsurance is in an_ unsettled state, 
the companies not knowing which way 
to jump. Some, bolder than the rest, 


are running chances and accepting the 
coinsurance clause formerly used, pend- 
ing the adoption of a new clause, as 
prescribed by the amended legislation. 
Others 


are standing by the original 








issue and refusing to recognize co- 
insurance. The inajority. however,’ are 
acting upon the “tip” given out by 
the governing commitiece and are non- 
committal, holding the question in abey- 
ance for future developments. Agents 
generally are clamoring for acceptance 
of coinsurance, or, if not accepted, that 
the rate remain the same as when the 
clause was used. Some definite plan of 
action will doubtless be forthcoming 
in a few days. 





Bierbrauer Goes in Indiana Field 

J. L. Bierbrauer of Chicago, who was 
formerly special agent of the Roch- 
ester German in the west, and who 
since that company went into the gen- 
eral agency of O. Kemp has been 
an examiner in the general agency, has 
become connected with the Peoples Na- 
tional Fire, which L. S. Amonson of 
Philadelphia is organizing. Mr. Bier- 
brauer is now organizing the Indiana 
field and is selling stock of the com- 
pany in that state. 





Indiana Agency Appointments 


American—Howard & Beard, Marion; 
Albert Ziegler, Binpus. 

Atlas—W. H. Dryden, Martinsville. 

Connecticut—J. Chowing, Fairbanks; 
Howard & Beard, Marion. 

Citizens—J. E. Pomroy, Auburn; W. J. 
Ten Barge, Poseyville. 

Equitable F. & M.—Smith & Bader, 
Whiting. 

German, Pa.—Mercantile Trust & Sav- 
ings Co., Evansville. 

Hamilton—Netterville & Dye, Anderson. 

Hanover—Charles W. Hymer, Craw- 
fordsville; George Lyster, Thorntown. 

London—L. B. Noble. Goshen. 

a aor. M. Walline, Evansville. 

& M.—Jeffrey & Morgan, Gary. 

SEP oe F. & A. Swain, 
punete: Jones & Toliulka, South Bend; 

C. Wilson, Kendallville; F. T. Simpson. 
Rikhart. F. P. Seiler, Auburn; Burritt & 
Wuthrick, Lagrange. 

Ohio German—E. H. Colgan, Arcadia; 
W. Goodykoontz, Atlanta. 

Prov. ash.—C. H. Bruce, Ashley. 

Scott. U. & N.—J. W. Osborn, Warsaw. 

Security, Ct.—Henry Thompson, Monon; 

S. Lamb, Boswell; J. Hoover, Veed- 
ersburg; J. C. Murphy, Rag 

State, Eng.—M. J. Kenefick & Co., 
Michigan City. 





Points Out Hazards 

Fire Marshal Lemoin of Grand Rapids, 
in his annual report, points out the fire 
risk that exists in most of the office 
buildings of the city, in that the elevator 
shafts and stairways extend from base- 
ment to roof without enclosures. He 
suggests that the wooden furniture and 
furnishings be replaced as far as pos- 
sible by steel furnishings for the keep- 
ing of stationery, books and papers. He 
again calls attention to the constant 
menace of shingle roofs and urges that 
steps be taken compelling people to use 
some fireproof material. 





Will Ask for a Rehearing 


The fire insurance companies have 
asked for a rehearing before the Michi- 
gan supreme court in the Michigan 
Lubricator Company case, in which com- 
panies were prohibited from using the 
coinsurance clause. 





Michigan Agency Appointments 
Aleghoay-<, W. Riford, Benton Har- 
bor; Cc. Wi w. 

tae Miller, Morenci. 


Camden—Edward Carroll, Ontonagon. 
Cooper—John spas Jr.. River Rouge. 


Columbia, N. J.—W. L. Wood, Detroit. 

Delaware. Pa.—Smith & Sponsler, 
Grand Rapids. 

Farm. & Merch—F. §E. Hibbard, 
Gaines; W. ny. Mt. Clemens: 


=. 
David Swinton, se 

Ger. Amer., —L. Lott, Elmdale. 

German, Ti, \Catiy & ym Benton 
Harbor. 

Girard—Carver & Culver, Albion; Mrs. 
H. M. Brown, Detroit. 

Mech. Spaulding, 
Jackson; . Kalamazoo; 
Marsilje & Kooyers, ene. 

Old Colony—R. W. Kane, Charlevoix. 

Prussian Nat’l—J. C. Eslow, Albion. 

Queen City—Lewis Grant. Bancroft: 
B. L. Hodge, Breckenridge; C. T. Maines, 
Flint; August Schmidt, Frankfort: L. W. 
— White Cloud; E. Hewitt, Ypsi- 
anti. 

Roch. Ger.—E. E. Haskins, Cadillac; 
Butler & Rankin, Shelby. 

Spring Garden—Cornelius Vander Meu- 


len, Holland. 

Sun, La.—H. C. Benham, Ann «rbor; 
Clarence Frost. Adrian; Knauss & Hunt, 
Coldwater; C. M. Heaver, Hillsdale. 

St. Louis—R. Guy Bronson, Lansing. 





Svea—Rob’t Arnott, Latington. 
PR a | Feserve—Frank Douelass 


wig R. W. dee. Negau- 
‘= ie: Gaee & Collins, ene. 


Western, a . Marshall, Adrian; 
oO. ‘Woodward, “Lapeer; Miller & Mil- 


ler, Marshall. 
oston—Menominee Insurance Agency, 
Ltd., Menominee. 

Continental—H. G. Crego, Burlington; _G. 
D. McNichol, Oscoda. 

Fidel lity—Warren & ta ta, es City; 
L. F. ey City Boyne; A. eisch- 
hauer, Reed Cit 

Jetferson-Sheidon & Bertrand, Hough- 
ton; Jas. =< -—e Sault Ste. Marie. 

Hanover—B. D. Vaughan, Bellevue; Her- 
bert Roe, Buchanan; D. J. Treat, Decatur; 
Hicks & ney ae Holly; W. C. Shoof, 
Imlay City; O. McQuiston, Nashville; 
Cc. E. Hammond, “‘vermantvine 


os Colony—E. M. Scofield, Traverse 
y. 
Orient—O. C. \Lungerhausen, 


Mount 

Clemens. 

Star—Wrock & Watson Agency, Detroit. 

Spring Garden—C. A. Dolph, Northville; 
S. A. Ableson, Plymonth; G. . Phillips, 
Romeo; Chas. ty: BP Rochester; W. H. 
Rowe, Union ay: 3 Fisher, Wayne. 

Sun. La.—Edw. rr, Owosso, | 

Western cote Ohio—B. 


Manistee; Peter White & Co. Diarguette: 
Cox & Roper, Menominee; Jas. Corgan, 
Ontonagon. 





INDIANA NOTES 


Although rate troubles threaten South 
Bend, it is said the fight will be confined 
to the Northwestern National’s business. 












GENERAL AGENT 












deed Huel tel, A branch of the Underwriters’ Labora- 
onan —" Figetpemeaitnas wee tories has been established in Indianapolis. 
Lon. Lan.—H. C. Starr, Greenville. T. M. Goodloe will be in charge. The 
New Jersey—E. BE. Haskins, Cadillac. present work is to inspect electric wiring 
N. B. & M.—C. 8S. Parks, Kent ct ty. manufactured in Jonesboro and ‘Anterson, 
ole REs— a 
INSURANCE "COMPANY, 
OF AIX-LA-CHAPELLE ,GERMANY.’ 
AS —_—_—_— Ore 
\, UNITED STATES BRANCH , 
NEW YORK. 
HARVEY W. MURRAY “4 ROS 153 LA SALLE 8T. 
& Kersey, was 


CHICAGO, ILL. 









Ques nad 
Cash Capital, 


Assets, January first, 1907, 


Losses Paid to January first, 1907, 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 


Che 


Shaunee Hire 
Insurance Co. 


Copeka, Kansas 


$ 


200,000.00 
1,092,463.4 1 
2,017,225.18 








FOUNDED 1710 
OLOEST IN THE WORLD 


H. N. KELSEY, MANAGER 


SUN INSURANCE OFFICE 


©f London 


197th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 PINE STREET,NEW YORK 
J. J. GUILE, Manacer 


Pacific COAST DEPARTMENT, OAKLAND, GAL. 
C. A. HENRY & CO., Generar AcENTs 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


P. 
Agents Wanted in cities and towns where not represented 


T. KELSEY, ASSISTANT MANAGER 








Commercial 
Union 


Assurance Company, Ltd., 
of London. 





UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York 


WESTERN DEPARTMENT: 
315 Dearborn Street, Chicago 














GASOLINE 


MOTOR BOAT 
INSURANCE 











Against fire and marine haz- 
ards. First-class companies. 


AGENTS WANTED 


E. S. KELLEY, General Agent 
ST. JOSEPH, MICH. 
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IN ILLINOIS AND WISCONSIN 


MUST CUT OUT FARM MUTUALS 











it Is Ruled Directors of Country 
Schools in Illinois Cannot Insure 
Property In These Concerns 





The state superintendent of public in- 
struction of Illinois has made a very 
important ruling affecting farm mutual 
insurance companies of the state. The 
farm mutual act provides for the in- 
suring of schoolhouses situated within 
the territory of the districts, but the 
state superintendent has ruled against 
the proposition of boards of directors 
insuring schoolhouses in farm mutual 
companies, as it affects their standing, 
so that under the law they cannot tel) 
what the liabilities of the school dis- 
tricts are, and, under the school laws, 
all school districts must be able to fur- 
nish the state superintendent at all 
times a statement of their exact finan- 
cial condition. It is understood the 
farm mutual companies of the state are 
raising quite a fuss about this matter. 





Retires from Pearl Agency 

The State of Illinois has retired from 
the W. T. Pearl agency at Franklin 
Grove, Ill. This agency has been 
charged as a disturbing factor for some 
time. Mr. Pearl now represents the 
Northwestern National and Milwaukee 
Mechanics. 





Trouble Over Martinsville Agency 

The joint committee of the two field 
organizations in Illinois will take up the 
charges against the Rush and Ishler 
agencies at Martinsville, Ill. I. Ishler 
has been fined by the local board and 
refuses to pay the fines. The union 
people charge that while the two men 
are ostensibly separate they really are 
one firm. The graded commission ques- 
tion arises in connection with the con- 
troversy. 





Wisconsin Agency Appointments 


American—R. D. Burke, Plymouth. 
Amer. Cent.—A. L. Severson, Stoughton; 
L. H. Towne, Edgerton; Ww. M. Harden, 


Mukwonago. 
Columbia—J. C. Teal, Rhinelander. 
Connecticut—H. L. Andrews, Crandon. 
Cosmopolitan—W. A. Clark, Menomonie. 
Cooper—Osten Mathison, Marinette; W. 
J. Jaudl, Racine 
Delaware— William 5. Hudtloff, Shawano. 
Farm. & Merch.—J. Spangler, Marion. 
Germania—Albert Anderson, Green Bay; 
Carpenter & —<s 
Ger. Amer.—J. nopillings. ‘Cobb; M. M. 
Terrill, Shiocton. 
Hamilton—John C. and Michael Howe, 
Superior. 
Hartford—W. B. 


Kramer. Mattoon: W. 
D. Brady, 


Red Granite; F. W. Raisler, 
Welcome; H. Bastar, Algoma; O. J. 
Wonn, Mifflin; Arnt Hammer, Catawba; 
Frank E. Peschel, Waterloo; Henry z 
Chesick, South Milwaukee. 
Indianapolis—A. F. encerem. La Crosse. 
L & L, Gi, Ms Be F. Crary, Jr., 
Oshkosh. 

L. &. 


& G., Eng.—John P. Hume, 
Marshfield; O. A. Stolen, Mt. Horeb. 

Louisville—Ww. J. Hay, Oshkosh, 

Mech. & Traders—J. G. Kestol, White- 
water; John M. Vrchota, La Crosse; H. J. 
Bowell & Co., Merrill. 

Milwaukee—Edwin 
Ebert Olson, Blair; E. 
gusta; Edson L. 


Pierce. 
W. P 
Ormsby, 


Merrillan; 
lummer, Au- 
Black River 


peat Alex Lee, Mondovi; N. E. Bersing, 
a. 
National, Ct.—Miss Johanna Batz. Sun 


Prairie; John Marrow, Pewaukee; W. R. 
Reach, Waterloo; H. S. Hendrickson. Rio; 
WwW. A. MeMahon, Doylestown; H. C. Joern, 
Fall Creek; Samuel Lund, ‘Black River 
Falls; J. O. Jones, Randolph; S. H. Dooley, 
Pardeeville: Thomas Hill, Spring Green; 
s. Schwenn, * Horeb: L. M. Lemmer, 
Marathon City; E. B. Kinney, Baldwin; 
Cc. Finwold, "Woodville. 
"we Jersey—George Haugen, Stoughton; 
James A, eer, he * pes 
'& M.—Oscar L. Olson, 
Stoughton; x Von Berg. Mosinee. 
Old Colony—-H. M. Sowle & Son, Tomah. 
Phenix—Albert 7". Plum City. 
Prussian Nat’l—W. Pahr. Mattoon. 
ego Rae ER & Skinner, Brod- 
Royal—C. R. Thomson, Richland Center; 
H. J. Brazee. Hollandale; F. W. Carpen- 
ter. Maiden Rock. 
Teutonia, Ta.—I. F. Ellis. Eau Claire 
Western. Pa.—John W. Scott, Janesville; 
George Whalen, Monroe; J. E. Hefferman, 
Platteville. 
Amer. Cent.—D. F. Bowler, Sparta. 
Atlas—C. A. Field, Madison. 


Concordia—H. J. Finch, Stevens Point. 





Conngetions—S. E. Graham, Union Grove; 

Cc. Mondovi. 
*_S-.% R. Mead, Plymouth; J. M. 
Schauer, oars Bay. Osh 
is - 


— tan—Bass & 
kosh; Theodore Benfey, 


Will Investigate Traction Line 

The Illinois Field Club has taken 
steps to find out what schedule was ap- 
plied and how the rate was secured 
on the traction property known as the 
McKinley system, or the Illinois Trac- 
tion Company. It is said that the line 
was gobbled up by a Chicago agency 
at a rate lower than could be gotten 
by resident agents. 


RESULTS WILL BE 


Langdon, 
Sheboygan. 








INTERESTING 





New Separation Rule of the Illinois 
Field Club Will Force an Impor- 
tant Issue 





The action of the Illinois Field Club 
in agreeing to separate from nonco- 
operating companies will bring some in- 
teresting developments. The plan of 
the field club is to treat each case 
locally. A company may cooperate at 
one point and not at another. At the 
former point, it will not be disturbed. 
Local agents will have much influence 
in shaping up these disturbed centers. 

In some cases an agent represents 
field club companies and nonunion com- 
panies that do not cooperate. He can 
throw his cut-rate business in the non- 
cooperating companies and thus not only 
harms the field club companies in his 
own agency but agents representing 
other cooperating companies. Such 
agents have caused much trouble in 
various sections of the state. 

The plan now is to get these com- 
panies in line, have them resigned or 
the field club companies will pull out. 
In the latter event the relief rule will 
be used on the old agent. The’ field 
club, of course, will want an agreement 
with the state board to the effect that 
no union company will enter an office 
where the field club companies have 
pulled out for cause. 

There are some agencies in the state 
where the enforcement of the rule will 
strike fire. These agents have a good 
business in one or two club companies. 
and one or two nonaffiliating companies. 
Some of these relationships are of long 
standing and very close. The question 
of sacrificing business by forcing the 
— will test the strength of the field 
clu 





Will Study Ohio Methods 


T. M. Purtell, recently appointed 
fire marshal in Wisconsin, will spend 
some time with Fire Marshal Creamer 
of Ohio and will take a course of in- 
struction under him. The Wiscon- 
sin law is almost a literal copy of the 


Ohio law, it is said, and Mr. Purtell 
will probably receive much benefit 
from studying the practical workings 


of the Ohio office. 





Say Trouble Is in the Air 


Field men seem to see indications of 
trouble in the sale of the A. G. Parmele 
Agency. Mr. Parmele had arranged to 
sell to John R. Brown at Rockford, 
Ill, but the union companies objected 
and refused to transfer unless he gave 
up the nonunion companies. Mr. Brown 
then tried to get the transfer to be made 
to his son but this was not satisfactory 
to the union companies. Since then the 
matter has hung fire. It is now said that 
unless some amicable agreement can be 
reached the expirations will be sold 
to a nonunion office and then will come 
the strife to get the business. 





Must Attend Committee Meetings 

The Illinois Field Club has taken 
action to force attendance at meetings 
of committees called to straighten up 
difficulties at various points. Some mem- 
bers have been indifferent. Others have 
gone and the odium has rested on them. 
They are pointed out as the men re- 

(Continued on Page 13.) 
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Wer Keost cuty efter the | 
Aineleaa fre buines ony through ou, ofc. 
cevering against fire 


London cores Underwriters "that cogent 


theft anywhere in the United States, Europe or Canada. Commission, 10%. 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS 


MARSH & McLENNAN 


Chicago Office: 
150 LA SALLE STREET 


New York Office: 
54 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





The Eagle Fire Company) _ 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital ~ ~ - $300,000.00 
Net Surplus - - 477,620.07 
Assets ~ - -  1,366,527.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





STRICTLY FIREPROOF 


horer BRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





TORNADO 


FIRE [> IH E 


INSURANCE 
COMPANY 


NIX 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





§. &. LENEHAN, General Agent 


CHAS. R. STREET, Ass’t General Agent 





Teutonia 


FireInsurance Company 
of Dayton, Ohto 


INCORPORATED 1865 


Cash Assets ° . ° $673,153.45 
Net Surplus (over capital and all abilities) 477,085.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 





|ONDON @ 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 





The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 
Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 
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WHEN DOCTORS DISAGREE 


WE publish in our news column this 
week two decisions affecting import- 
ant principles of life insurance. In the 
case of Hamilton county, Ohio, against 
the Union Centrat Lire the superior 
court of Cincinnati on last Thursday 
sustained the decision of the lower 
court and gave judgment against the 
company for $182,728.88, back taxes, 
principally on the ground that de- 
ferred dividend surplus is not a legal 
liability and does not represent a bona 
fide debt owing by the company; there- 
fore it is taxable the same as the com- 
pany’s capital. 

On Friday of last week, one day 
later, in the case of the Unrrep States 
Lire INsuRANCE CompANy appellant, 
versus Harry Spinks, appellee, arising 
on the other side of the river in Coving- 
ton, Ky., the court of appeals at 
Frankfort decided that deferred divi- 
dend surplus is absolutely the prop- 
erty of the policyholder and cannot be 
forfeited even when forfeiture is speci- 
fically provided for in the contract. 
It should be noted that the Union CEn- 
TRAL and the Unirep Srates Lire are 
both “mixed” companies, and at the 
time the suits were brought were both 
doing business on the “mixed” stock 
and mutual plan. 

The Kentucky case involves a $25,000 
policy which lapsed a year or more 
before the death of the insured. The 
heirs brought suit, setting up the 
claim that the deferred dividends which 
were forfeited by the company when 
the policy lapsed were sufficient had 
they been used to buy extended insur- 
ance, to keep the policy in force be- 
yond the time of death, and they main- 
tained that they should have _ been 
so used; hence the compan is liable 
for the face of the policy. 

Thus an interesting situation arises 
where these two cases are consid- 
ered together. A court in one state de- 
cides that the deferred dividends are 
absolutely the property of the policy- 
holder, the policy contract to the con- 
trary notwithstanding; while in- a 
neighboring state three judges solemnly 
concur in an opinion which holds that 
deferred dividends should be taxed just 
as the privately owned capital stock 
of the company is taxed. And of 
course it is merely a coincidence that 
both of these decisions are against the 
companies. 





FIGHT OVER COMMISSIONS 


THE proposition for a managerial 
association of nonunion fire companies 
that desire to line up on the commis- 
sion question is an important one. The 
commission fight in the west is strenuous 
and is running up the expense ratio of 
some companies to a high point, 

Tt is as waly a species of compctition 


as rate-cutting and is even more subtle. 

A company sees a good agency. It 
is not able to get in on even terms and 
offers higher commissions to pull the 
business. It gets a place and then the 
agent tries to work his other companies 
for more commissions. 

This form of competition is insidious 
and is unfair to the public. If com- 
panies can afford to pay a third of the 
premium to the agent, then rates are 
too high. The public has a right to 
object. 

This question will have to be solved 
by the best nonunion companies. 

This paper has always held to the 
view that there is a point beyond which 
commissions should not go. The union 
companies solved the commission fight 
by the separator. Now that the non- 
union companies are to themselves, they 
find the excess commission evil at work. 

There are sufficient nonunion compa- 
nies which believe in greater freedom 
than can be had under union rules, and 
yet at the same time see that excessive 
commissions are only a plan to buy 
business that rightly belongs to an- 
other. ‘ 

Equality in rates and equality in com- 
pensation put companies on their own 
merits. The contingent commission con- 
tract is one that many agents desire, 
and the nonunion people might well 
consider this form of compensation. 

Excesses in any direction lead to un- 
satisfactory consequences. They eventu- 
ally reach a point where the stench be- 
comes too strong and the reform ele- 
ment then gets to work. 

We hope that the brilliant men of 
the nonunion companies, men who are 
splendid underwriters and conservative 
thinkers, will grasp the opportunity of 
the hour. 

Cannot such men as CHartEs. E. 
Suetpon, E. G. Hate, J. A. Daccett, 
J. L. Wurttocx, Georce E. Kune, J. J. 
McDonatp, T. W. Letron, M. L. C. 
FuNKHOuSEER, GeorGeE L. Witey, W. F. 
Rotito, W. H. Stevens, O. C. Kemp, A. 
D. Baker, F. M. Gunp, E. E. Coreg, R. 
J. O. Hunter, and others of this type, 
head a movement to bring better co- 
operation in the nonunion camp? 








RIGHTS OF FIRE AGENTS 


Tue appellate court at Chicago re- 
cently administered a deserved rebuke 
to an institution which had undertaken 
to “play horse” with a fire insurance 
broker. The decision, which reviews 
the facts in the case quite fully, ap- 
pears on this page and should be read 
carefully by local agents. 

Every agent of experience has at some 
time been given an order for insurance, 
inspected the risk, written such policies 
as he could, and secured others from 
other agents, delivered them and then 
been told that the assured had changed 
his mind, or that his brother-in-law had 
gone into the business and he wanted 
to give the insurance to him, or his 
partner was dissatisfied because he had 
not given it to his nephew, or somebody 
else had offered him a lower rate, or 
any of a thousand and one other ex- 
cuses which are offered for repudiating 
an order given and accepted in good 
faith. No offer of remuneration to the 
agent for his labor and loss is made. 

e is supposed to swallow his chagrin 
and look pleasant. 

The appellate court holds that a con- 
tract to place insurance is like any 
other contract; it must be lived up to 
or the one who breaks it must indem- 
nify the other party for the loss he 
has caused him. It would be good for 
the business if other agents and brokers 
would fight for their rights as Broker 
Hit did in this case, and teach such 





assured as are inclined to treat an agree- 
ment with an insurance agent lightly 
that such action will prove an expensive 
luxury. 





Personal Side of the 
Insurance Business 


Inquiries from the numerous friends 
and admirers of C. H. Silkworth, Wis- 
consin state agent of the Springfield, 
have been flooding this office since last 
week, when, through a break in the 
make-up, a story about him was 
chopped off short at the most exciting 
point, without even the customary “Con- 
tinued in our next.” At the meeting 
of the Illinois State Board at Delavan 
Mr. Silkworth, being called upon to 
speak, expressed doubt of his ability to 
acquit himself creditably in the pres- 
ence of so large a delegation of the fair 
sex. The ladies promptly rose and left 
the room, but before the end of the 
procession had reached the door the 
laughter of the men and calls for their 
return resulted in the ladies executing a 
countermarch. Then Mr. Silkworth pro- 
ceeded with an eloquent address which 
brought forth many plaudits. 





W. B. Goodwin, special agent of the 
Etna in West Virginia, and Mrs. Good- 
win will sail on a trip to Italy and the 
Orient in August. 


The funeral of Bvron G._ Stark, 
western manager of the Caledonian, 
was held at the home of his brother 
in Saginaw on Wednesday of last 
week. The Episcopal service for the 
dead was read by the Rev. Emil 
Montames, who officiated. Among the 
pall bearers were Henry N._ Geer, 
Frank A. Vernor, and Otto Schupp, 
well-known insurance men. 


Judge D. Ostrander, one of the best- 
known fire insurance men in the west, 
who has been general adjuster of the 
western department of the Phenix of 
Brooklyn for over thirty years, died last 
week at his home in Chicago. Judge 
Ostrander was regarded as one of the 
highest authorities on losses and the 
legal phases of loss settlements. He 
was author of a number of legal works 
bearing on insurance. One of his best 
was “Ostrander on Insurance.” He was 
freely consulted by all companies * on 
complicated problems that frequently 
arose in connection with adiustments. 

Judge Ostrander, in addition to his 
legal works, was the author of other 
books. He was born in New York in 
1834, and in his early life went to Wis- 
consin. He served four years in the 
civil war. Afterwards he was admittcd 
to the bar and practiced law. He then 
became connected with the Republic Fire 
of Chicago and adjusted losses for it 
following the Chicago fire. After that 
he became special agent for the North 
British & Mercantile and went with the 
Phenix in 1874 as the special agent. 
His knowledge of the losses and his 
legal training were soon recognized, 
and he was made general adjuster for 
the western department. 


Unwittingly this paper did W. A. 
Eldridge of Detroit a great injustice 
last week. It appears upon the follow- 
ing excellent authority that Mr. Eldridge 
is not worldly, but a pillar of the 
church, and it was he, and not Henry 
H. Putnam, that was disappointed on 
a recent Sabbath. Here is what Putnam 
says: 

“Your editorial in the last issue of 
THe WeEsTERN UNDERWRITER on ‘Put- 
nam’s Self-Sacrifice’ is a ‘darn lie,’ as 
they say down in Kentucky. I never 
mentioned churches while in Detroit, 
but every time we passed one of these 
houses of worship Eldridge insisted on 
describing it to me in fullest detail, 
dwelling on its architectural beauties, 
the wealth of its congregation, and who 
carried the insurance. This seemed to 
me a direct invitation to get off and 
enter, which I resisted with all the 
power at my command, desiring to see 
Detroit’s natural beauties and not those 
erected to the worship of fire insurance. 

“We kept passing Eldridge’s church 
and I wondered why this was. Every 

(Continued en Pace 14.) 
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[mportant Decision on 
Rights of Agents 





Below is given in full the decision 
of the appellate court for the first dis- 
trict of Illinois in the case of Russell D. 
Hill, Appellant, vs. State Bank of Chi- 
cago as Receiver, Appellee, brief men- 
tion of which was made in this paper 
two weeks ago. This case was first 
heard in the superior court of Cook 
county before Judge Gary, and at the 
conclusion of the trial, on motion of the 
solicitors for the receiver, the petition of 
Hill was dismissed for want of equity. 
From this decision Hill appealed to the 
appellate court, and on June 14, Pre- 
siding Justice Freeman delivered the 
opinion of the court, reversing Judge 
Gary’s decision and ordering judgment 
to be entered for Hill for the amount 
of his commissions. The decision is as 
follows : 


The material facts are not controverted. 
It appears that in 1902 appellant had pro- 
cured a loan of $125,000 for Donohue & 
Henneberry on a building of theirs, and 
that, as a part of his compensation for so 
doing, it was agreed by the borrowers in 
writing, dated June 9, 1902, that appellant 
should have the privilege of placing the 
insurance on the building during the exist- 
ence of the loan. When, subsequently, the 
owners of the building, having differences 
between themselves, became involved in a 
partition suit, the appellee was appointed 
receiver of the property upon which the 
loan had been secured and was authorized 
to keep up the insurance, which would ex- 
pire thereafter on Feb. 1, 1906. The loan 
by its terms matures in November, 1907. 

s- s * 


Appellee’s secretary and agent was in- 
formed of the existence of the contract by 
which appellant was therafter to place the 
insurance in the event of his being able 
to successfully negotiate the loan, which 
he did. Thereupon, the appellee’s secre- 
tary and agent by letter, dated Jan. 5, 
1906, authorized appellant to renew the 
insurance, the bills for premium to be sent 
to the receiver. The written order ap- 
pellant accepted by letter dated Jan. 6, 
1906. In this letter he suggested that by 
certain changes in .“‘the buildings and 
equipment” the rate of insurance could be 
reduced and asked whether “under present 
conditions’ the owners would be willing 
to incur the expense. This seems to have 
first called the receiver’s attention to the 
possibility of such reduction in rate, and 
appellee replied that appellant need do 
nothing about it, as appellee was “taking 
it up and would see what can be done,” 
and that as soon as the receiver had a 
definite report it would advise appellant. 
The latter therefore proceeded to order the 
insurance. Appellant’s testimony is that 
appellee’s secretary telephoned him on the 
18th of January, 1906, that he might pro- 
ceed to have the insurance written for 
three years and he did so, receiving the 
policies Jan. 23 and so advising appellee. 
Two days later appellee’s secretary sent 
the letter of Jan. 25, 1906, to appellant, 
saying that he had “agreed to let you place 
this insurance on the condition that the 
rate would be as low as I could get else- 
where. You agreed to this. Your price is 
$7,397.50 for three years. I can get this 
insurance for less money,” and that it was 
the receiver’s duty to get the lowest rate 
possible. The written order of Jan. 5. 
1906, and its acceptance by appellant of 
Jan. 6, contained no such conditions, and 
appellant denies that any such agreement 
was made in any conversation. However, 
the fact may be as to such conversation, 
the writings contained no such provision, 
and it was these letters which consti- 
tuted the contract with appellee. In view 
of the agreement with the owners of the 
building of which appellee was advised, 
and w..ch appellant was entitled to have 
complied with, and of the express contract 
made with appellee. appellant was clearly 
entitled to place the insurance and re- 
ceive the price therefor as agreed upon. 

. s . 


The situation then was this: Appellant 
had accepted the appellee’s order to place 
the insurance, the cost of which was to 
be “the regular uniform charge estab- 


rate of insurance. 
of any kind to appellant, without advising 
the latter of what it had done. or as to 


the amount of the reduction in rate it 
could obtain from appellant’s unknown 
competitor or as to how the reduction was 
Paep 


(Continued 
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over the field find still an unsat- 

isfactory condition. Men have left 
the business by the score and are tell- 
ing people they are glad they are out 
of it. This of course is giving a 
wrong impression. Then agents are still 
discouraged. It is hard to get out of the 
atmosphere of pessimism. Men go out 
to solicit, confident the prospect is go- 
ing to condemn the bad features of the 
business. 

Then when the public agitation quiets 
down and the agent feels he is getting 
a grip on himself, something else gets 
in the papers. President Hegeman is 
indicted, the Mutual Reserve Life offi- 
cers get out, the Life Insurance Com- 
pany of Virginia has some skeletons and 
the agent believes the people are losing 
confidence. 

Yet through it all, as one travels 
here and there, he hears the North- 
western Mutual, Penn Mutual, Mutual 
Benefit, Massachusetts Mutual and others 
are doing a splendid business. 

Take the Northwestern for example. 
It went through the throes of investi- 
gation and some features were found 
that deserved criticism. It was in the 
papers not a little. But the North- 
western agents did not stop and whine. 
They refused to let the grass grow 
under their feet nor did they become 
saturated with discouragement. They 
kept faith in their company and in their 
ability to get business. The company 
changed the objectionable features and 
it is a better institution than it ever 
was before. 


To agency men who have gone 


Now if the Northwestern and other 
companies in limited numbers are keep- 
ing up this spirit of optimism and pros- 
perity others can. It all depends on 
the mental temper of the man. If the 
agent believes he will meet trouble, will 
find indifference and opposition and will 
be turned down, he is very likely not 
to be disappointed in his expectations. 

If he has to make explanations as 
to some of the revelations, let it be 
done in a way that will show the 
solidity of the business. , 

The other day the vice-president of 
a company said: 

“T visited one of our big city agen- 
cies and found a man of ability and 
keenness writing but a small business. 
He was not coming out even. I took 
him out to dinner and found him im- 
bued with the idea that life insurance 
was at a low ebb. He seemed to 
think the bottom was gone and no one 
had any use for the agent. I just elim- 
inated that spirit from him. He got 
a new grip on himself. I brought him 
to the point where he knew he could 
get business and for a whole month 
thereafter he wrote at least one appli- 
cation a day. He seems a different 
man. He goes out to win and he does 
it. You can’t stop that man now. He 
wishes there were forty-eight working 
hours in every day. He finds the busi- 
ness is to be had the same as ever, 
competition is less and he is making 
more money than he did before the 
investigation. 

“He has quit dwelling on the dark 
side, the troubles and scandals. He 
sees the real worth in his business, its 
strength and functions, and as he looks 
on these bright spots with a clear, hope- 


ful eye he lets other people see as he 
does.” 


There is Still more or less fog among 
the companies as to construction of some 





of the provisions of the Armstrong 
laws, and there is perhaps no company 
that is sure that it is complying with 
all the provisions. Leniency, no doubt, 
will be shown until all these disputed 
points are decided. Some companies 
are basing their expense allowance on a 
certain volume of business. If this 
falls below the expected the expenses 
will exceed the Armstrong limit. The 
question as to whether general agents 
can give advances is still a mooted 
question in some quarters, although the 
general opinion is that they can so long 
as the company is not a party to the 
contracts. 

Some companies construe the law to 
give them the right to make advances 
if the limit of expense is not ex- 
ceeded. 


Here is an anomaly. The Northwest- 
ern National Life discriminates in com- 
missions to agents against deferred divi- 
dend contracts. It believes in annual 
dividends because it declares they are 
best for the policyholder. It desires its 
agents to sell that kind of business. 
Hence it pays them better for it. How- 
ever, since there is a demand for de- 
ferred dividend contracts at times as 
well as nonparticipating, it has a_ set 
of these policies, but only pays about 
60 percent of the commission of its an- 
nual dividend — 


“The chief assets of a life agent,” 
said a man in the business the other 
day, “are the knowledge he has of his 
own company’s. contracts, those of other 
companies and his general life insur- 
ance information. It requires time to 
go from prospect to prospect. When, 
therefore, an agent is asked to give off 
part of his commission he is requested 
to’ give up part of his hard-earned wages. 
The applicant would not ask the most 
humble manual laborer to deduct part 
of his stipend. If he did so he would 
be regarded as niggardly in the ex- 
treme. 

“T always bring up this fact when 
a rebate is requested. I explain what 
my assets are and show the time I 
employ in working up a case. I ask 
the man if he thinks it fair for me to 
divide my wages with him. Most men 
in suggesting a rebate do not stop to 
consider the fact that by accepting it 
they are taking the fruit of a man’s 
toil out of his pocket. They overlook 
the fact that they are placing them- 
selves in the attitude of beggars or are 
trying to jew down a fixed price, a 
practice they never would try at a 
first-class store. When a _ rebate is 
hinted at I do not hesitate to acquaint 
a man with these facts.” 

+ 


The public imagines that 50 or 60 
percent commission is a large sum to 
pay a life agent. It looks big in com- 
parison with commissions on other 
lines. Thirty percent is the highest paid 
fire agents. Yet the life man’s compen- 
sation covers a vast amount of work. 
A fire agent can sell his policies much 
more readily than the life agent. Sup- 
pose the fire agent gets 20 percent. He 
is paid that commission every time he 
renews the policy. If it is an annual 
policy he gets 100 percent in five 
years. 

The life man expends much time 
and energy in working up one case. A 
fire agent would not spend a tenth 
as much to land his risk. If the life 
man could close business more rapidly 
and if more people he labored with would 





sign the dotted line, he could well af- 
ford to work for less commission. 

As a matter of fact, the life agent 
is required to give a large amount of 
time before he can close any _busi- 
ness. Taking the commission that the 
agent receives and applying it to cover 
the time and effort expended, it will 
be found that the pay is no higher, 


if as high, as that agents receive in 
selling other lines. ; 
The life salesman who employs his 


time to the best advantage is an in- 
dustrious man and earns every dollar 
he gets. While some companies have 
paid extravagant commissions, the 
conservative ones have never given an 
agent more than he deserved. 

+ 


The election of Darwin P. Kingsley as 
president of the New York Life will be 
received with general approval through- 
out the life insurance field. 

Mr. Kingsley is a gentleman of prac- 
tical ideas and has had the advantage of 
a close association with the late John A. 
McCall, who was his father-in-law. With 
the assistance of the able executive staff 
of the New York Life, he will undoubt- 
edly continue the successful administra- 
tion which the New York Life has had in 
the past. Mr. Kingsley’s training should 
eminently fit him for his task. He is a 
New Englander by birth, worked his way 
through the University of Vermont, which 
has the reputation for turning out men 
of well-trained minds and sound princi- 
ples, and he has since been a diligent 
student of political and social economy 
along theoretical and practical lines. His 
published theories as to the scope of use- 
fulness which a great company like the 
New York Life enjoys show that he has 
given life insurance subjects much thought, 
and with the aid of his coadjutors he will 
doubtless administer the affairs of the 
company wisely ~ v4 the greatest good. 


Now, while life insurance men are 
generally discouraged, the local associa- 
tions of life underwriters ought to be 
made as helpful and interesting as possi- 
ble. To the men who already have it- 
tained high places in the business the 
meetings of these organizations may be 
more in the nature of recreations than 
anything else; but to the great majority 
of agents, who under new conditions are 
having a hard time to make a decent liv- 
ing, they will not appeal strongly unless 
something of practical, money-making 
value is presented. The monthly dinners 
should be held on such a scale that the 
men who need the associations can afford 
to attend. Most of the talks by minis- 
ters, lawyers and others who know little 
about life insurance should be eliminated. 
The set speeches should be short enough 
and few enough to give ample time for 
discussion. In the discussions new men 
should be called upon part of the time 
and an effort made to get these discus- 
sions on a free-for-all basis. Under such 
an arrangement men who want to learn 
something, to have questions they do not 
understand made plain, to get advice, will 
have an opportunity to do so. 

+ + 


Some interest has been taken recently 
in the investigation by a Swedish actuary 
of mortality under lapsed policies. For 
years there has been a prevalent belief 
among the rank and file of life insurance 
men that in taking advantage of any of 
the options of surrender or in lapsing the 
policyholder caused a selection against the 
company. The generally accepted theory 
has been that healthy lives lapsed while 
the impaired ones stuck closer than a 








brother. The experience of a prominent 
Swedish company, which kept watch on 
its lapsed policyholders and made com- 
parison of their mortality with those who 
were persistent did not bear this theory 
out. From the statistics compiled, the 
actuary concludes that what he terms 
the “economically degenerate”’—those 
who are not successful in business, who 
cannot hold on to money enough to pay 
premiums, who cannot overcome the ob- 
stacles in the way of keeping up life in- 
surance—suffer a worse mortality than 
those who remain with the companies. 

On a very much more limited scale, 
some individual agents, who have been 
long in the business, have discovered the 
same thing. They find that the men who 
are strong in will and determination to 
carry out what they undertake are also 
strong in corhbatting those forces that 
go to break down health and cayse death, 
or vice versa, those who are robust in 
health and physical power are also strong 
in will power, while the weak physically 
are also lacking in determination. 

It appears not improbable, therefore, 
that those companies which have been 
liberal in the matter of cash values, 
loans and extended and paid-up insurance 
have not been inviting a heavy mortality, 
but have only furnished equitable oppor- 
tunities for the retirement of the “eco- 
nomically degenerate,” who otherwise 
would have died on their hands, 


. ¢ 

The Knights of Pythias Insurance De- 
partment has run against all sorts of 
opposition since it adopted the American 
3% percent rates. In various states the 
“cheap” fraternals have attempted to put 
obstacles in its way. That one of the 
prominent fraternal societies should go 
clear over to legal reserve net rates, thus 
admitting that in its opinion the old-line 
companies have been right all these years, 
is very distasteful to those concerns which 
have preached the doctrine of cheapness. 
Many of these, now being pinched by 
increasing mortality and seeing the hand- 
writing on the wall, are hedging and 
adopting various makeshift rates, which 
they insist are adequate and which still 
leave them a margin on which to charge 
old-line companies with robbing the pub- 
lic. They do not like to have one of their 
members swing over to the other side, 
admit that the legal reserve system is the 
correct one, that the old experience tables 
are the safe ones to go by and that the 
only advantage a fraternal can afford in 
point of cost is the smaller expense of se- 
curing and handling business. 

+ + 


That several of the new companies that 
are operating “schemes” of various kinds 
should write only  nonparticipating 
business is eminently proper. These com- 
panies are bound to be criticised by those 
who do not approve of agency companies, 
stock-selling and other features, not re- 
garded as orthodox, but it must be said 
to their credit that they are honest 
enough to set before the public the fact 
that they are in business to make money. 
The only honest way for a life insurance 
company to make large profits for stock- 
holders is on nonparticipating business. 
A company cannot be faithful to the trust 
imposed in it by mutual policyholders and 
make for stockholders larger profits on 
participating business than a fair return 
for the use of the money invested and 
the hazard assumed in the early days of 
the company’s existence. All earnings 
above that on participating business be- 
long to mutual policyholders in the form 
of accumulated surplus or dividends. 
When, therefore, a company is endeavor- 
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ing to convince the public that its stock 
will pay big dividends or that investment 
in its agency company will net large re- 
turns on business done, it is adver- 
tising the fact that it proposes to divert 
to stockholders or to its agency company 
what by right belongs to policyholders. 
When it proposes to make these profits on 
nonparticipating business only the case 
is entirely different. Under the nonpartici- 
pating policy the holder of it is entitled 
to nothing more than that the company 
shall remain solvent and be ready -to 
carry out the terms of the contract. | 

The abuses of life insurance have been 
mostly abuses of surplus. If men want 
to experiment with plans which nave not 
yet been proved worthy or workable they 
should do it on their own money, and 
that is what companies do which, in adopt- 
ing various schemes, write only nonpar- 
ticipating business. 


+ 

Certain life insurance men whose com- 
panies have remained in New York do 
not seem to see any inconsistency in their 
berating of the Armstrong laws and at 
the same time looking with disapproval 
upon those companies which do not see 
fit to operate under those laws. If the 
New York statutes are as bad as they 
are claimed to be, if they are going to 
bankrupt agents and retard the growth 
and dwarf the usefulness of companies, 
then that company would seem to be the 
wise one and the one with proper con- 
sideration for its agents which gets cut 
of a state with such bad laws; or, being 
out, does not enter it. That most of 
the companies which are not in New York 
are not of the standing of most of those 
which are, must be readily admitted, but 
to intimate that a company is below stand- 
ard simply because it pulled out of New 
York or has never entered that state, as 
some of the men who object most stren- 
uously to the New York law seem in- 
clined to do, is little short of ridiculous. 

Of course agents will make talking 
points out of anything which will avail 
for that purpose. In years past it has 
been solemnly impressed upon the public 
that this company operated under the laws 
of Massachusetts and that under the laws 
of Iowa, that this company was super- 
vised by nearly every civilized government 
in the world and that that one operated 
only in the northern states of this coun- 
try. This was good enough “dope” to 
deal out to the public, and doubtless it 
accomplished the desired end of securing 
applications in many cases, but there was 
little merit in it. So there is little merit 
in operating under the New York law 
in itself. There are\some companies out- 
side of New York much better than a few 
that are in. When it is all boiled down, 
a company is just as good as the men 
who run it, and not a whit better. If 
the ideals of these men are no higher 
than the statutory requirements of a given 
state, the company will not be one to 
boast of; if they are what they should be, 
the fact that it complies with the law of 
New York or Iowa or Texas adds no 
respectability to a company, for it is al- 
ready higher than legal standards. 





WEALTH IS NOT CONCENTRATED 


The New York Life is out with a strong 
document controverting the off-repeated 
argument that money paid to big eastern 
companies goes to Wall street, and is 
hoarded to aid speculation. The com- 
pany asserts that it owns no stocks. It 
does invest in bonds, but bondholders of 
a solvent corporation do not control it. 
It says it owns no stock of a bank or 
trust company. The company calls atten- 
tion to its wide distribution of funds. Last 
year it paid $15,272,204 in death claims 
in this country, and $2,817,914 in matured 
endowments. Its loans to policyholders, 
not including those in foreign countries 
or those in some western states, made 
through the Chicago office of issue, 
amount to $42,179,472. In addtion it calls 
attention to its investments in_ state, 
county and municipal bonds, railroad and 
other securities, real estate mortgages 
and the like, and avers that all these facts 

rove that a big company is not centered 
in any one city. 





JULES GIRARDIN’S SYSTEM 
FOR HOLDING DOWN LAPSES 


Jules Girardin, general agent of the 
Phoenix Mutual at Chicago, has a rec- 
ord foh holding his business of which 
he is justly proud and he has some 
well-defined views on the handling of 
a general agency, which may be of 
interest to others. 

Mr. Girardin became general agent 
at Chicago in 1892. At the present 
time there is on the books of the 
agency about $4,000,000 insurance in 
force, which represents fully 60 percent 
of the business written in fifteen years. 
During that period the agency has re- 
newed each year on an average 96 
percent of its business, the remaining 
4 percent representing all lapses, death 
claims, matured endowments, surren- 
ders and policies which become paid 
up by their terms. Of the last class 
there have not been many, however, as 
most of the business written has called 
for the payment of twenty premiums 
or more. 

For the first six months of this year 
terminations of all kinds have amounted 








get from making so many more pay- 
ments, to another he makes an appeal 
based on his family’s need of protec- 
tion, while others are advised to take 
temporary loans. 

All this work takes much time and 
it is a question whether a general agent 
who is a good personal writer is not 
losing money when he allows these 
details to interfere with his writing 
new business. Mr. Girardin holds that 
the general agent is more than a per- 
sonal writer. He has three interests 
to look after, his own, the company’s 
and those of the policyholders. While 
his own interests may at times suffer 
by his devoting time to office affairs, 
those of the company and the policy- 
holders are advanced. 

To the company an old policy re- 
newed is worth more than a new one 
put on the books. In allowing a policy 
to lapse the general agent is harm- 
ing himself to an extent which may 
more than offset the advantage to him 
in letting the old business take care of 
itself, with the cashier’s help, while he 
devoted his time to writing new busi- 
ness. A lapsed policyholder means lost 
renewals, a lost prospect for more in- 





HANG ON. 


When you find a man who smiles at you with supercilious air 
And says “his worldly way is paved with cash beyond compare’’— 
Hang on, for he’s the fellow (though he looks so very wise) 
That your arguments may mellow, for you think—you know 


he 
lies. 


Of course “his wife has money, inherited from her pa,”’ 

But the records at the court house show he left it ‘‘to her ma,” 
Who's a husky, buxom widow, with a pair of fetching eyes— 
Hang on, the prospect knows it, too, and you know, too, 


he 
lies. 


There's the one ‘‘who wants to look around to see what he can do’— 
Hang on, and so convince him he can better do with you, 

Or “has more than he can carry” (so he says), but you surmise 
That he’s figuring to marry—Hang on, you bet, 


he 
lies. 


And you have the woman also “who wouldn’t give a rap 

For any money’d come to her from any cause like that’’— 
Hang on, and stay to dinner, kiss the kids and praise her pies, 
You unrenegerate sinner, for she knows darned well 


she 
lies. 


Sometimes we think the doctors are afflicted with “Old Nick” 
And in most examinations find the applicant is sick; 

Or in his family history back to Noah’s time they dip— 
And find his great-grandfather’s flock of chickens had 


the 
‘ ‘pip. ” 


Then you have the man who greets you with a grip and cordial smile, 
And you write him up for fifty, just your visit to beguile, 
And (in your mind) you spend your part, ’midst California’s roses— 


Alas! he’s got “‘systolic heart” 


or slight tubercu 


lo 
sis. 


It’s true that ’twixt the nether stones of those who will and won’t 
The agent’s ground exceeding fine and meets with much affront— 
Hang on, the world is brimming o’er with those who’d pull you down— 
Just treat them as you would the jokes of any 


Old Ananias well could take: points in prevarication 
From many of our prospects, driving us to “irrigation.” 
Hang on, hang on, stick to ’em “like a puppy to a root,” 
*Til you get ’em on the dotted line, or else you get 


the 


boot. 
—Mark Davis, Manager Canada Life, Cincinnati. 





to 3.17 percent of premiums in force, 
death claims terminating 1.23 percent 
and lapses 1.14 percent. 

Several reasons for this low ratio of 
terminations exist. In the first place 
the business is not put on the books 
under high pressure. Mr. Girardin 
never attempts personally to deliver to 
a man policies for more than he has 
applied for, and the agents usually fol- 
low the same couyse. Not-taken poli- 
cies do not constitute over 5 percent 
of the policies issued to the office. Mr. 
Girardin himself looks closely after 
the renewal of the business. The bulk 
of it is in Chicago and he is personally 
acquainted with a good part of the 
policyholders. When a policy shows 
signs of lapsing, the general agent does 
not leave the case to the cashier, but 
takes up each one individually. He 
writes many letters, not according to 
any set forms, but each suited to the 
disposition and circumstances of the 
man to whom it is to be sent. To one 
man he points out the returns he will 








surance and a _ conscious or uwuncon- 
scious enemy of the company. When a 
man lapses a policy he generally will 
not tell the world that it was because 
he could not keep it up. In many cases 
he will try to find some fault with 
the company as an excuse for his 
lapsing. Those who have lapsed their 
policies generally feel that they lost 
money for which the company did not 
make them a full return; they are not 
likely to take insurance again in that 
particular company nor are they likely 
to recommend it to others. 





If some agents kept a time card show- 
ing the number of hours of actual work, 
they would soon see the reason tor their 
low wages. 

“A sale or not a sale—that is the ques- 
tion; whether it is better salesmanship 
to go around acquiring information as to 
the reasons why customers don’t care to 
buy—or to take up the arms of diplomacy 
and forcefulness, against those reasons, 
and by opposing, end them.” 





INTERESTING FACTS GIVEN 
CONCERNING ANNUITANTS 


It is a well recognized fact that an- 
nuitants live longer than persons who 
are insured, notwithstanding no medi- 
cal examination is required of appli- 
cants for annuities, while applicants for 
insurance must undergo a most search- 
ing examination. The reasons for this 
condition are not far to seek. One 
who has reason to suspect that he will 
not live long would not be likely to 
take an annuity, and, conversely, one 
who has reason to think he may reach 
an old age will be less likely to seek 
insurance on his life. Then, too, the 
circumstances of the life of an an- 
nuitant are such as to tend to pro- 
long life. His livelihood is not wholly 
dependent on his daily exertions and 
on the skill and foresight he employs 
in his affairs. The possession of a cer- 
tain definite income that he can count 
on as long as he lives makes his life 
easy and unruffled by the cares and 
anxieties that worry and beset the man 
of business. It is an old saying that 
“annuitants never die,” and it is likely 
that others, as well, would “never die” 
if they could be as free from blighting 
and destroying worries and uncertain- 
ties. 

It is a curious fact that women an- 
nuitants live longer than men. So 
marked is this that all companies base 
their rates for annuities on different 
mortality tables for males and females. 
These tables are deduced from prior 
experience in annuity business. 

There is to be noted one exception 
to the statement that annuitants live 
longer than insured persons of the 
same ages. This is in the case of young 
persons and children, and is because a 
larger proportion of voung annuitants 
are crippled or invalid, or in some way 
deficient, and have been thus provided 
for by parents or friends. It is not 
remarkable that they should not sur- 
vive persons of the same age who are 
insurable—Union Central Advocate. 








BROKERAGE RATES OF COLUMBIAN NATIONAL 


The following are the brokerages paid 
by the Columbian National Life where 
no renewals are given, the first two 
columns showing the brokerages where 
full annual settlements in cash are 
made within thirty days of date of pol- 
icy. the third and fourth columns where 
settlements are not so made: 





LIFE 
Non- Non- 
Form of Policy. Par. par. Par. par. 
CE -n:0.c0004000t0 67% 57 65 
10-payment .......... 36 25% 35 25 
15-payment .......... 464% 36 45 35 
19-payment .......... 57 46% 55 45 
20-payment .......... 57 46% 55 45 
ENDOWMENT 
10 years 26 15% 25 15 
15 years 36 25% 35 5 
20 years 44 33% 42% 32% 
25 years 46% 36 5 5 
30 years 52 41% 50 40 
35 years 52 41% 50 40 
AVERAGE LIFE ENDOWMENT 
eee 57 46% 55 45 
Ff 2 rr 51% 41 50 40 
Age 53 and up........ 4 S3% 42% 32% 


4 
10-payment, all ages..36% 26 35 25 
15-payment, all ages..41% 31 40 30 
20-payment, all ages..41% 31 40 30 


TERM 
0 ee ee 21 10 20 10 
2. See 26 15 25 15 
SD ctavaceresdeed 31%. 21 30 20 
eae 31% 21 30 20 
TE PE Sc-criveeeawesoid 26 2 25 20 


*Renewable and convertible. 

The rate of brokerage on 20-installment, 
indemnity and joint life policies is the same 
as on corresponding forms given above. A 
maximum commission of 5 percent will 
be paid on arinuities, subject to special ar- 
rangements. The commission on single pre- 
mium policies will vary from 3 to 5 per- 
cent, depending on terms. 





“The agent who goes at a prospect 
timidly, in I’m-almost afraid--to-talk-to- 
him style, is doomed to failure from the 
very first; but the one who goes at his 
man with courage and perfect confidence 
in his own ability to convince him to the 
right way of thinking is almost certain 
to succeed.” 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. iff 








SOME THOUGHTS FOR NEW 
MEN IN THE LIFE BUSINESS 


Like all other callings into which a 
man enters, there are certain features 
in life insurance that should be care- 
fully considered by the man who con- 
templates personal work, and there are, 
too, some phases of life insurance sales- 
manship peculiar to itself. 

A man on beginning work as a life 
agent, if he has the right material in 
him, and secures the proper connection, 
can make a success financially and in 
the wider sense, can achieve results that 
will benefit mankind and make him a 
citizen of repute. 

It is not a question of a large or 
small company, young or old, stock or 
mutual, participating or nonparticipating, 
yet these should receive consideration 
and the beginner should ally himself 
with a company with whose system and 
policy he is in consonance. There is 
much in being in harmony with your 
work, in representing an_ institution 
whose complexion and makeup meets 
your views. No general rules can be 
laid down here for a man’s own tem- 
per of mind and his conceptions of 
what constitutes the best system should 
govern him. There are splendid com- 
panies in any one of the classes enu- 
merated. 





“ 

Where many young agents make the 
false step is to look only at the com- 
missions and eliminate all other consid- 
erations. If a company is paying very 
high commissions the agent will dis- 
cover it is extravagantly managed, and 
is encouraging rebating, or its policies 
or reputation are such that it has to 
pay excess commissions to get good 
salesmen. Well managed, honestly con- 
ducted, high-toned policyholders’ com- 
panies do not have to pay high com- 
missions. 

The young agent perhaps is enticed 
to a company because it has some spe- 
cial side issue scheme to interest the 
public. Almost all these schemes are 
deceptive, and the agent soon finds it 
out. Then he has to reconcile the char- 
acter of his goods with his own innate 
ideas of right and wrong. Perhaps the 
company lacks proper conscience at the 
home office or is being used’ by officers 
for graft. It may be a company whose 
assets are shaky. Whatever may be the 
characteristics that will not bear the 
searchlight of criticism, the mere fact 
that an agent has to defend the com- 
pany and satisfy himself by sophistry 
that its methods are proper is sufficient 
evidence that in representing such a 
company he has begun to disintegrate 
as a life insurance man worthy of pub- 
lic confidence. 


Tinkering and temporizing with con- 
science is a dangerous procedure. When 
an agent knows his company is not 
square and its contracts are not such 
as he would purchase were he not con- 
nected with it, and then continues as 
its agent, he becomes blunted and starts 
on the toboggan. 

Without any doubt there is an atmos- 
phere and tone to the honest agent of 
an honest company that puts him in a 
class alone. Many examples can be 
cited where an agent has been tempted 
to leave that coterie of high-grade men 
to represent a company whose prac- 
tices he can scarcely reconcile to his 
Previous notions. The better compen- 
sation has been the first serpent to 
Many an agent to tempt him to partake 
of the forbidden fruit. 

After the first step it becomes easier 
to compromise with irregular methods 
and substandard companies. The down- 
fall is gradual until the time is reached 
when the old-time Ar life man is found 
identified with the most questionable in- 
stitutions. He is a chronic seeker of 
advances, going from one company to 
another and unable to find the ways of 
= anne company compatible with his 
astes. 


Take any man well seasoned in sell- 





ing policies for a scaly company, he ORGANIZED 1865 
can never become a_ successful sales- 
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Course of Insurance 


fi first-cl . Hi - 
Scltins ue ane t” “™*Conmecticut General] gpp Education 





Department for Fur- 


PLANS OF INDIANA STATE Life Insurance Co. nishing Prospects 
UNDERWRITERS COMPANY HARTFORD, CONN. New “Model Policy” 
The plans of the Indiana State Under- Issues the most liberal non-participating Will plough the field and assure 


writers Company, incorporated by some 
leading agents of that state, are of in-|tion for any age—15 to 60. 
terest. It is to be purely an agency 


corporation and will not be attached to DR. H. C, CASTOR, Manager 
153 La Salle St., CHICAGO 


any particular company. Incorporation 
papers were taken out in Anderson, Ind. 


policies at LowEsT premium rates. 
We will be pleased to send an illustra- 


the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 








a ey is yp hmong $50,000 capital, 
ivided into 500 shares. I I 
The agents assign their renewals to AGENTS National Life Insurance Ce. 


the company. The plan is to have 100 


throughout the state who are stockhold- 





agents, all of whom will own stock. It | MONTPELIER, VERMONT 
will also have 400 prominent men 


ers and who are to be used for ref- 


Established in 1850 Operating in 36 States 





erence. A guarantee of 10 percent divi- We want producers in Illl- i JOSEPH A. DEBOER, Pres. H. M. CUTLER, Treasurer 

dends is made. nols, our home State. JANES Bevua satioc fee. OE GOULTOR teen 
The promoters of the company thus Liberal C _ N OSMAN D. CLARK, Secretary F. a. HOWLAND, Counsel 

declare they will operate without the ral Commissions, Non: I 

intervention of general or state agents. forfeitable Renewals. This Company held January 1, 1907, and gained 

It is thought that 100 crack agents can ‘ during the past decade: 

be secured. In its prospectus the com- All Attractive Forms of N ASSETS, + - § 37,511,3°3.24 Gain, 177% 

pany says that the following are the two Policies. Write today. SURPLUS, - 4,224,287.21 Gain, 155% 


main advantages it will give the agents: 


“First—To eliminate the problem of 
discovery and by mutual assistance and O W. B. MUSSELMAN 





O INSURANCE, - 151,253,000.00 Gain, 169% 








by a system of geographically distributed Supt. Agency Dept. ell’ Mp. term ond endowment contencte ave Mb- 
siniities ‘of business. fer him and his} f _ Western Life ne. 

~ Second—To “render him sch assist- Indemnity Co. ~ ae es icago, I. 
ance as would convert the usual oppo- ' +» State Agen 
gn no ea oe ane aston of | _—_masne Temple aerge | Willameen Big,” Cerda, 0 





exchanging prospects. It will collect 


names of persons who are considered 

ready to take out insurance and will A GENERAL 
distribute these among the agents. It is == 

figured that the dividends on the stock A G E N I ; 
will pay the agents a fair price on their 


accrued renewals. 
The promoters figure that through 


their reference stockholders they can For desirable field in each of the states of 


keep well supplied with prospects and 
can be kept in touch with business con- 
ditions throughout the state. If there 
are peculiarly favorable conditions at any 
point the company will be able to swing 
its men to that locality. 





Indiana, Illinois, 
Iowa and Ohio, 


The i : way to _ happiness is to by ne oldest, largest - bey "on ye 
give it. e save it when we scatter it ance Company not r at t - 
everywhere.—Eliot. pany egu y € Tm 


“Strike while the iron is hot,” but be- 
ware of sparks. Many a solicitor who 
has struck at his competitors in his solic- 
iting has been badly burned by the sparks 


strong laws. 


Address B 16 
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Che Northwestern 
Mutual Life Insurance Co. 
of Milmankee ORGANIZED 1857 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 








eae Fr 
Be ccc cccecce s RD 
1906... ...... 819,252,279 
Business of 1906 largest in history of Com- 


pany. Purely Mutual and transacts business 
only in healthful portions of United States. 











The Management of The Northwestern 
Mutual Life Insurance Co. was en- 


borsed by the New York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 


It is capable of easy demonstration that The 
Northwestern is the best Company to insure in. 

See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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BEHOOVES AN AGENT TO 
TIE UP TO A GOOD COMPANY 





Without doubt there is a certain atmos- 
phere about some companies that attracts 
a high grade set of men. They are drawn 
to these companies because they are in 
the business for something more than dol- 
lars. When they sell insurance, they be- 
lieve in it. They feel the assured will get 
value received. They know the home 
office is honestly endeavoring to do its 
duty to all concerned. There are no 
catch-penny schemes, no alluring, decep- 
tive devices used. What a man buys is 
substantial. No adulteration is employed. 
The fruit is just as good at the bottom of 
the box as on top. It is as sound at sur- 
face as at the core. 

The agent is not being called upon to 
defend the company every day. Its repu- 
tation speaks for itself. Insurance de- 
partments do not cause it trouble for 
operating some questionable system. 

A convincing comparison between such 
a company and one of the lower grade is 
a high class store in a big city and one 
of the spectacular sort that gets trade by 
false advertising. The latter really 
makes a big profit off its trade. Its goods 
have the gloss, the outside finish but lack 
the substantial fiber. 

Observers in the field note the constant 
troubles the second or third grade com- 
panies have with their general agents. 
The general agents go wrong, stick their 
men or get behind in their balances. 
They foist undesirable business on their 
-ompanies. They milk the cocoanut and 
then go to some other similar company. 
Such general agents always get hold of 
the rounders, men who claim to write big 
amounts, the fellows seeking advances. 

Then one reads of these companies be- 
coming involved in the notorious cases 
that get into the papers where some 
crookedness appears and the machinery 
of the courts is sought. It means that the 
general agent has been writing specu- 
lative insurance. E 

It pays an agent to become identified 
with a company whose name like that of 
a good woman needs no defense. If he 
leaves the employ of the company he 
knows his old policyholders will be well 
cared for. His conscience is clear. A 
company that carries an interrogation 
point after it should be shunned. 


‘REASONS FOR INSURING IN 
A YOUNG LIFE COMPANY 


(By Felix G. Cross, President 
Columbia Life.) 

The young company presents all the 
advantages of an older organization and 
many others in addition. 

For example, the rate of mortality, it 
may confidently be assumed, will mate- 
rially lower, on account of the fact that 
for many years ,the majority of the lives 
on the books will be of recent selection— 
that is to say, having been recently sub- 
ject to medical examination, which weeds 
out impaired lives, they may be expected 
to exhibit a higher average degree of 
vitality than the policyholders of an old 
company, among whom will be many 
who have been insured so long that the 
beneficial effects of medical examination 
have worn off; who, in other words, 
have had time to deteriorate in vitality. 
This is a most important point, as favor- 
able mortality is the most fruitful source 
of profit to an insurance company. 

The mortality on recently selected lives 
will probably not exceed 50 percent of 
the mortality indicated by the table, while 
the average mortality of an old company 
will range from 75 to 100 percent. 

From the official records of several of 
the leading legal reserve life insurance 
companies which were organized over 
fifty years ago, we find the death rate 
during the first twenty years was less 
than 60 percent of the mortality indi- 
cated by the tables, and that the divi- 
dends paid to policyholders during the 
same period were much larger than the 
dividends paid by the same companies 
during the last twenty years. While this 
is due in part to the lower rate of in- 








of the 








terest realized, and other causes, it is 
largely a consequence of the increase in 
the rate of mortality which comes with 
age. 

Then, again, a new company has its 
record to make, and this fact serves as 
an incentive to the management to use 
every possible effort to make its con- 
tracts liberal and attractive, to exercise 
the most careful judgment in the selec- 
tion of risks, to use the utmost diligence 
in seeking suitable investments for the 
company’s funds, and to practice the 
strictest economy consistent with good 
business policy. 

new company to succeed, in com- 
petition with older rivals, must build up 
a reputation for unquestioned strength 
and unsurpassed equity of treatment 
toward its policyholders, and herein lies 
an important guarantee that in such a 
company the interests of the policyhold- 
ers will receive the most assiduous at- 
tention. 

Another advantage possessed by a new 
company lies in the fact that the funds 
for investment are comparatively small, 
and the management is thereby enabled 
to take advantage of opportunities which 
are not available to companies which are 
obliged to invest one million or more 
at once. Every business man knows that 
a small fund can be invested to a better 
advantage than a large one. 

Another point, and one that is not 
appreciated as it ought to be, is that 
in a small company the officers can ex- 
ercise a personal supervision over every 
department of the business, which is quite 
impossible in very large corporations. 





INSURANCE GAINED OR LOST 


The following tables are of interest, 
showing some last year’s results. The 
first table shows the entire business writ- 
ten and amount gained or lost in insur- 
ance in force. The second gives the 
same information for Illinois. 

BUSINESS AT LARGE 


Written in Gained in 

Companies— 1906. 1906. 
MD apdxadbaddecntee $28,799,436 $10,504,669 
ere 4,991,248 630,302 
Canada Life......... 11,780,179 4,890,114 
Conn. Mutual........ 10,556,217 2,288,373 
SES, “Sa9:6¢0-0:5-008 14,713,840 5,042,855 
See ees 14,678,792 6,338,219 
Mass. Mutual........ 21,626,737 10,133,950 
Mutual Benefit....... 57,770,341 29,305,095 
SS  , errr 22,082,272 6,747,809 
New England........ 19,694,704 8,668,056 
Northwestern ....... 7,931,377 54,986,092 
Penn Mutual........ 67,222,562 29,449,502 
Premiz Mut.......+0+ 17,058,296 9,770,244 
Provident L. & T.... 20,264,362 8,671,044 
State Mutual ........ 13,400,359 5,588,849 
cS. re 22,297,321 11,449,074 
Union Central ....... 31,853,040 14,027,674 
Union Mutual ....... 10,252,322 2,875,618 

Written in Lost in 

Companies— 1906. 1906. 
Equitable, N. Y..... $88,078,677 $72,764,021 
SE ee ee 90,550,892 72,292,288 
2 Spee 185,092,778 31,988,168 
United States ....... 2,770,376 2,383,377 
POT 46 s6b0cue 7,050,280 2,223,088 


ILLINOIS BUSINESS 





Written in Gained in 

Companies— 1906. 1906. 
eae y $ 339,400 
Canada Life ......... 451,572 
Conn, Mutual ....... 33,042 
Mass. Mutual ....... 838,255 
Mutual Benefit ...... 1,208,314 
National, Vt......... 109,085 
New England ...... 341,301 
Northwestern 7,320,907 
Penn. Mutual.... 1,056,885 
Phoenix Mutual ..... 47,462 
Provident L. & T.... 589,215 140,803 
State Mutual ........ 2,063,016 917,026 
eS 988,210 310,536 
Union Central ....... 4,183,283 1,232,680 

Written in Lost in 

Companies— 1906. 1906. 
INL Sous ict be 4.4.6 9 eee $ 2,086,873 22.331 
Equitable, N. Y....... 2,875,142 3,650,230 

SE 137,600 22,8 
Nichia nd ideas 479,302 215,507 
 t eer 4,352,454 6,882,957 
fre 16,238,066 2,670,020 
Union Mutual ....... 381,225 98,424 
United States ....... 242,708 228,842 
Washington ......... 306,859 375,128 





Failure to sell insurance is not always 
due to a poor presentation of the proposi- 
tion, but it is more often the result of 
leaving the customer too soon after the 
argument is made and before the cus- 
tomer’s mental reaction occurs. 


Study the science of salesmanship in 
leisure hours. When in practice forget 
both the science and the art of it and act 
naturally. 


Possible Cost 


— 


Integrity and Economy of Management 
Policies Plainly Drawn and Easily Understood 
Policies Bearing Annual Dividends 

Absolutely Safe Insurance, but at the Lowest 


THE EQUITABLE LIFE OF IOWA 
DES MOINES, IOWA 


To such Agents Definite Territory and Long Renewal 
Contracts will be given 


RESPONSIBLE AND TRUSTWORTHY Operates Only 
AGENTS WILL FIND In 


IOWA 

ILLINOIS 
INDIANA 
MICHIGAN 
OHIO 
PENNSYLVANIA 
MISSOURI 
KANSAS 
NEBRASKA 
SOUTH DAKOAT 
MINNESOTA 
WASHINGTON 








LIVE AGENTS 


CAN SECURE 


the BEST CONTRACT from 





Security Mutual Life Ins. Co. 


BINGHAMTON, N. Y. 








JAMES H. REED, 
PAID UP CAPITAL 





MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 
RELIANCE LIFE INSURANCE COMPANY 


OF PITTSBURGH, PENNA. 


PRESIDENT 
$1,000,000 00 











‘“<Tlidland.”’ 


DR. W. 0. THOMPSON 
President 


Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of lr. S. H. 
Wolfe of New York especially provided for the 


The very best sellers on the market, 


B. PF. RBINTIUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 








and Texas. 





WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 


GOOD MEN who can produce business 


Old Colony Building, CHICAGO 




























































































































LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








Questions and Answers 


Question—What plan does the North- 
western Mutual follow on hazardous 
occupations. 

ANSWER—The extra premium charged 
for hazardous occupations is discon- 
tinued as soon as the hazardous oc- 
cupation is permanently discontinued. 

+ 


Question.—If a receiver is appointed 
for an assessment life company organ- 
ized under the Illinois laws, can the 
receiver assess members to pay off 
the obligations? 

ANSwER.—If a member holds a certi- 
ficate issued prior to 1893 even though 
the company has complied with the laws 
governing assessment companies enacted 
at that time, he cannot be held liable. 
If he has a certificate issued since 
then he can be held liable for his pro 
rata share of the liabilities under the 
Illinois law. 


PERSONAL TALKS TO AGENTS 
ON PRACTICAL SOLICITING 














Assistant Secretary Brimstin of the 
Federal Life emphasizes the point that it 
is unwise to antagonize a prospect. If a 
man has decided opinions, they should be 
overcome by strategy and not by attacks. 
A prospect’s good will must be secured. 
A misstep may prejudice him against you. 
An agent should move with caution. A 
smile may get an order, but a grouchy 
frown never does. Cheerfulness, good will 
and a sympathetic heart make a trinity of 
characteristics that are valuable in life in- 
surance work. 


The agent who leaves the impression 
that he is out wholly for himself is pretty 
sure to lose. He should get himself to 
that point where he knows he has his 
client’s interest at heart, so that he can 
advise a man just what policy to take to 
fit his particular case. 


Wouldn’t it pay to have more gallantry 
in the business? Suppose when you lose 
a case in clean competition, even though 
you are greatly disappointed, instead of 
casting insinuations at your competitor, 
you frankly acknowledge an example of 
competition on its merits. Congratulate 
the other agent. Let him know you ap- 
preciate his methods. If you win, just 
say a good, encouraging word to the loser 
if he deserves it. It will help the world 
of business along to bring a little heart 
into it. 


Some agents feel that in order to be 
aggressive they have to brag. This ego- 
tism wears on a prospect. Modesty tells 
every time. By presenting facts in a con- 
vincing way there is no necessity to exalt 
one’s self. 


ATNA LIFE ISSUES ITS COM- 
PLETE PROTECTION POLICY 


The Etna Life has just issued a 
new contract known as the “Complete 
Protection” policy, which includes a 
very large number of desirable features. 
It is issued both on the participating 
and nonparticipating plan. The rate on 
the 20-payment life form participating, 
age 35, is $37.33. 

e life forms mature as endowments 
at age 85. There are no restrictions as 
to travel, residence or occupation. Grace 
of thirty-one days is allowed. The pol- 
icy becomes paid up for total and per- 
manent disability, loss of sight, loss of 
both hands or both feet or of one 
hand and one foot. One year after the 
beginning of such total disability or 
loss of sight, etc. the company will 
begin to pay the amount of the in- 
surance in annual installments, or, at 
the option of the insured, will pay a 
life annuity. 

Under the participating form divi- 
dends may be taken in cash, be used to 
reduce premiums, to make paid-up ad- 
ditions to the policy or to accumulate 











at not less than 3 percent interest, in 
which last named case they may be 
used to reduce the number of premiums 
or to hasten the maturity of the policy 
as an endowment. The beneficiary may 
be changed at the request of the in- 
sured. The policy is incontestable after 
one year. 

Loans may be obtained for the full 
cash value. Nonpayment of interest on 
a loan will result in termination of the 
insurance only when the total indebted- 
ness exceeds the cash value and thirty 
days have elapsed after the company 
has given the insured notice of that 
fact. Extended insurance is automatic 
in case of lapse after two premiums have 
been paid, but on request of the insured 
the automatic loan feature will be sub- 
stituted for the automatic extension fea- 
ture. Surrender values are increased 
proportionally by each semiannual or 
quarterly premium paid. The policy 
may be reinstated within five years from 
lapse on evidence of good health, or 
if the policy has gone on extended in- 
surance a cash value will be given on 
its surrender as if the policy had not 
lapsed, less the amount of forborne pre- 
miums and all indebtedness with com- 
pound interest. 

When the policy becomes a claim, it 
may be paid in one sum, in a certain 
number of installments or in continuous 
installments during the life of the 
beneficiary, twenty-five installments cer- 
tain, or the principal may be left with 
the company for a certain period and 
interest will be paid on it annually un- 
til the principal is paid. 

This policy is unusually explicit in 
showing just how loans may be secured, 
etc., and in showing the insured how 
to compute the cash value of paid-up 
additions, etc., without asking the com- 
pany or an actuary. 


The Aztna Life recently issued a five- 
year convertible term policy, nonpar- 
ticipating, which is also renewable up to 
age 60. The rates on this policy are as 
follows: 


Age Annual Age Annual 
41 $14.12 20 $ 9.33 
42 14.67 21 9.4 
43 15.31 22 9.58 
44 16.06 23 9.71 
45 16.89 24 9.86 
46 17.81 25 10.01 
47 18.82 26 10.17 
48 19.91 27 10.34 
49 21.10 28 10.53 
50 22.40 29 10.72 
51 23.82 30 10.93 
52 25.36 31 11.14 
53 27.02 32 11.37 
54 38.83 33 11.69 
55 30.79 34 11.85 
56 32.93 35 12.11 
57 35.26 36 12.37 
58 37.82 37 12.65 
59 40.64 38 12.96 
60 43.73 39 13.28 
40 13.67 





CLOSE RELATIONSHIP SEEN 

Best’s Life Insurance News points out 
the relationship that existed between the 
Tradesmens Life of New York, whose 
directors asked for its dissolution, and 
the American Temperance Life. The 
National Security Company operated both. 
The directors of the Tradesmens, who 
were also interested in the American 
Temperance, resigned about sixty days be- 
fore the application for dissolution of the 
former was made. There is no record 
of what percentage the National Security 
received cn Tradesmens Life business. 
About the same men were on the execu- 
tive committees of both concerns, and 
fixed the percentage as they desired. 

It was shown that a similar arrange- 
ment existed between the National Se- 
curity and American Temperance Life. 
all three companies being operated from 
one office. 

When the Tradesmens Life got on the 
rocks the American Temperance Life 
sent out letters to the former’s policy- 
holders seeking to transfer them. 

Frank Delano was vice-president and 
general manager of the Tradesmens. 
He is president and general manager of 
the National Security and also of the 
American Temperance. He was a di- 
rector in the Empire Life of New York, 
which failed and which was severely 
scored by the Armstrong committee. All 
are assessment companies. 
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A Good Man Wants a Posi- — 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 


money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 





We need MANAGERS for three states. 





We want more LIVE GENERAL and SPECIAL Agents. 





We pay LIBERAL COMMISSIONS. 





We have “UP-TO-DATE” POLICIES that sell readily. 





We operate in the BEST TERRITORY for a Western Company. 
We ask your CONSIDERATION if you contemplate a change. 
We will be pleased to submit OUR PROPOSITION. 











We invite correspondence. 


We answer promptly. 


United States Annuity and Life Insurance Co. 


HOME OFPICE, HEYWORTH BUILDING 


CHICAGO, ILL. 





There IS a Difference 


Worth While 


in the policy conditions and the agency contracts of Life Insurance Companies, and it 


is decidedly in favor of 


The Lincoln National Life Ins. Co. 





Of Ft. Wayne, Ind. 


For an agency in Indiana, Michigan or Ohio 


Address Theo. F. Rurhland, Supt. of Agents 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


exacting ever enacted 


ith the Company's vast résources—greater by many millions than those of any other company 
in the world—now closely invested in the most peotitable securities consistent with safety, 


With an economy of management equalle 
the front rank held by it for sixty-four years as, 


The best dividend-paying company, 
The best company for agents. 


The best company for policy-holders, 
Apply for agency to 


by few and excelled by none, maintains its place ip 


GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORE 
34 Nessay Street, New York, N. Y- 





The Penn 
Mutual Life 


OF PHILADELPHIA 





HAS FURNISHED 


Perfect Protection at Proper Rates 


FOR 59 YEARS 








OUR AGENTS 
ARE 
REPRESENTATIVE 
CITIZENS OF 
THEIR 
RESPECTIVE 
COMMUNITIES 
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LIFE SUPPLEMENT TO THE 


WESTERN UNDERWRITER. 








Among the Companies 





In itemizing its expenses for 1906 the 
Reliance Life of Pittsburg says: 


Less than 100 percent of the new 
premiums on new business secured by 
the company during 1906 was expended 
in procuring such business. Every pcs- 
sible expense chargeable to “new _ busi- 
ness” was taken into consideration in 
making this calculation. These expenses 
are herewith tabulated, showing what por- 
tion of the various items were allowed. 
Thus, all of the ‘‘lst Year Commissions” 
is a charge on ‘‘new business,’’ while it is 
estimated that one-quarter of the “Home 
Office Salaries” is a fair proportion of that 
item. 

Advertising 

iIst year’s commis- 
sions 

Traveling 

Medical and _in- 
spection fees.... 

Salaries and allow- 
ances for agen- 
cles 

Miscellaneous 

Loss from advan- 
ces to agents.... 

Printing* and sta- 
tionery 

Legal expenses.... 

Postage 

Miscellaneous .... 

Home office salar- 
ies 

Home office rent... 

Department fees...One-Sixth 


Total Amount $ 4,809.95 


134,451.95 
2,201.98 


22,857.11 


expenses 


6,134.76 
1,091.69 


3,000.00 


“ “ 


One Quarter 8,501.24 
se ne 4,170.00 
3,103.50 


Total lst year expenses $199,550.07 
Total new premiums 202,509.02 


While opposed to comparisons, as a gen- 
eral principle, we believe it can safely be 
asserted that very few companies, and 
especially those organized in recent years, 
can show a smaller ratio of first-year ex- 
penses to new premiums, when computa- 
tion is made on the above basis. 

As explained in the company’s annual 
statement, the disbursements last year in- 
cluded $40,000 which were charged off 
agents’ balances. All of this item but 
$3,000 was accrued during former years. 
On a conservative basis the company did 
not lose over $3,000 in advances to agents 
during 1906. The figures given above include 
only the actual amount expended during 
the year in obtaining new insurance, which, 
of course, excludes agents’ balances ac- 
crued in previous years. 

- + 


The Travelers has issued a_ table 
showing death losses in its life de- 
partment after only one premium had 
been paid. The amount paid was $55,259, 
the premiums being $2,206.75. There were 
thirty-two cases. 

+ + 

The following is the agency contract 
of the Columbus Mutual Life, which, for 
brevity and simplicity, is out of the 
ordinary : 

The Columbus Mutual Life Insurance Com- 


pany 
Columbus, O.,.......ee0008 19.. 


Dear Sir:— 

1. You are hereby appointed agent for 
The Columbus Mutual Life Insurance Com- 
pany, for the purpose of soliciting insur- 
ance and collecting and remitting first 
year’s premiums on the same. 

2. We will pay you commissions on first 
year’s premiums secured and remitted by 
you, in cash, as follows: 

Ordinary Life, continuous premiums, 
percent. 

Limited Pay Life, twenty premiums, 
percent. 

Endowment, 
cent. 

An additional commission upon business 
secured and fully settled by you will be 
paid as follows: 

Should the amount of insurance written 
by you and agents of your appointment, 
during any year as measured by the date 
of this appointment and its anniversary, 
upon which policies are issued and the first 
premium paid to the company in cash dur- 
ing such year, or within 30 days thereafter, 
equal or exceed $25,000 and under $50,000, 
you will be paid an additional 5 percent on 
such premiums and five renewals of 5 per- 
cent. Should the amount of insurance as 
above provided equal or exceed $50,000, 
you will be paid an additional 10 percent 
on such premiums and ten renewals of 5 
percent. 

Commissions upon any policies issued and 
not named in this schedule will be paid in 
proportionate ratio to the above. 

When applications are secured by more 
than one agent, one commission only will 
be paid and you will indicate plainly all 
parties interested and the share of each in 
such commission. 

3. Renewals once earned shall be non- 
forfeitable and vested in you or your 
estate, In event of the termination of this 
contract by death or resignation, or revo- 
cation by the company, the cost of the 
collection of premiums shall be charged 
against the renewals .and deducted from 
the same monthly as they are settled. 

4. You are required to pay over to the 
company all monies received upon its ac- 
count as soon as same are collected. 

5. Rebating in any form, directly or in- 


twenty premiums, 45 per- 





directly, is prohibited. See Sections 3631-4; 
3631-6 Revised Statutes of Ohio. 

6. You are not authorized to contract 
any indebtedness in the name of the com- 
pany, nor sign the name of the company 
to any contract. 

7. You will be expected to furnish, on 
demand, a bond for such sum and with 
such security as may be required. 

8. This contract may be terminated by 
either party upon thirty days’ notice and 
settlement of all accounts between par- 
ties. In such event all rights cease and 
determine, except such as may have be- 
come vested as provided under item 3. 
Renewals. 

The Columbus Mutual Life Insurance 
ompany 


Secretary. 
I have carefully read the foregoing con- 
tract, which is hereby accepted by me. 


The following shows the experience 
on a $10,000 policy in the New York 
Life, age 49, issued in 1897, ordinary 
life, premium $417: 

Premium. Dividend. 
‘ 7.00 ree 


The following is the record of a $5,000 
New York Life policy, ordinary life, 
aged 24, issued in 1866, premium $101: 

*Net 


Dividend. Premium. 
$101. 


*Net premiums with exception of years 
1866 and 1867. 
ao 


The United States Annuity & Life of 
Chicago issues a “Preferred Endowment” 
policy, the initial insurance being $500 
and increasing $50 a year until the twen- 
tieth year, when the $1,0co endowment 
is reached. Rates are as follows: 


The Mutual Life will allow persons 
having tontine policies to change to the 
annual dividend plan. One of the com- 
pany papers says: 

“It appears that that company con- 
strues its deferred dividend policy con- 
tract to permit such changes in a way 
that places the insured in the same po- 
sition as to dividends and additions that 
he would have occupied had his policy 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets e e e ° . ° e 
Surplus Security to Polic; Yolders 
Insurance in Force e ° e e e ° ° ° ° 


$1,602,743.18 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to oelleyhebders. sad J 


Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
a> ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 


The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
en Managers = General Agents Wanted in Illinois, Obio, Pennsylvania and Georgia 
cupped asian Yaclaeenr One rom | pF.» to regi id — poms os ” 


Do not delay investigation but begin at once to profit b i 
Lge men Pr Bn P y selling the matchless contracts of this 

















The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bldg., CHICAGO, ILL. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 








THE WORLD S RECORD. 
Admitted Assets. fabilicies 


other Liabilities. 
$18 15, 
$156,801 $5/276 

$417,781 


$256,246 
$1,015,072 $699,418 
$39,541,688 $1,527,036 $1,176,249 
$49,713,796 $2,205,636 $1,815,059 
$60,148,904 $3,160,083 $2,615,498 $544,585 
. a... 974,440,588 $4,126,682 


1905. $3,521,731 $605,317 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 
Growth of business exceeds that of any other gompany ev 


er organized at the end of its TWELFTH 
YEAR. The Co hes vy ONE 

THOUSAND DOLLARS deposited. witl 

pulsory Legal 


Admitted 
8 us, 
$0i.615 
$161,534 
$315,654 
$350,786 


$390,577 


$1 500 
$22,208,470 


$33,615,656 


1904 


LLIONS EIGHT HUNDRED and FIFTY 
deposited with the State of Indiana and ot! ernm: 
Reserve Law of Indiana, to geotest poliephelders. ee a 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
47th Year 
Home Life Insurance Company of New York 
GEORGE E. IDE, President 














1860 1907 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Dividend Endowment Fund (Defered Dividends) ° ne 8 | CttsCamad 
jus, - — - - a 


Insurance in Force, - ° o o 
“Mr. Hughes failed to bring out a single questionable transaction.” 
New York Sun, 12-12-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 











IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
whe bee ote ne ee Te eee Se See te 


State Auditor with ev: policy. 
Rate of interest earned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bidg., Canton, O. 








LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








been originally issued on the annual 
dividend plan. Of course, the policy- 
holder making the change loses his con- 
tingent interest in the tontine profits aris- 
ing from ‘interest and the forfeitures of 
those who do not survive or who lapse 
their policies. 

“Mutual Life policy No 630537 was 
issued in 1894 at age 32 for $2,000, 
twenty-payment life, twenty-year distribu- 
tion. Premium $65.20. The policyholder 
is now offered the privilege of change 
to annual dividends on a basis such that 
the dividends, including 1907, amount to 
$123.50, or equivalent additions of $288.- 
00.” 


+ + 

The Columbian National Life’s agency 
contracts provide for an extra 2% per- 
cent commission where the premiums are 
paid within 30 days after the policy is 
issued. The regular contract is on a 
52% percent graded basis, so with cash 
settlement the commissi:ns range from 
55 percent down. The company gives 
nine five percent renewals, which are 
nonforfeitable. 


LAPSE RATIO ON ANNUAL AND 
DEFERRED DIVIDEND POLICIES 


The tables in the report of the joint 
legislative investigating committee of 
Wisconsin showing statistics as to lapse 
ratio are of interest. Twenty companies 
furnished the data. The issue was as 
to whether there were more lapses on 
policies written on the annual or de- 
ferred dividend plan. The _ schedules 
cover the history of 5,905 policies issued 
in June, 1885. Of these, 37.59 percent 
were annual dividend and 62.41 percent 
deferred. During the 20-year period 
24.49 of the annual dividend policies 
lapsed and 32.33 percent of the deferred. 
The following is the lapse ratio for the 
first five years: 








Annual. Deferred. 
MEP sccvescenctscones 4.64 6.82 
BSCORE - FORE on cccccsccces 15.00 16.70 
TE FORE secccccccvceses 2.21 4.48 
Pe WE éscccenesades 68 1.47 
gE =e -63 1.09 


Taking the entire issue of 1885, the 
20-year results show an annual dividend 
lapse ratio of 25.52 percent, deferred 
41.54 percent. 

The entire issue of 1890 for the fifteen 
year period shows an annual dividend 
lapse of 28.39 percent and deferred 43.8¢ 
percent. 

In the entire issue of 1895, for ten 
years, the annual dividend lapse was 
29.79 percent and deferred 50.46. 

In the issue of 1900, for five years, the 
annual dividend lapse was 22.87 percent, 
deferred 25.88 percent. 

The statistics given show that in the 
later years of the policy the deferred divi- 
dend lapse ratio is less than the annual. In 
the 1885 series, the annual dividend ratio 
during last ten years of the policies is 
considerably higher than the deferred. 
In the 1890 series, the year 1898 is the 
first that shows the ratio in favor of the 
deferred, and from that time on to the 
end the annual dividend lapse is much 
higher. 

In the 1895 issue, the fifth year begins 
the lower lapse ratio of the deferred 
dividend contracts. In the 1900 series it 
is the fourth year. 

The larger percentage of lapse of the 
deferred dividend business as seen in 
these tables is due to the severe lapse 
the first three years. 





HEAVY TAXES PAID 


In a table showing payment of taxes 
by states, the New York Life’s total tax 


account last year as $850,108.83. The 
western states run as follows: 

Colorado ..... $15,788 Montana ..... $12,558 
Illinois ....... 31,725 Nebraska .... 9,55 
Indiana ...... 7,345 North Dakota. 10,270 
MNEs Sneckntu TES CREO. cevccsece 61,859 
NS eae 14,421 Oklahoma ... 216 
Kentucky 20,228 South Dakota. 5,848 
Michigan 25,427 West Virginia 3,193 
Minnesota . 18,447 Wisconsin 12,106 
Missouri ..... 50,122 





One need not agree in opinion with 
another to be agreeable to him. Agree- 
ableness is a personal quality. It is tact 
in practice. 





Taken 


An objection to life insurance is some- 
times made on the ground that the 
money invested in the life policy can 
be made to produce better returns if 
invested in a different manner. For in- 
stance, a man may say that the money 
invested in his business earns 15 per- 
cent and would earn that on all the 
money he could put into it. He is in 
good health, business is flourishing, and 
he is banking on a long life and con- 
tinued prosperity. Therefore, the life 
insurance proposition doesn’t look good 
to him for these reasons. But let us 
examine the case a little closer. Let us 
grant that what he says about his busi- 
ness is true at the present time. The 
fact that he has no assurance that this 
eminently satisfactory condition of affairs 
will continue indefinitely receives little 
consideration from him, because he is 
optimistic. But let us ask him to con- 
sider this: Money itself cannot earn 15 
percent. The average rate for money 
to-day is about 4 percent. The differ- 
ence between I5 percent and 4 percent 
is the brains, special knowledge, expe- 
rience—in short, is the man himself, and 
its continuance is contingent on his life. 
Is it not plain that by far the greater 
part of his profit lies in his life, which 
represents nearly three times the earn- 
ing power of his money? If this same 
man was the owner of a building that 
paid 11 percent would he insure it? 
A life policy insures the 11 percent rep- 
resented by the man’s earning power. 
What good reason can there be for not 
insuring it?—Columbian National Bul- 


letin. 
+ 

In life insurance the “twister” is an 
agent who tries to get a man to give 
up the policy he already has, and take 
one the agent has to sell. He stands in 
bad odor among honest life insurance 
men. He is working for a purpose— 
that is, his commission—at the loss to 
another man of his property, that is, his 
policy, for a policy is a piece of property. 

“Twisting” is bad business. It is a 
mild form of robbery; it is a sort of 
financial hold-up. It takes the prospect 
at a disadvantage. It starts him in a 
bad way, which, if followed, at the ad- 
vice of every twister that appears, finally 
leaves the policyholder where he started. 
The policyholder should hear what the 
twister has to say (if he has time to 
waste) and should then go to the repre- 
sentative of the company he is already 
insured with, and hear what he has to 
say on the matters in question. Usually 
the policyholder will hear something to 
his adie at 4 Agent. 


from Bulletins 





During the year 1905 the life com- 
panies doing business in New York 
reported over 315,000 lapsed policies 
insuring for over $450,000,000. With a 
death rate of 1 percent, this means that 
over three hundred of these men died 
in 1906 within the year following the 
lapse of their policies, and that their 
families suffered thereby a loss of over 
four million dollars. This is only the 
loss of a single year on policies lapsed 
in the year preceding. In 1907 there 
will be a new crop of losses on policies 
lapsed in 1906, and additional losses on 
policies lapsed in the year preceding. 
The aggregate of such losses and the 
tragedies they include are something 
appalling to contemplate. 

The politicians have invented a word 
to describe the man who proposes to 
adhere to plans already in _ opera- 
tion and to laws already in force. He 
is a “standpatter.’” The man who is 
insured should be a _  “standpatter.” 
There is more occasion for change in 
the laws than there is for change in 
the status of the man who is insured. 
There may be changes for the better 
in legislation, but a change in the status 
of men who are insured is almost uni- 
versally a change for the worse—New 
York Life News Letter. 





_ “The record for each agent to excel 
is his own.” 





territory that insures success, 


159 LA SALLE STREET 





WE WANT AT ONCE 


first-class, experienced men as general agents for special territory in Illinois, 
Indiana, lowa, Nebraska, Minnesota, Michigan 
We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the Hom te 


Our com is young but it is not selling stock to pay expenses—the 
fact is it has So cetiialiion, but plenty of surplus. All policies registered 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no stri 
it and which gives you WHAT YOU THINK YOU G 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


and Pennsylvania. 


Office and kind of 


attached to 
ET. If you 


CHICAGO, ILLINOIS 











to the insuring public. 


The Central Life Insurance Company of Illinois 


H. W. JOHNSON, President 





Offers liberal renewal commission contracts with monthly expense 
to district men in Illinois who can produce $100,000 or more. 


Offers one of the cleanest Twenty-pay Life policies ever presented 
Other favorable policies. 


Offers a splendid opportunity to represent one of the most conserva- 
tive, yet liberal, companies writing business in Illinois. 


For particulars address 


Central Life Insurance Company of Illinois 
OTTAWA, 


ILLINOIS 





Only One Company Has 


1. The most liberal policy contract. 

2. The greatest amount ot security 
behind it. 

3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men, 

Write at once. 

FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 


Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 


The 








T. BR. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COOHNOWER, Actuary and 
Assistant Secretary 


THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 


because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55+6195517.39 
LIABILITIES, 53,794.524.89 


8. P, MARSHALL, 
t Vice-President 
ALLAN WATERS, Sup't of Agents 


JESSE R. CLARK, 
Presiden 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITCHOOX, Field 
WM. D. MITOHELL, 2nd 
DR. CHARLES D. PIPER, Med. 


Manager 
V. Pres. and Gen’! Counsel 
Director 





NATIONAL 




















Insurance in Force December 3 1st. - 


LIFE INSURANCE COMPANY 
of the United States of America 


CHICAGO 





ESTABLISHED 1566 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


$47.656.411.21 

RECORD Gain in Surplus for Year. - - - 60.790.75 
OF 1906 Geinin Acct) - - = = = 1,014.011.66 
Excess of Income over Disbursements, 1,026,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 
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SOME GOOD POINTS MADE 
ON CLOSING UP BUSINESS 


(By George W. Long, Philadelphia, Inspec- 
tor of Agencies, New York Life.) 

It may seem strange to say that some 
life insurance men are’ bashful. I be- 
lieve this to be the case in many in- 
stances. Agents do not write a man for 
enough insurance when they take the 
application. They very often size up a 
man wrongly as a “small potato.” They 
should form an opinion of what they 
think a man can carry (if he has not 
already told them what he wants), then 
just double this amount on the applica- 
tion and tell the man that is what he 
ought to have. In this way they cannot 
not only close the application, but, in 
many cases, have been able to place a 
larger amount. 

A salesman in a gentleman’s furnishing 
store would not think of showing a cus- 
tomer gloves at $1 a pair, but would 
probably show a pair for $2.50, thereby 
flattering the purchaser about his ability 
to pay, and, if unwilling to pay the price, 
the purchaser will very soon tell the 
salesman. The salesman who would first 
bring out a dollar pair of gloves prob- 
ably wouldn’t hold his position very long 
in comparison with the salesman who 
would bring out the higher-priced pair. 
The proof of the two methods would 
be shown at the end of the day by 
comparison of the sales slips. If this 
reasoning is correct (as I believe it to 
be) then let’s apply it to life insurance. 

I had an illustration of this a couple 
of weeks ago. A party called to sell 
me an article, and I had just the op- 
portunity I wanted. I, too, had some- 
thing to sell, namely, New York Life 
insurance. He had a mortgage of $2,500 
on his house, felt that he couldn’t afford 
to carry any insurance at present and 
wanted to put it off. I told him he was 
unfair to his wife and babies to allow 
them to assume the responsibility of that 
mortgage in event of his death. I finally 
had him examined and wrote his ap- 
plication. He said, now that he was 
going into this matter, he might as well 
make it $5,000 instead of $2,500. In 
the first part of my interview he had 
said that he couldn't afford to take a 
dollar. 

This brings out another thought: 

The party wanted to consider the mat- 
ter for a week. When he came to this 
point I got away entirely from talking 
insurance, but talked examination. He 
said he would not go to the doctor’s 
office. I told him he had better have the 
doctor “look him over,” as I didn’t know 
whether he could get the policy or not. 
The examination was made. I think 
many agents are afraid of hurting a 
man’s feelings. They shouldn’t ask a 
man whether he will be examined and 
when he will be examined. If the doc- 
tor is handy they should take him to 
the doctor at once and have the doctor 
look him over. 

This brings out another point: Don’t 
tell a man he must be “examined.” This 
seems like a trying ordeal for some ap- 
plicants to go through. Give him to 
understand that you want to have a doc- 
tor “look him over.” I think this ex- 
pression has often helped. 

Another thought: Many men talk too 
much “insurance.” I think we ought to 
get the man up to a certain point, get 
him examined, and run the risk of plac- 
ing the insurance after we get the poli- 
cies. Then when the policies come don’t 
let up until we get settlement. Try it. 
Nine times out of ten the policy can be 
placed when the application is obtained 
under this pressure. It makes the agent 
feel stronger because he has been instru- 
mental in having the man examined con- 
trary to his wishes; when the time comes 
to place the policy he will be still 
stronger on account of his first victory, 
and it is true that success brings suc- 
cess. I know an office where this was 
tried. The men who had previously 
been writing but little business adopted 
this method and now do a splendid busi- 
ness, 





An empty prospect book maketh a lean 
pocket book. 





WANT CHEAPER FORMS 


Along with the reduced compensation 
of agents under the Armstrong law, 
there is a general tendency on part 
of the public to demand cheaper forms 
of insurance. More term policies have 
been sold than ever -before. Many 
agents say that the prospects seem to know 
about term policies and have made up 
their minds to take them. It is im- 
possible in most cases to get their con- 
sent to have an ordinary life policy. 

As the commission on a term policy 
is low, the agent finds his compensation 
still further reduced by the demand of 
the public for that kind of insurance. 


STRONG ARGUMENT IN FAVOR 
OF THE ENDOWMENT POLICY 


(From a Travelers’ Manager) 

We firmly believe in the value of en- 
dowment insurance in the case of young 
men, particularly that class of young 
men who are doing well. We_ believe 
that between the ages of 21 and 30 en- 
dowments are particularly advisable. 
Endowment contracts combine both in- 
surance and a method of saving on an 
annual systematic plan, which spasmodic 
saving through the medium of a savings 
bank does not afford. By the time he 
is married or has children he should 
have made some progress toward the 
payment of the contract whose maturity 
will give him in early life a good sum 
in cash, which invested will furnish an 
increased income when he needs it most. 

If he has bought a house and mort- 
gaged it, it will pay off the mortgage 
or it will supplement his income at the 
time when his salary will be most drawn 
upon. 

As he grows older he can add other 
forms of insurance, and when the en- 
dowment matures his disposable income 
will be increased not only by the amount 
of the premiums he has been paying 
upon the policy, but by the invested in- 
come of the endowment. 

+ % 





An analysis of a twenty-year $3,000 
endowment contract taken out at age 25 
is interesting. The annual cost would 
be $129.15; the total cost for the whole 
twenty years would be $2,583, and if he 
lived to the maturity of the endowment 
there would be returned to him $417 
more than he had paid out, and in ad- 
dition he would have been insured for 
the amount of $3,000 for twenty years. 

Let us figure it another way: 

Annual cost of 20-year endowment 

policy, $3,00 

The cost may be said to be composed 
of two elements— 

Annual cost of $3,000 temporary 

insurance 20 years z 
Annual cost of $3,000 cash to be 

pa.d in 20 years to insured if 

living 


28.35 


100.80 
Total annual — of policy $ 129.15 
End of 20 y 


Cost of $3, 000 ‘temporary insurance$ 567.00 
Cost of $3,000 cash 2,016.00 


Total cost 20 years of policy $2,583.00 

1. The policy would have paid him in 
case of death any time during the twenty 
years, $3,000. 

2. The cash return on the endowment 
feature brought to him, if living, $417 
more than the combined insurance and 
endowment cost of the whole policy. 

3. And $984 more than the cost of the 
cash or endowment feature of the con- 
tract alone. 

+ + 


At age 45, when the endowment has 
matured there is added to his disposable 
income the amount of the premium, 
$129.15 per year, plus the income of 
the $3,000 at 4% percent interest, or 
$135, a total of $264.15. 

It should not be forgotten that at any 
time within these twenty years the policy 
has had very high cash and paid-up in- 
surance values. After five annual pay- 
ments its cash value was $399; after the 
tenth annual premium had been paid its 
cash value was $1,011, and for the fif- 
teenth year $1,806, or, taking its paid-up 
insurance value after the fifth annual 
premium had been paid, $750; after the 
tenth payment had been made, $1,500, 
etc. 


WANTED 
SllielicG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.* Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 


Surplus can be withdrawn any time 


Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





FREE 


“Progress” is an up-to-date little 
insurance publication which will be 
sent to insurance men six months 
absolutely free on receipt of postal 
card. Address 


PROGRESS 


Box 1005, Pittsburg, Pa. 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 








Capital and Surplus, $312,000.00 





OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE 
INSURANCE CO. OF N. Y. IS 
PROOF POSITIVE OF AN ALL 
AROUND SQUARE DEAL AND 
THE BEST GUARANTEE OF 
PERMANENT CONTRACTS TO 
OUR AGENTS. 


W.A.R. Bruehl & Co. 


General Managers : CINCINNATI 





Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 
I ’ intendent of Agencies 
eal " 316 Merchants Loan and Trust, Chicage 
owe ag ba or ates fame 
Columbus Agency, 1003 Outlook Building 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 


Policyholders Well Satisfied. 
Agents Making Money. 

















Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 





Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 


this paper. State ability and 
experience. 











Insurance in Force, $1 a oanee 
The NEW POLICIES of the Provident uB- 


conciseness and simplicit; of fi 
irtieutiie aiid Cae 


Provident Life ano Trust Company 


OF PHILADELPHIA 


Assets, $6 ayant 


CORRESPONDENCE WITH AGENTS SOLICITED 


312 Union Trust Building, Cincinnati, Ohio 
- 706-710 Garfield Building, Cleveland, Ohio 
a 720 Spitser Building, To Ohio 


Toledo. 
ae * og ee epeets Saiding, Soimeen, 








THE METROPOLITAN 


Proof of Public Confidence 


This has more premium-paying busi- 
ness in force in the United States than any ‘other 





The Company OF the People, BY the People, FOR the People 


LIFE INSURANCE CO. 


Incorporated by the State of New Yerk—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW 1 YORE CITY 


Assets, $176,429,015.04 


The Daily Average Business'During 1906 


12 in Number of Claims Paid. 
oe Neihart ot Penis eee and Paid tor 


ie iieeaseeee 


$81,465.58 per day in Increase of Assets. 








July 4, 1907. 


THE WESTERN 


UNDERWRITER. 
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SENTIMENT NOW CRYSTALLIAING 


AGENTS ASK MORE LIBERALITY 





Say it is Impossible to Live on Arm- 
strong Scale of Commissions— 
Story as to Prudential 





New York, July 1.—(Special Corre- 
spondence.)—Sentiment is rapidly crys- 
tallizing throughout the country amorig 
life insurance agents and there seems 
to be a general confirmation of the view 
that under the expense limitations of 
the Armstrong laws it is not possible 
for agents to make a living. So far 
this year many agents are being paid a 
salary or are getting their money in 
other ways from their general agents. As 
related in this correspondence last week 
it is hardly possible for the general 
agents to dole out much more money 
after the first of the year. 

Think Sufficient Test Has Been Made 

Life insurance men were willing to 
give the Armstrong laws a trial and 
they feel that sufficient test has been 
given so that they can talk with some 
degree of authority. Sincere general 
agents and field men feel that they can- 
not honestly hold out inducements to 
good men to enter the business and they 
do not want the poor ones. When it 
is found that a man is receiving com- 
pensation of $1,500 a year and upwards 
in other lines of business the general 
agents do not feel that they can ap- 
proach such a man and tell him truth- 
fully that he can make more in life 
insurance. 

The companies that have no an- 
nual dividend records to fall back on 
and those which are operating on a 
small surplus are handicapped in the 
race for business. 

Sentiment Seems to Be Unanimous 

If this sentiment as to the expense 
limitation came from any particular 
class of companies or was not so 
unanimous among agents there might be 
an opportunity and good ground for 
discussion. However, the best men in 
the business seem to be convinced that 
something will have to be done to re- 
lieve the situation, and it looks as if 
the ball set rolling by President Mc- 
Mullen of the National Association of 
Life Underwriters in Chicago will be 
given a mighty push at the National 
convention in Toronto. It is said that 
the agents will ask the cooperation of 
companies to get the medical and in- 
spection fees eliminated from the ex- 
pense items so that companies can af- 
ford to pay back 10 percent more com- 
mission. If this is done the agents 
seem to think they will be on a much 
more comfortable basis, providing there 
is greater lattitude in renewals. 

To Go on a 3 Per cent Basis 

It is said here that the New Eng- 
land Mutual has decided to go on a 
3 percent basis Jan. 1, and along with 
this announcement it is understood that 
there will be no increase in rates to 
any extent. The New England Mutual 
has always been regarded as one of the 
fine old conservative companies which 
has given good results to policyholders. 
It is also understood that more of the 
Massachusetts companies will take the 
same step. 

Rumor as to the Prudential 

_ It is the talk among insurance offices 
in this city where facts usually leak 
out to the effect that the Prudential 
is talking of going on a straight non- 
participating business. Its general 
agents seem to think that such a step 
is not unlikely from some indefinite ex- 
pressions that they have gotten from 
the home office. The Prudential will 
have a convention of its leading agency 
men in this city the latter part of this 
month, and it will not be surprising to 
find that at that time some announce- 
ment will be made. 

The Prudential people have given 
the subject a great deal of thought, 
and it is said that since the retirement 


of President Dryden from politics he is 





giving the company more than usual 
attention in all departments and this no 
doubt has been one of the chief topics 
of discussion. If the Prudential goes 
on a strict proprietary basis, the criti- 
cism as to surplus accumulations and 
stockholders’ and policyholders’ inter- 
ests therein will abate. If the Pru- 
dential takes the step predicted it will 
likely come out with rates and com- 
missions that will make it a stronger 
factor than ever in the field. 


Mutual Reserve’s New Policy 
President Haynes of the Mutual Re- 
serve, in a letter to the directors, an- 
nounces the following policy as to death 
claims: 


I therefore recommend that this company 
ey itself on record that from this date 
t is and will be the settled policy of the 
company, in its consideration and treat- 
ment of death claims, to consider, 
upon and pay all claims at the earliest 
practicable date after their presentation, 
—T none except where it clearly ap- 
pears that there has been fraud or specu- 
lation, and then only upon the clearest 
proof, it being the desire and purpose of 
the company to give the benefit of every 
legitimate doubt to the beneficiaries under 
policies which have become death claims. 
I am prepared to unqualifiedly recommend 
to your board the cutting off of all ex- 
penses of every kind maintained by this 
company for the purpose of compromising 
or resisting the payment of death claims, 
except, of course, the defense of claims 
which are obviously and clearly fraudulent. 
The law will at no time countenance fraud, 
and where insurance has been obtained by 
fraud honorable policyholders would not 
wish us or any other company to use their 
money for the payment of such claims. 





Morris in the Toils 


Recently this paper published an ac- 
count of the attempt of one Morris to 
get money from several general agents 
in Chicago to place on a racehorse at 
the Oakland track. It was stated at the 
time that some of them “bit.” More 
recent inquiries have failed to find any 
who would own up, however. On Mon- 
day the following letter was received, 
addressed to the editor of this paper: 

Headquarters Police Department, 
Indianapolis, Ind., June 29, 1907. 

Dear Sir:—I will appreciate it if you 
will kindly forward at your earliest con- 
venience, the names of the victims of 
Harry Morris, the race horse and “confi- 
dence” man, whom we now have under 
arrest in this city. 

Thanking you kindly in advance for the 
same, I beg to remain 

Respectfully, 
ROBT. METZGER, 
Chief of Police. 

Morris was trapped by George O. 
Bruce, manager of the Prudential at In- 
dianapolis, through the article which ap- 
peared in THe WesTeRN UNDERWRITER. 





Dearth Trial Stopped 


The bribery case against Elmer H. 
Dearth, former insurance commissioner 
of Minnesota, has come to a_ sudden 
cermination through the death of a 
juror, who was stricken in the jury 
box and died within five minutes. This 
disposed of the trial. Just at the time, 
attorneys for Dearth were making argu- 
ments for instruction by the court to 
the jury to bring in a verdict of “not 
guilty.” The court (Judge Dickinson) 
contended that because of the dismis- 
sal of the jury, his ruling on the motion 
was unnecessary. Because of this ac- 
tion by the court, Dearth’s counsel have 
filed an affidavit of prejudice against 
Judge Dickinson. 

W. Bechtel, former president of 
the Northwestern National Life, had 
testified that he gave Dearth $200 for 
his signature on an incorrect statement 
of the company. There was only Bech- 
tel’s word for it, and Dearth stated 
he had received the money for work 
done on the i books. On cross 
examination Bechtel admitted Dearth 
had done work on the books. 


W. F. Bechtel, former president of the 
Northwestern National Life Insurance 
Company, has been sentenced to state’s 
prison for five years. He was convicted 
of grand larceny from the company while 
in office. An appeal is expected. 





Craycroft Bros. & Dyer, general ents 
of the Mutual Penefit at Dallas, who have 
charge of Texis. locate at Ardmore, 


Ind. Ty., now that the company has de- 
ided to retire from the state, 





IN LIFE INSURANCE CIRCLES 


COURTS TAKE OPPOSITE VIEWS 











Ohio and Kentucky Tribunals Give 
Their Conclusions on the Nature 
of Tontine Surplus 





The big “tax grab” case of Hamilton 
county against the Union Central Life 
was decided for the second time in the 
superior court at Cincinnati last Thurs- 
day, the decision being against the 
company. Judgment was given for 
$182,728.88 on an added valuation of 
$6,827,600, this being the “Unreturned 
reserve fund” of the company for the 
years 1897 to 1901. 

The suit just decided is but the fore- 
runner of others, and the additional 
amounts involved make a total of $3,- 
188,534. Of these amounts 20 percent, if 
they are collected, will go to Tax In- 
quisitor Morganthaler, 4 percent to ex- 
County Treasurer Reed K. MHynicka, 
now Republican boss of Cincinnati, and 
2 percent to the county auditor. 

The principal point in the case just 
decided is whether deferred dividends 
shall be treated as reserve or surplus. 

As to the accumulated deferred divi- 
dends or undivided profits, the decision 
of Judge Hoffheimer held that the au- 
ditor wgs right in determining that such 
a fund does not represent a legal bona 
fide debt owing by the company, and 
it, therefore, could not be legally de 
ducted from the company’s credit when 
its returns for taxation were made up. 
It is denied that this fund is a part of 
the reserve fund, and, therefore, these 
dividends cannot be deducted from the 
cash capital of the company, but re- 
mains a part of this cash capital. If 
not it must be held in trust for policy- 
holders whose policies mature, and as 
all of the policies outstanding will not 
mature at any given date and some 
will lapse, it cannot be determined 
which will mature and which will lapse, 
and even in this event should be re- 
turned for taxation. 

It is said that this fund is one estab- 
lished by the company at its own will, 
and no part of the statutory reserve 
fund. The two additional suits cover 
the years 1902 to 1905 inclusive. Dur- 
ing these years the company made the 
following returns, the last column show- 
ing the addition, taxes on which are now 
demanded : 

Company’s Taxes Paid 


Year Return on Return Additions 
Fy $8,420 $195.18 $28,692,000 
1903...... 81 177.30 32,512,000 
SOUR: céicx 7,090 159.82 37,192,000 
1905...... 5,990 134.06 42,320,000 
The amount which these additions 
will add in taxes for the years fol- 
low: 1902, $665,080.56; 1903, $736,- 
022.40; 1904, $838,307.68; 1905, $047,- 


121.60, making a total of $3,188,532.24, 
in addition to the $666.36 paid in by the 
company during that time on its own 
returns, without adding the 5 percent 
penalty. 

The larger suits involve the reserve 
as well as the surplus. / 

President Clark states that the case 
will be carried to the state supreme 
court, and after that decision is made 
the company will make its plans for the 


future. If the company loses it will 
possibly remove its office to another 
state. 


The Kentucky court of appeals has 
overruled the petition for a rehearing 
in the case of the United States Life 
vs. Harry Spinks of Covington, who 
sued the company for $25,000 some 
time ago under a policy on the life of 
his father, which had lapsed a year 
or more before death occurred. The 
deferred dividends, however, which 
were forfeited when the policy lapsed, 
were sufficient to have kept the policy 
in force had they been used to pur- 
chase extended insurance, and on the 
theory that this surplus should have 
been so used, the beneficiary under the 
policy brought suit. Chief Justice O’Rear 
makes the following comment: 

This Oratory of insurance shows that 
terms which ht Le deemed tect ! 


might a 





were frequently changed; sometimes one 
term was used to express the idea, some- 
times another. They were perpeee 
changed, we have no doubt, to misl ° 
in some instances. As attempted to be 

inted out in the original opinion, the 
nsured in reality insure themselves and 
each other. The excess of premiums col- 
lected from them belongs, in a mutual 
company, to them alone. An evil had 
grown up of forfeiting the policyholder’s 
“reserve’’ and “surplus.” Legislation was 
enacted to prevent it. In construin 
terms employed in the statute, they wil 
be given the meaning which will remedy 
the evil rather than a meaning which would 
leave it partly unremedied. 

We conclude that, while “dividend addi- 
tions’ may have meant what appellant 
contends, the term also meant that fund 
from which “dividenus’ were declarable, 
to-wit, the surplus, whether it had been 
applied to buying additional insurance or 
not, 





Western “Old Guard” Leaders 
Among the “Old Guard” field men of 
the New York Life in the west are 
S. O. Buckner, Milwaukee (1886); D. 
W. Corley, Iowa (1886); H. Cooke, St. 
Louis (1890); L. B. Dierkes, Cincinnati 
(1887); A. S. Elford, St. Paul (1890) ; 
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W. R. Noble, Louisville (1889); E. S. 
Smith, Chicago (1889); G. A. Smith, 
San Francisco (1880); R. E. Whitney, 
Chicago (1883). 


MARQUETTE MUTUAL BLOWS UP 








Assessment Company of Chicago with 
An Omnivorous Maw for Corpses 
Is in Receiver’s Hands 


The Marquette Mutual Life of Chi- 
cago, an assessment company, was thrown 
in the hands of a receiver last week 
on petition of the Illinois department. 
The department declared that the com- 
pany has no funds with which to pay 
death claims and that its financial con- 
dition is very bad. It said that the 
assets are about $700 and the outstand- 
ing insurance about $1,200,000. Dr. J. 
W. Powers was president and Willis 
Palmer, secretary. It has done little 
direct business, devoting its attention 
to absorbing moribund companies and 
fraternals. ft took over the Western 
Union Life of Chicago in 1905, and 
later absorbed most of the business of 
the Elkhart Mutual of Indiana, which 
went on the rocks. It most recent ex- 
ploit was the attempt to absorb the 
Indiana Mutual Life, the successor of 
the Old Wayne Mutual. ‘ 

The Illinois department has had its 
eye on the Marquette for some months, 
taking the position that the company 
was in bad shape and that most of its 
risks were old persons or those in poor 
health. ; ; 

The Marquette was organized in 1900 
by John E. Myers, who has been en- 
gaged in promoting life companies. He 
interested some of the prominent busi- 
ness men of Chicago, but it went in 
the hands of a receiver in 1902. 

The motion of the officers of the 
Marquette Mutual Life to have the re- 
ceiver discharged and the temporary in- 
junction dissolved, came up this week 
before Judge Honore in Chicago, who 
overruled the motion. The officers took 
an appeal which was allowed and the 
case now goes to the appellate court, 
they having to furnish a bond in the 
sum of $250. 





Can Do Many Kinds of Business 

The American Bankers Security Com- 
pany, incorporated under the laws of 
Maine, which has offices in the Masonic 
Temple, Chicago, is authorized under its 
charter to transact business as agents for 
the following lines: Government bonds, 
trusteeship bonds, commercial letters of 
credit, industrial and commercial securi- 
ties and insurance—life, fire, accident and 
liability. It proposes to sell its stock to 
the bankers in the towns throughout IIli- 
nois, and have them act as its agents. Its 
plan will be to sell not more than ten 
shares of preferred stock to any one 
banker, who will receive five shares of 
common stock, which will be paid for 
out of the profits accruing over and 
above the 7 percent guaranteed on the 
preferred stock. There are to be four 
distinct sources of profit to the stock- 
holders, three of which will serve as an 
additional incentive to them to do busi- 
ness for the company, for which they 
are to act as agents. The company’s 
stock is now selling at $25 per share, 
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which is $5 above par. It has not yet 
completed any arrangements with an in- 
surance company, but has a deal under 
way which will be consummated shortly, 
and it has paid agents out in the field 
selling stock to the bankers who will 
act as its agents. 

It was reported in this paper a short 
time ago that this company had made a 
contract with the Marquette Mutual Life 
to act as agent for it, which was an 
error, as the deal did not go through. 

Col. Ward Douglas, vice-president and 
manager, was formerly connected with 
Rhodus Bros. of Chicago, who are pro- 
moting a life company. He has been con- 
nected with other life companies. 


Decision as to Safety Fund 
A decision has been filed in tlc supe- 
rior court at New Haven in the case 


of Charles H. Dresher and _ others 
against the Hartford Life. Judge Rob- 
inson, in sustaining nearly all the de- 
murrers of the defendants, says he finds 
no fraud in the company’s transactions 
and no evidence to show that the 
company has broken its contract. The 
suit was over assessment insurance on 
the safety fund plan, which the com- 
pany ceased to write in 1899. The 
plaintiffs alleged that the company broke 
a contract in regard to the safety fund, 
and the suit was brought to determine 
the ownership of the safety fund and 
whether the insurance company was 
guilty of breach of contract. The plain- 
tiff policyholders sought $1,000,000 dam- 
ages. 





Delegates from St. Louis 
Delegates from the Life Underwriters 
Association of St. Louis to the conven- 
tion of the National association were 
appointed last week as follows: 
DELEGATES. 
W. H. Herrick, Massachusetts Mutual, 
George Benham, Penn Mutual. 
F. W. Cheney, Mutual N. Y. 
J. W. Estes, Aotna. 
Baird Pallette, National, U. S. A. 
R. G. Williams, Fidelity Mutual. 
W. L. Mitchener, Frovident L. & T. 
ALTERNATES. 
J. S. Piondexter, National, Vt. 
O. K. Clardy, John Hancock. 
George E. Black. Mutual Benefit. 
J. J. Kelly, State Mutual. 
W. E. Anderson, Phenix Mutual. 
P. Becker, Metropolitan. 
E. 8S. Rowland, Prudential. 





Limits the Membership 
The Northern Indiana Life Under+ 
writers Association at Fort Wayne, Ind., 
has passed the following resolutions: 


Resolved, That the Northern Indiana 
Life Underwriters Association desires to 
stand before the public as the representa- 
tive of sound and honest insurance man- 
agement, and to this end on and after 
July 1, 1907. membership in this associa- 
tion shall be limited to the agents of com- 
panies which do not permit anw of the 
following practices: 

First, the acceptance of unsecured policv 
liens as assets; second, company manage- 
ments to control through separate pro- 
moting or managing companies not re- 
sponsible to the policyhilders or subject 
to their control; third, the use of ‘advis- 
ory board’ or ‘agency companies’ schemes 
or any plan or combination by which any- 
thing not a legitimate feature of a life 
insurance licy is offered as an induce- 
ment to e insurance; fourth, the use of 
the preliminary term valuation. 


Delegates and alternates to the na- 
tional convention were elected as fol- 
lows: 


Delegates—W. P. Cooper, New York 
Life; Charles W. Orr, Aetna Life; J. L. 
Scott, Prudential; J. F. Conway, Metro- 
politan; J. W. Cashman, Union Mutual. 

Alternates—Clark Fairbank, Penn Mu- 
tual; J. E. Beahler, Travelers; C. B. Fitch, 
National Life; H. B. Hunt, Northwestern; 
Cc. W. Church, Connecticut Mutual. 





Security Mutual in Missouri 

General Field Superintendent J. T. 
Kennedy of the Security Mutual of New 
York has reorganized the Missouri field 
following the resignation of H. C. King 
of Kansas City, agency director for 
the southwest. He has gone with the 
Frisco railroad system to boom its 
Texas lands. E. De Shaffon has 
been appointed general agent at Kansas 
City for southwest Missouri, with head- 





quarters in the Shuckert building. 
Frank Wright, Louis Peterson, H. G. 


Jones and Ralph Bellamy are attached 
to the Kansas City office. 

. G. Long becomes general agent 
at Columbia, Mo. As already an- 
nounced, O. F. Utt, recently with the 
Pittsburg Life & Trust, becomes gen- 
eral agent of the Security Mutual at St. 
Louis, with headquarters in the Missouri 
Trust building. M. F. Ryan is special 
agent at St. Louis. 





Plans of Scandia Life 
The Scandia Mutual Life of Chicago 
has been admitted-to do business in 
Indiana. G. S. Widholm is to be its 
state agent, with temporary offices in 


Valparaiso. The company expects to 
be admitted to Connecticut in the 
near future. It has recently opened 


an office in Omaha, with J. A. Anderson 
of Wahoo in charge, and this office is 
already doing a fine business. Des 
Moines and Sioux City now have gen- 
eral agencies, and they have a large 
number of subagents throughout the 
state. Reports from Minnesota, Michi- 
gan and Pennsylvania all show a favor- 
able increase. 





Kills the Tax Bill 

The Wisconsin house has killed the 
senate bill reducing the taxes of the 
Northwestern Mutual Life. It was the 
Wilcox bill which had already passed 
the senate, providing that the taxes on 
the Northwestern Mutual should be 2 
percent on the gross premiums of Wis- 
consin policyholders. Two years ago 
the legislature passed a law, to go into 
effect next year, which would increase 
the taxes of the company from about 
$787,000 to $1,500,000. The company has 
made a vigorous fight against the new 
law, stating that it was extremely un- 
just and that even the present conditions 
are unfair. The Wisconsin house bill 
would have reduced the company’s taxes 
to $545,000 a year. The house com- 
mittee on taxation recommended a bill 
which would leave the taxes of the 
company at the present figure. 

The Wisconsin assembly completely 
reversed itself on the tax question. In 
the forenoon it refused to kill the Wil- 
cox bill by vote of 42 to 36. It killed 
the Ingram bill, which taxes the com- 
pany on its present basis. In the after- 
noon it passed the Ingram bill and 
killed the Wilcox bill. 

The Wisconsin house passed the bill 
allowing proxy voting, but prohibiting 
any officer or agent from securing 
proxies. The expense-loading bill was 
passed as amended, allowing a limit of 
331-3 percent on the ordinary life 
premium instead of 25 percent. This 
loading can be used as a graded com- 
mission, but not more than 331-3 per- 
cent must be used during the premium- 
paying period. 





Comment on Texas Law 


Commenting on its withdrawal from 
Texas the Mutual Benefit says: 


This company is not at all averse to in- 
vesting its funds in Texas securities, pro- 
vided, of course, it can secure as safe and 
profitable investments in Texas as it can 
procure elsewhere. Prior to the passage 
of the Robertson act it established an 
agency in your state for the purpose of 
making real estate loans, and the company 
had anticipated a rapid increase in its 
Texas investments. The passage of the 
Robertson act compels: us to retire from 
the state for two reasons: First—As a 
mutual company we are not permitted to 
segregate any portion of our assets for the 
benefit of any particular class of policy- 
holders. The company’s funds belong to 
the policyholders as a body, and there 
cannot be a preferred class. To comply 
with the Robertson law we would have to 
violate the higher law under which the 
comenny was organized and must conduct 
its business, viz., the law of mutuality. 
Furthermore, the control and disposition 
of the company’s assets are in the hands 
of the board of directors, and this respon- 
sibility cannot be transferred as would 
be necessary under the terms of the law. 

The second fundamental objection to the 
Robertson act is that funds deposited in 
the state of Texas as required thereby 
would in all probability be rendered sub- 
ject to taxation for the benefit of some 
town at local rates, which would mean a 
prohibitory tax such as was not con- 
templated when the company’s premium 
rates were fi Moreover, the compul- 
sory immediate investment of large sums 
of money by many companies in a re- 





stricted field would undoubtedly make it 





impossible to safely invest the amount 
called for by the terms of the Robertson 
act, and would certainly tend to reduce 
the rate of interest to all investors below 
the point at which the investments would 
be profitable. 





To Protect Agents 
The Northwestern Mutual Life gen- 
eral agency in New York City has 
passed the following agency protection 
resolution : 


Resolved, That a committee of five be 
appointed, of which the general agent 
shall be a member ex-officio, to receive the 
commissions forfeited by any agent under 
contract in the New York City general 
agency of the Northwestern whose contract 
may be terminated for rebating or broker- 
age, and apply the same in all proper 
ways, and in their discretion, to the ob- 
taining of evidence of rebate or _broker- 
age, or the prosecution of cases of rebate, 
which may be brought to the attention of 
this committee. 





Knights of Honor Raise Rates 

The Supreme Lodge, Knights of 
Honor, has been relicensed in Minne- 
sota. When the former license expired 
on Jan. 21 last the renewal was held 
up, pending an adjustment of the rates. 
This matter was attended to at the 
supreme lodge session at Atlantic City, 
N. J., which closed June 109. 

A law was passed by the order pro- 
viding for the levying of two addi- 
tional assessments on all of the mem- 
bers who were such on June 30, 1905. 
Another new law requires the executive 
committee to levy such additional as- 
sessments as may be necessary in the 
next two years to provide for the 
prompt payment of death benefits. If 
after the payment of the two additional 
assessments mentioned above, the in- 
surance commissioners deem extra as- 
sessments necessary they will be levied. 

The assessments for the ages from 
71 to 80 years are increased, and for 
the relief of members of these ages who 
do- not feel able to pay the increased 
rates, an option is offered whereby they 
may pay the old rate and have their 


benefits reduced 5 percent a_ year 
for ten years from age 71. The old 
members after 81 may reduce their 


benefit certificates one-half, and in such 
case they will have to pay only a 
monthly assessment of $5 per $1,000 
on the amount of the reduced certificate. 
The increased rates will become effective 
on Jan. 1, 1908. The order has re- 
cently been examined by the Minnesota 
department. 





LIFE APPOINTMENTS. 


Ohio 
#£tna—J. W. Yore, Bloomingburge: W. 
H. Grabe and Abraham Schwab, Cincin- 
nati; I. E. Chapman, Garrettsville; A. A. 
Dillard, Middleport. 
Equitable, Ia.—T. A. Ironmonger, Green- 


wich ; W. A. Finney, Portsmouth; G. W. 
Overly, Creston. 

Equitable, N. Y.—E. A. Sutton, Chi- 
cago. 

Home—J. H. Ahlbrandt, Cincinnati. 
Illinois—T. P. Learned, Cincinnati. 

New Eng. Mut., Mass.—W. J. Morris, 
Columbus, 

N. W. 


a Mut.—Julius Wise, Bluffton; C. 
C. Foreman, Austinburg; . ae Be c- 
Kinstry and J. . Parker, Athens; 
W. F. Richmond, Barnesville; John Seiv- 
wright, Cleveland; James O’Kane, Colum- 
bus; J. A. Schnorenberg, Steubenville; H. 


H. Wotten, Mt. Vernon; T. Brown, 
Willoughby; F. J. Root, Perry; H. V. 
Hendrickson and S. H. Kehoe, Dayton: 
E. C. Mann, Shawnee, J. F. Greenwood, 


Minerva; L. C. Harshman, Kinsman. 

Penn Mut.—M. F. Barrows, Xenia: J. 
R. Knapp, Norwalk; W. P. Brown, South 
. E. Davis, Leesburg; J. T. 
. W. Libhart, Nor- 
walk; W. L. Alexander, T.. T. Dillon and 

C._B. Gerth, Canton. 
Reserve Loan—D. J. Davies, Mansfield. 
. Geib, Akron. 
Forest; 


. a ‘ole, Magee, 
Portsmouth. 
#Ztna—J. E. Shumard, Owensville. 
Equitable, N. Y.—Minnie W. Parsons, 


Cleveland. 

Mutual, N. Y.—F. A. Eaton, Bluffton; 
Scott Smith, Lyons; M. Dreyfus, Toledo; 
J. J. Shoenlaub. Marion. 

Provident L. & T.—L. O. West, Wilming- 
ton; C. B. Dennis, Toledo. 

Reliance—C. A. Leech, New Philadelphia. 

Royal_Union—W. C. Guillaum, Toledo; 

. B. Wingate, Beach City. 

Security Mut.—F. O. Stout, New Ply- 
mouth. 

State Mut.—G. W. Saywell, Cleveland. 

Travelers—L. F. Kimball, E. B. 
Victor E. 


Nutt, 


Sandberg and W. A. Randall 
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Cleveland; Frank H. Drucke, Cincinnati. 
Union Mut.—H. D. Putney, Conneaut. 
Indiana 
National, Ia.—S. P. Dixon, Indianapolis. 
Mutual, N. Y.—T. C. Hutchinson, Evans- 


ville. 

National, Vt.—Calvin uchiltree, Conners- 
ville. 

North American—O. B. Simpson, Ko- 
komo. 

N. W. Mut.—F. C. Liston, 
Paul Nuppman, Sr., Valparaiso; J. a 
Belshaw, Lowell; W. H. Hodges, Gary: 
W. J. Lewis, Indianapolis; J. R. White, 


Warsaw. 
West Virginia 

Conservative, W. Va. — G. C. Ware, 
Wheeling. 

Meridian L. & T.—E. E. Oldaker, Webs- 
ter Springs; Warren Overbey, Huntington; 
J. D. Wilmouth, Durbin; R. B. Whiting, 
Richwood; J. H. Hines, Marlinton; E. C. 
Kuineson, Academy: 

New York—J. H. Miller, Thurmond; G. 
B. Norman, Matewan; R. J. Morton, Sun. 

N. W. Mutual—J. F. Bradford, Lima; 
G. O. Ferguson, Charles Town. 

Reliance—C. C. Hopkins, Madison. 

Reserve Loan — O. K. Sutton, Sutton; 
J. B. Barry, Charleston. 

State, Ind.—V. S. Lynch and George A. 
Lynch, Buckhannton; J. Jones, Wheeling. 

Union Mut.—M. W. Franklin, Bluefield. 

Michigan 


Conn. Mut.—M. H. Zacharias, Grand 
Rapids. 
Columbian Nat’l—F. M. <oster, Detroit; 


Sullivan; 
Ww 


J. H. Thaw, Grand Rapids. 
Equitable, N. Y.—M. W. Benjamin, 
Cheboygan; C. Radcliffe and G. E 


Currie, Detroit; H. C. Wade, Mt. Clemens; 
F. E. Burns, Prattville; L. L. Hill, Read- 
ing; R. E. Locke, Sherwood; J. R. Mc- 
Kibbin, Vanderbilt. 
Fidelity Mut.—Adolph Freund, Detroit. 
Hartford—J. F. Ryan, Marquette. 
Lincoln Nat’l—C. C. Barnes, Muskegon. 
Manufacturers—H. Y. Orton, Bay City; 
R. T. Lynd, Vassar. 


New York—Remember Kent, Oxford. 

Pacific Mut.—R. E. Fitness, Detroit; S. 
C. Guerrier, Grand Rapids; James Oakes, 
Grand Haven. 

Penn. Mut.—L. W. Bennett, Detroit. 

Provident L. & T.—J. W. oan, Ann 
Arbor; L. A. Sunderhoff, Owosso. 
an™ Union Mut.—Edw. Lichtig, Bay 


y. 

Travelers—S. R. Miller, etroit; R. S. 
Preston, Charlotte; L. D. Hagerty, Che- 
boygan; M. V. Barron, Dowagiac; W. : 
Lewis, Eaton Rapids; : A rown, 
Lansing; M. F. Ryan, Marshall, M. S. 
Hatch, Niles; E. E. Mowrer, Ypsilanti. 
Canada—E. H. Christ, Grand Rapids. 

Hartford—J. C. Thompson, Greenville. 

Mass. Mut.—G. H. Gerpheide, Otsego. 

Mich. Mut.—F. J. Davidson, Ann Arbor; 
M. V. Boyrer, Caro; A. A. Schelling, De- 
troit; Elmer and Elton Paige, Elkton; S. 
D. Knox, Jackson. 

New York—T. . Cowing, Flint; C. 
De Von Soper, Kingston; H. M. Merrill, 
Marshall. 

Pacific Mut.—H. M. Cone, Detroit. 

Equitable, N. Y.—W. H. Wing, Han- 
cock; J. D. Clark, Negaunee; F. G. Frei- 
muth, Sault Ste. Marie; C. W. Sunstrom, 
Marinette, Wis. 

Fidelity Mut.—E. T. Crowe, Adrian. 

Hartford—H. M. Hewitt, Detroit. 

Mass. Mut.—Ivan Packard, Albion. 

Mutual Benefit—Joseph Martin, Stand- 
ish; L. W. Laing, White Cloud. 

National, Ia.—O. R. Brandt, Lansing. 

New York—F. W. Rayen, Durand; G. W. 
Carmen, Marine City; B. E. Moreau, Me- 
nominee; H. C. Weber, Saginaw. 

Travelers—F. D. Smith, Muskegon. 

Wisconsin 

U. S. Ann. & Life—G. W. Smith, Eau 
Claire; J. H. Linderman, Grand Rapids; 
W. M. Little, Baraboo. 

Central, Ia.—H. E. Detert, Portage; Al- 
bert Thoreson, Beloit; A. J.-Eggum, Mt. 
Horeb; Henry Humphrey, Amos; T. NW. 
Mithus, Mt. Horeb. 

Mass. Mut.—J. R. Hugo, Milwaukee; 
J. F. Habbe, Indianapolis, Ind. 

Mutual, N. Y.—E. E. Denniston, Hudson. 


New ‘England § Mut.—Erland Engh, 
Dallas. 
New York—C. H. Bachhuber, Bangor; 


Frank Hager, Greenleaf. 
U. S. Ann & Life—A. W. Anderson, 
New London. 
Illinols 
Mich. Mut.—W. 8S. Hoopes, Summer. 
Minn. Mut.—T. H. Shepherd, Albion. 
New York—Robert Branson, Kell; J. E. 
Taylor, Gridley; August Gross, P. Thomas, 
T. F. Rogers and Anthony Alfter, Chicago. 


‘North American—Wm. L. Ament, Chas. 


Vv. Jewell, John W. McKee, Chas. W. 
Payne, Thos. J. Zuigley and A. H. Tracey, 
Chicago. 

Pacific Mut.—R. B. Osborne, Chicago; 


E. M. York, Hoopston; J. G. Hoffman, Chi- 
ca 


go. 

Penn Mut.—J. G. Threlkeld, Decatur. 

Union Central—M. D. Fethers and 
George L. Wilkinson, Madison, Wis.; Au- 
relius Wishart and A. B. Evans, Chicago. 

4Etna—D. R. Fish and Roy Fish Jr., 
Lawrenceville; M. A. Lanthorn, Alpha. 

Bankers, Ia.—Thos. C. Bulow and D. D. 
Price, Chicago. 
me Moines—A. L. Strohecker, Cam- 

e. 
Germania—Sig. L. Strauss, Chicago. 


Home—W. F. Kublank, Palatine; Ed- 
“— rotate J. Phret, Chi 

er- . oe ret, cago. 
Merchants, Ia.—F. J. Heinemann, St. 


Louis; M. 8. Ayars, Moweaqua. 





LIFE NOTES 


The New York Life agents are making 
July ‘Kingsley month.” 
The American Life of Des Moines is 
preparing to enter Illinois, Michigan, Wis- 
consin, Ohio, Minnesota and the Dakotas. 
The Abraham Lincoln Mutual Life has 
started business in the NM 


‘orth American 
building, Philadelphia. It writes only non- 
participating. 


Joseph Loebe, one of the older agents 
for the Berkshire Life in Chicago, has 
resigned and has gone into the manufac- 
turing business. 


Colonel T. H. Jones, recently with the 
State Mutual Life of Georgia, has been 
appointed Atlanta manager for the Se- 
curity Life of America. 


About 600 of the necessary 1,000 members 
of the proposed Prairie State Life of Mat- 
toon, Ill., have been secured and the re- 
—-s applications are being taken rap- 

y. 

The Great Western Life has appointed 
J. L. Brinistool of St. Louis as manager 
at that place. He was formerly St. Louis 
manager of the Minnesota Mutual and 
later of the Equitable of Iowa. 


J. E. Murray, district agent of the 
Northwestern Mutual Life, banqueted his 
agents at the McKinley Hotel at Canton, 
Ohio, last week. Among the speakers was 
General Agent J. C. Trask of Cleveland. 

The New York grand jury found true 
bills against George R. Scrugham, man- 
ager of the International Policyholders 
Committee, and Charles S. Stirrip, an 
employe of the committee, charged with 
conspiracy and forgery in connection with 
the New York Life election. 


H. M. Ramey of Little Rock, who has 
been general agent of the Equitable of 
New York in Arkansas, Oklahoma and In- 
dian territories for ten years, has joined 
T. A. Trusty, general agent of the Na- 
tional Life, U. S. A., for the same terri- 
tory. The firm name is Ramev & Trusty. 


State Senator W. W. Booth of Denver 
becomes manager of the Equitable of New 
York for that city, succeeding G. A. Rath- 
bun, who becomes_ superintendent at 
Los Angeles. Mr. Booth was formerly 
general agent of the Provident Savings 
and is succeeded in that position by his 
son, W. S. Booth. 

David Downey, a policyholder of the 
Mutual Reserve Life, has asked the courts 
at Omaha to determine what is an equit- 
able premium for him to pay. When he 
entered his bimonthly premium was $6.91. 
This was raised in 1904 to $12.98, in 1906 
to $14,23 and Feb. 1, 1907, to $17.42. He 
claims he is a victim of unfair treatment. 


With a capital of $1,000,000, the Union 
National Life of America has been in- 
corporated at Dover, Del., to carry on a 
general insurance business. The com- 
pany intends to insure against death, ac- 
cident, loss of health or loss of ability to 
earn a competence. The incorporators are 
Louis P. orster, Sewickley, Pa., and 
William Marshall and Andrew Donnell 
Marshall, sons of Insurance Commissioner 
Marshall of Delaware. 


Members of the Royal League are 
in a quandary over an order pro- 
viding for another increase in insurance 
rates, made to guarantee the permanencv 
of the organization, according to the of- 
ficers. The new table shows a_ uniform 
increase of about 40 percent in the rates, 
which is additional to the increase of 
73 percent which went into effect eight 
years ago. Trouble is expected before 
the increase is satisfactorily adjusted. 


W. H. Herrick, for the past eight years 
manager of the St. Louis office of the 
Provident Savings Life. has resigned to 
go with the Massachusetts Mutual wife as 
manager of its St. Louis agency. He is 
president of the Life Underwriters As- 
sociation of St. Louis and is one of the 
most widely known St. Louis agents. 
Bugene L. Isaacs, at present general 
agent of the Massachusetts Mutual Life, 
will remain with that company in the 
same capacity. 





Pacific Mutual at Cincinnati 
Vice-President D. M. Baker and Med- 
ical Director John L. Davis from the 
home office of the Pacific Mutual Life, 
spent last week in Cincinnati arranging 
for the new general agency of the 
company for southern Ohio. The life 
department was placed with Lloyd C. 
Miller, who has a large circle of friends 
and is an experienced insurance man. 
. M. Diggins, who has beeen _ in 
charge of the Preferred Accident’s Cin- 
cinnati general agency for several years 
in the absence in London of Nelson 
J. Edwards, who is manager of the 
company for England, becomes general 
agent of the accident department. The 
life and accident general agencies will 
be conducted independently of each 
other, but will have a joint office at 
404 Johnston building. Messrs. Baker 
and Davis are now on an eastern trip. 
T. T. Armstrong, who has been gen- 
eral agent of the Pacific at Cincinnati 
for some months past, has resigned and 
is considering several propositions from 
other companies. 





AMONG CASUALTY AGENTS 


EXAMINATION OF METROPOLITAN 











Surety Company Is Found Impaired, 
But It Will Soon Be Strengthened 
Financially 





The New York department in exam- 
ining the Metropolitan Surety as of 
Dec. 31, 1906, finds an impairment of 
$61,431. The department criticizes the 
company’s bookkeeping methods and in- 
adequate records. The financial exhibit 
is: 


ASSETS 
Securities, market value......... $554,489.90 
Cash in banks and trust compa- 

TN RC ee errr 42,147.98 
CO. Gh GED oicctdssnscccsssccs 41,173.55 
Advanced on cOntracts ......... 19,227.29 
Mortgage loans on real estate... 48,850.00 
Interest accrued on bonds....... 4,633.34 
Interest accrued on mortgages.. 355.21 
Gross premiums in course of col- 

lection on risks written subse- 

quent to Sept. 30, 1906......... 56,533.17 
Cash in hands of Excise Reinsur- 

ance Association ........sesees 10,537.60 

Aggregate assets ........0.. $777,948.04 
LIABILITIES 

Unpaid losses: 

Surety and fidelity..... $45,577.72 
DEE ccc cccccnccsce 9,224.24 
Total unpaid claims, 

except for possible 

loss on defaulted con- 

tracts uncompleted 

Bae. Bi, WSS. cccceces $54,801.96 
Estimated loss on de- 

faulted contracts un- 

completed Dec. 31, 

BIOS  8bscnvessicvevess 56,078.80 

Total unpaid claims Dec. 31, 
BOER peengensearsdccercceves $110,880.76 
Unearned premiums on 

one-year risks ...... $180,921.25 
Unearned premiums on 

COP FEED cccccscccecs 21,581,09 

Total unearned premiums.... 202,502.34 
Commissions ..rccccceccvesvecccccs 8,362.58 
Coinsurance due other companies 183.92 
Reinsurance due other companies 3,699.14 
Dividend declared Sept. 17 q 

payable Jan. 2, 1907..........0. 10,000.00 
Other Mabilitiew ..cccccccsccccces 3,750.38 
Aggregate liabilities except capi- 

OE swhennse94600000005000086006 $339,379.12 
COE cad andeceevevcdvessevesse 500,000.00 
Aggregate liabilities ............ $839,379.12 
Excess of liabilities over assets 

(impairment of capital)........ $61,431.08 


While the company’s capital was found 
impaired, the Metropolitan has sufficient 
financial backing to soon put it in good 
shape. At the home office there are 
some men of ability. While the com- 
pany in its early career followed a 
policy not consistent with conservatism, 
its friends believe that under the pres- 
ent management it will round out sat- 
isfactorily. 

Its capital will be reduced to $250,000, 
the difference being added to surplus. 
The directors have decided on this plan, 
and a stockholders’ meeting has been 
called for July 15 to vote on it. 





Opens a Branch Office 

W. M. Connel, secretary of the 
American Assurance Company, has lo- 
cated at Chicago in the company’s new 
office, 306 The Temple. It is now a 
branch office and Mr. Connel will have 
charge of Illinois and Indiana. All 
policies for these two states will be 
issued from this office and claims will 
be settled from Chicago. The Ameri- 
can is doing a fine business. 





Will Have Independent Office 

The Pacific Mutual Life has decided 
to open an independent office in Chicago 
for its monthly disability department at 
84 Adams street. Shipp, the 
cashier, will be in charge of the office. 
The three superintendents of the com- 
pany are producing a good business. 
Assistant Secretary H. A. Behrens, who 
is in charge of the organization work 
of the industrial branch, has gotten most 
of the big cities in shape. Mr. Behrens 
may locate permanently in Chicago and 
handle the monthly payment agency 
forces in the west from that city. 

Chicago will become the center for 
the industrial business in the central 
western section. The business will be 





reported through that office to the home 
ofiice. 





Preparing for Accident Meeting 

Officials of accident companies are 
now preparing to attend the meeting of 
the International Association of Acci- 
dent Underwriters which will be held 
at Round Island in the St. Lawrence 
river next week. The program is a 
very attractive one. Superintendent of 
Insurance Vorys of Ohio, who is on 
the program, will be unable to attend 
because of the convention of the Amer- 
ican Bankers Association. 





CASUALTY COMPANY BARRED OUT 


Kansas License Is Revoked Because of 
Alleged Failure to Comply with 
Resident Agents Law 





Charles W. Barnes, Kansas superin- 
tendent of insurance, revoked by tele- 
gram the authority of the Casualty Com- 
pany of America to do business in Kan- 
sas. Certificate had been issued upon 
the assumption that the company would 
comply with the requirements con- 
nected with the resident general agency 
law of Kansas. The law relates to life, 
casualty and surety companies. The 
companies have heretofore largely op- 
erated through general agencies located 
in Kansas City, Mo. 

This controversy with the companies 
originated in February and has been 
the cause of many visits to the depart- 
ment by the chief officers and general 
attorneys of the companies concerned. 
The superintendent has steadily refused 
to recede from his position and insists 
that the insurance business of Kansas 
be transacted by and through residents 
of the state. It is understood that li- 
censes have not as yet been issued to 


WANTED TWO MANAGERS 


Kentucky, Alabama, South 








Carolina, Texas, Missouri, 
Kansas, New York, New 
Jersey, Maryland, Ohio, 


Illinois and South Dakota 
New unconditional monthly health 
accident policy. 
Exceptional compensation guaranteed. 
CAPITAL $100,000 HAS 25,000 POLICYHOLDERS 


Federal Casualty Company 
DETROIT, - - - MIC 


and 





Edmund F. Green, President 
John C. Coleman, Vice Pres. Ant, Borel & Co,, Treas. 
Franklin A. Zane, Sec'y Frank P. Deering, Counse 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 


, 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bidg. 


FRED M. BLOUNT, President 
ALBERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri 
Michigan, Pennsylvania, Indiana and 
Kentucky. Its bonds insure, Its rates 
and cervice are satisfactory. 


Correspondence and Applications Solicited 
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the representatives of the companies 
most largely interested, and it seems 
robable that at an early date the super- 
intendent of insurance will take some 
positive action which will result in the 
controversy being brought to a crisis. 
A number of companies have already 
acceded to the superintendent’s demands 
and appointed general agents in Kan- 
sas. 

The superintendent has been threat- 
ened with suits, but has replied that in 
the event that litigation be inaugurated 
all the companies concerned will not 
only be barred from the state, but that 
injunctions against any further opera- 
tions in the state would be sought and 
that the fight would be to the finish. 





MORTENSEN NOW IN LEVEE WORK 





Former Accident Insurance Man Gets 
Into No End of Notoriety by His 
Chicago Escapades 





Casualty men have been interested in 
the escapades of Rev. V. A. M. Mor- 
tensen in Chicago. The “reverend” gen- 
tleman at the head of the Chicago 
Rescue Mission has been invading the 
red light districts with bands of young 
girls with the idea of converting the 
levee denizens. Mortensen’s methods are 
spectacular and smack of the notoriety 
seeker. He has been hauled into court 
by one of the resort keepers on the 
charge of extorting money. The Bureau 
of Charities has refused to approve of 
this “devout” man. 

Mertensen’s record in Wisconsin 
would make interesting reading. He or- 
ganized the Atlas Casualty of Lake 
Mills, Wis., and then the Anchor Cas- 
ualty of Neenah. Since then he has 
been with the Pacific Mutual Life and 
other companies. A year ago Morten- 


sen had a draft cashed in Chicago, he 
signing as secretary and manager of 
the Anchor Casualty. The president 
refused to honor the draft because Mor- 
tensen was not with the company. 

His history prior to his connection 
with the Atlas Casualty is well known 
to some accident companies. 





Will Have Machine in Canada 
The North American Accident, which 
is pushing its slot machine accident pol- 


icy device, is arranging to operate the 
system in Canada. 





Decides Against Employe 

In the case of the New York, Chi- 
cago & St. Louis Railway Company 
against John Ropp, the Ohio supreme 
court has decided that an employer is 
not liable for an injury to an employe 
who gets hurt when disregarding the 
rules that are made for his _ safety. 
Robb was injured while working un- 
der a car through not having set proper 
signals. He pleaded that it was 
through the consent of the foreman 
that the signals were not set. 





Suit Over Burglary Policy 

The case of the bondsmen of Thomas 
J. Chase, treasurer of Meigs county, 
Ohio, against the United State Fidelity 
& Guaranty Company, to recover on 
loss of money from the treasury 
through alleged robbery was on trial 
at Gallipolis last week. Chase testi- 
fied that two masked men forced him 
to give up the keys to his office and 
afterward locked him in the vault. 
They took $14,507 from the safe. The 
bondsmen made the amount good and 
then brought suit against the com- 
pany on the $10,000 policy held in it. 
[he company alleges that no robbery 





was committed. Chase was arrested 





Government’s List of Surety Companies 


The United States treasury depart- 
ment has just compiled a “list of surety 
companies, authorized to act as_ sole 
sureties on federal bonds under the 
act of Aug. 13, 1804: limit for which 
they are acceptable on any one bond; 
and judicial districts in which they have 
properly qualified by appointing process 
agents. Revised to June 24, 1907.” 

A tabulation is attached to this cir- 
cular showing all the judicial districts 
of the United States and judicial dis- 


tabulations show that while several 
companies have appointed agents in the 
Philippine Islands, Porto Rico and Ha- 
wail, the American Surety Company 
is the only company which maintains 
an_agency in the Panama Canal zone. 

Secretary Cortelyou has issued a cir- 
cular stating that he has information 
that the United Surety Company has 
reinsured the risks of the Keystone 
Bonding Company, and calling upon 
all treasury officials who hold bonds 
on which the Keystone Bonding Com- 





tricts in which agents have been ap-| pany is surety to get new bo i 

> : nd 

pointed by the various companies. The | directly to the United States. aie 
California 





Surplus and Limit on 


Companies Authorized. Capital. Undiv. Profits Any O 
i? we cio te nedseis sede accaeuane 250,000 112,468.75. ny One Bond. 
ees Connecticut ‘ — $36,246.87 

MO Indemnity ......cccsesccssccscssces 500,000 232,495.76 73.249.5 
Colonial Trust Co., Waterbury............ 400,000 178.774.9 43,249.57 
A P tic 8 Cc Bost M on 16382 nacre wee 

mer. Pneumatic Serv. Co., Boston, Mass. 16,222,050 : 5 7 
se Anabel a" 487,664.95 1,670,971.49 
I Nid cada p bs 8 0eh abedekuaediin 250,000 56.4 . 
eR x indiana 56,408.93 30,640.89 
ederal Union Surety .......scescsecesses 300,000 41,419. * 
2 2S Maryland 37 34,141.03 
merican Bonding ......cccscccsccccccces 500,000 402,331.§ 
So resscedenrercacececuss 2,000,000 2,902 918-78 onan 
oll go — GORE vc ccccvccsevccccccscctoce 1,700,000 358,761.00 205,876.10 
EE va bbdda dich verse bocucndcnens 500,000 103,703. “60,370. 
ee Michigan 703.63 60,370.36 
etro rus EE ey Pe ee ee et ,000 88 \ 
Commerce Tr. C K. C eee ont sobs saa 
) @ Tr. CO., KB. Cr rcccccccccccscces 1,000,900 25,340.3 
Fidelity Tr. Co, K. C...........cc0000000, 1:000,000 1,139'899ae acer 
Mississippi Valley Tr. Co., St. L.......... 3,000,000 5,592,625.74 $59,262.57 
pa mee New York rail sac ceael 
MOrican Burety ......ccceecccscevcccvece 2,500,000 2,489,761. 
Empire State Surety...................... 750,000 118,616.89 "B85! 68 
Fidelity & Casualty....................... 1,000,000 1,557,082.32 255°708.23 
Metropolitan Surety ...........6....e0 cee: 500,000 110,337.31 “61,033.73 
SEED Saco scscaswenSausssccnns sss 500,000 568,597.23 106,859.72 
ag nh CLEC LEER 500,000 87,781.71 58.778.17 
PEED, sus ncecescgsdscevensecece 250,000 295,389.48 54,538.94 
Bamleere Burety .......pccccccscssccses ia 500,000 91,405.11 59,140.51 
ahoma st 
Southern Surety, Oklahoma City ........ 0,000 51,059.19 45,105 
- Pennsylvania its wareees 
Cambridge Trust Co., Chester............ 0,000 28,901.78 27,8 
Indus. Tr., Title & Sav. Co., Phila........ 500,000 664,888.39 116/488.83 
Merchants Trust Co., Philadelphia........ 500,000 105,911.76 8059117 
Penn. Surety, Harrisburg................. 250,000 40,000.00 ysl 
Title Guar. & Surety... 2.00 793,000 451,439.23 124,443.92 
Inion Trust Co., Pittsburg... 1,500,000 23,519, 469.85 2,501,946.98 
Guaranty Tr. & Bank Co., El Paso....... 300,000 4,218.80 30,421.88 
Vermont 2 tons 
SL Dg sek S4be sd snes vs Kxer dane’ 250,000 29,904.37 27,990 
West Virginia Suge ene 
Citizens Trust & Guar,......ssscccceseees 000 71,461.18 42,146.11 


right man. 


Large foreign Casualty Company writing all classes of Per- 
sonal Accident and Health Insurance desires services of solicitor 
on commission basis to specialize on this branch in Chicago. 
Liberal Policies and attractive commission proposition to the 


Address G12, Western Underwriter. 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 

Liability, B , Personal Accident and Health; 
Fidelity and Surety Bonds; also the most liberal 
Automobile Liability Policy issued. 

Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


National Casualty Co. 


Oanital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 





Address 


MAJESTIC BLDG., - DETROIT, MICH. 





TRY THE 


WOU 


UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 





we could and would 


for our proposition > 


Some Information and a 


IF YOU KNEW 


that we could increase your commission income 50 per cent. during 
the next six months—if you knew that you were daily throwing awa 

commissions tha were rightfully yours — neglecting opportunities which 
id you to grasp, wouldn't you at least write 


IF YOU KNEW 


more about our methods you would see that you ARE missing op- 
portunities and that we CAN help you. Send for our little = 
tion "—it explains 


Modern Methods that Mean Money. 
THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 


our methods— 





We WANTG 


OOD. 








Head Office 
CHICAGO 
A. W. MASTERS 
General Manager 
Liability, Accident, Health 





and Credit 





LONDON GUARANTEE AND ACCIDENT C0.,Ltd., 2xctanp.. 


CONKLING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 
Genl, Agt., Michigan 
Majestic Bldg., Detroit 
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and tried on the charge of having 
robbed his office, but was aquitted. 


CASUALTY NOTES 


The Metropolitan Surety Company has 
cancelled its burglary insurance yi 
mont with the Wisconsin Bankers Associa- 
tion. 

The Chicago office, of the American 
Surety has been moved from _the Mar- 
quette building to the new Commercial 
National Bank building. 

Putnam Sanders, with the General Acci- 
dent at Louisville, becomes manager of the 
industrial disability department of the 
Pacific Mutual Life at Toledo, O. 

L. B. Bacon of the law firm of Inger- 
soll & Bacon of Cleveland, Ohio, has been 
ap inted attorney for the Employers Li- 
ability in northern Ohio in place of L. 
Packer, resigned. 

The outstanding business of the Key- 
stone Bonding Company of Philadelphia, 
which suspended business a few weeks 
ago, has been taken over by the United 
Surety of Baltimore. The latter company 
has formally notified the United States 
attorney-general that it has assumed the 
risks of the Keystone Bonding Company. 

Wikoff Bros., casualty agents at Co- 
lumbus, presented the winners of the 
European trips in the recent contest con- 
ducted with the Columbus Dispatch with 
peer accident policies in the Standard 
Accident, covering the time they will be 
gone, from June 27 to August 21. There 
are nineteen of them. 


ILLINOIS AND WISCONSIN FIELD 


(Continued from Page 7.) 
sponsible for action taken, and often it 
is distasteful to the agent. The specials 
who did the work get the blame and 
lose’ the business. Now a member will 
be fined $25 unless he shows up or has 
a very good excuse. Thus the burden 
will be shared by all who should bear it. 











Committee Visits Moline 
A committee from the Illinois Field 
Club visited Moline this week to in- 
vestigate the writing of the Peoples 
Power Company and Moline Wagon 
Works. Cooperation was asked to get 
the proper rate on both these risks 
The field club was having its members 
cancel when it was informed the rate 
had been reduced on account of elec- 
trical improvements. The field club 
seems to think the state board tried to 
get the nonunion companies off and 
then had the rate reduced so the union 

companies could gobble the line. 





Illinois Agency Appointments 


. AStna—E. J. Yemerick, Ashton; William 
Randall, Cheneyville; J. W. Callison, De- 
illiam Van Gundy, Ellsworth; Pen- 
& Wilson, Fairfield; W. EB. Oliver, 
Spitler, Noble & Co., Mattoon; 
. Linderman, Union. 
Agricultural—A. W. Morris, Granite City. 
American — Joseph Summers, Atlanta; 
J. C. Smith, Pekin: G. J. Schweigckhardt, 
Lincoln; 8. K. Hughes, Champaign; G. T. 
Stanley, School; C. F. Lanham, Cornland; 
BE. C, Thompson, Lisbon; M. F. Johnson, 
Plum River; William Wylde, Greenup; A. 
H. Rockwell, Seaton; B. A, vener, Har- 
Manito; E. BH. 


erts and C. L. Miller, Monmouth; J. T. 
Bower, Richmond; W. H. Kugler, Har- 
Heavner, Pearl; J. T. Irving, 
L. H. Philhower, Forreston; 
Baileyville; 
: H. Kunkler, 
; J. O. Kerch, Chad- 
wick; H. Gifford; Mark I. Hall, 
Belvidere; James Barry, Raritan. 
Ben Franklin—F, L. Myers, Pontiac. 
Citizens—Fred B. Everhart, Rochester. 
Connecticut—John Mee, Sterling, C. 
A. Brown, L 


town; John bing mo Dwight; J. A. 
raff, Bridgeport; Simeon Keck, Buffalo; 
Charles H. Ireland Co., Washbu H. 


Allen, Dahlgren; Miss 
City; W. H. Stelle, McLeansboro; S. L. 
Wood, Keens; C. F. Wheeler, Prairie City; 
J. B. Everett, Bushnell; C. F. Hay, Hunt- 
ley; Fordham & Bradshaw, Compton; will 
E. Coom! Decatur; Griffin & oa, 

Sasey; 


¥ . Schilt, Dine > H. H. Zi 
pont J’ Dolan’ Ohio; F. L. 


Underwood, Vermont; N. G. Keplinger, 
Waverly. ; 
Dixie_W. J. and T. F. Healy, Rocheile. 


Dubuque—Kessberger & Co., Springfield; 
Henry c. Wolf, Waterloo. 
Delaware, Pa.—Frank Arnold, Pontiac. 
Equitable F. & M.—Elling Eide, Chicago. 

Farmers & Merch—W. W. McCreery, 
Benton; + = Bundy, Thompsonville; I. L. 


remens—G. A. Keller, Olney. 
rire an erick Ratledge and Jay 





Forest City—E. S. Hall, McLeansboro. 
r. Amer., 15d.—William A. Mitchell, 
Monmouth; Adolph Trefzger & Co., Peoria; 
Charles C. and John Hartman, Springfield; 
Ernest Hipsley, Canton. 
Ger. Amer., N. Y.—C. J. Herschberger, 
Prairie View; W. S. Hopkins, Granville. 


Germania—H. O. Robbe, Savanna; E. F. 
Watson, Wilmington; D. W. Westiund, 
Oneida, 

Girard — J. F. Hansen, South Chicago 


Heights; G. L. Johnson, Chicago Heights. 

Hamburg-Bremen—Wiltliam H, C. Stege 
and C. H, Dehring, Chicago. 

Hartford—J. C. Pirkey, Streator; J. C. 
Dodge, Barrington; J. S. and T, H. Crain, 
Atwood; J. P. Eckman, East Alton; An- 
drew Kirby, Dallas Cicy; Millard & Dennis, 
East Peoria; J. O. Smith, Lawrenceville; 
L. CG. and W. H. Dorris, West Frankfort; 
Thomas J. Ruddell, Elvaston; H. E. Hoff- 
man, Hoyleton; D. C. Strange, Huey; 8. C. 
McClintock, Royalton; P. E. Beuthe, Dana; 
F. L. Winslow, Riverside; William Esch, 
Chicago; William N. Buchanan, North Ev- 
anston; A. C. Imig, Chicago wn; F. M. 
~eaawe Chicago; L. C. Twitchell, Ravens- 
wood, 


Hawkeye—C, W. Warner, La Harpe. 

State of Lllinois—Mat seed, Paris; John 
P. Claney and Geo. H. M. Jones, Chicago. 

Illinois Bankers — J. Frank Stephens, 
Brown; M. R. Carnahan, Eldorado; J. F. 
Sarver, Herrick; C. W. Barker, Joliet; 
A, E. ow Mound City; Best Bros., 
Palmer; G., . Reiss, Red Bud; H. C. 
Brown, Robinson; H. C. Kelly, Jr., Sor- 
ento; Alvin Bradley, Willisville; S. J. Wal- 

e, Windsor. 

North America—I. B. Metcalf, Oneida; 
William Schurman, Pekin; D. J. Coivan, 
Wyoming; G. D. Black, Franklin Grove; 
J. McClintock, Hinsdale; . W. Peden, 
Illipolis; W. H. Burns, Mansfield; J. E. 
Wyckoff, Saybrook; J. N. Antoine, Somo- 
nauk; Elmer Sapp, Wyanet; J. O. Kerch, 
Chadwick; J. Little, Macomb; C. H. 
Kaiser, Libertyville. 

Jefferson — Edward B. Nolen, Benton; 
Clarence M. Ellis, vwairo; H. P. Sneed, 

rmi; G. H. Ruby, Carmi; R. R. Camp- 
bell, Macomb. 

London—William H. Oliver, Joliet. 

Lumbermens—L, E. Fenouille, Kankakee; 
H, B. Madison, Tuscola; E. A. Smith and 
F, W. Bird, Hoopeston. 

Mechanics & Traders—William A. Wit- 
tich, Peoria; Robert E. Wilson, Hopeston. 

Mechanics—R. W. McCulloch, Mattoon; 
Bruce A. Sloan, Tuscola. 

Mich. Com’l—John Bohen, Freeport. 
ot Ea P. Reynolds, Carrollton; 





. W. MeMillen, Paw Paw; I. L. Wood- 
ward, Staunton. 
ILLINOIS NOTES 
The Merchants’ National Mutual of 


wasn Dakota will endeavor to enter Illi- 
nois, 


The Home has transferred at Oregen 
Ill., from C. D. Etnyre & Co. to eed 
Bros. The Etnyre office recently went 
on a nonunion basis by taking the Wil- 
liamsburg City. 

Jesse T. Nicks and Eura Grig 
combined their agencies at Marion, Il. 
They take on the L. & L. & G. of New 
York and the North British and let go 
the a German, which Mr. Griggs repre- 
sented. 


Agents at Tuscola, Ill., have issued tor- 
nado policies on the frame elevator of 
Charles L. McMasters without the 50 per- 
cent reduced rate clause. Companies are 
insisting upon the attachment of the 
clause owing to light insurance as to 
value. 

The stock of Smith & Sons, 510-512 Main 
street, Marseilles, Ill, has been written 
blanket, without coinsurance clause. AS 
the store building consists of two divisions, 
separated by fire doors over openings, the 
companies want the average clause or 90 
percent reduced rate clause. 


have 





WISCONSIN NOTES 


The Western Reserve goes with H. W. 
Gilbert at Superior, Wis. 

At Sheboygan, Wis., John W. Hansen 
has purcnased Henry Hilleman’s agency. 

At Fort Atkinson, Wis., the Avtna trans- 
fers from Rogers & Rogers to C. H. As- 
pinwall. 

L. M. Lemmer at Marathon City, Wis., 
pe the Commercial Union, National of 

tford and Springfield, which were in 
the Hugo agency. 

E. W. Kavanagh of Menomonie, Wis., 
has purchased the agency of E. H. Smith, 
who has retired from the business. The 
Atlas, Detroit, L. & L. & G. and Niagara 
have transferred. 

At Jefferson, Wis., L. J. Mistele, who 
has been in life insurance business, has 
formed a partnership with L. H. Smith, 
the new firm of Mastele & Smith suc- 
ceeding Smith & Smith and representing 
nine nonunion companies. 

The Sanborn Map Company is survey- 
ing Racine, Wis., for the purpose of issu- 
ing a new map of the city. Companies 
are eagerly awaiting the new issue, which 
is needed badly owing to the fact that a 
number of the streets have been renamed 
and renumbered. ; 

Companies carrying the plant of the Be- 
loit ater, Gas & Electric Company at 
Beloit, Wis., are having trouble in secur- 
ing the 80 percent reduced rate clause re- 
quired for such risks. The assured posi- 
tively refuses to accept it, and it is re- 
ported some of the companies have ceased 
to demand the clause, while others are 
standing out firmly for its use. 





THE WEST AND NORTHWEST 


GLOOM SETTLES OVER ST PAUL 











Local Agents Getting Further Apart 
and Prospects of Open Trouble 
Growing More Serious 





St. Paul, Minn., June 30.—(Special 
Correspondence.)—There is not as good 
an outlook now as there was a week 


ago for the St. Paul agents to get 
together under a new local fire under- 
writers’ board agreement. This _ is 


lamented by most of the agents, but 
admitted by all. When the state con- 
vention was held, the “get together” 
movement had a fine start. One and 
all expressed willingness to aid in put- 
ting aside old troubles and starting with 
a new board, new regulations, and full 
intent to keep pledges. It was decided 
to wait, however, until the first regular 
board meeting in July before organiza- 
tion should be perfected. And in the 
meantime, things have happened. 

The non-board agencies have been 
more active lately in non-board work 
than for some time past, and as a 
result the agents are once more drift- 
ing apart and getting less confidence 
in each other than ever before. Presi- 
dent Wilson and Secretary Putnam, 
on leaving St. Paul, were to see the 
company managers in Chicago and have 
them bring their influence toward lining 
up one and all in St. Paul. Not one 
bit of effect has come, so far as any 
one here can see, from their visits 
to the managers. This has depressed 


and injured the local situation; for 
where “ great expectations existed no 
results have come forth. 

There are in St. Paul, and _ will 


probably remain, three classes of agents 


who seem to be backed bv their re- 
spective companies in their attitudes. 
One class (sadly small one) is com- 


posed of those who are strict board 
members, working under a tight com- 
pact. Another class (including perhaps 
the larger number) are accepting clas- 
sifications and rates as applied by the 
rating bureau of the local board. The 
third class is the one, the agents in 
which, care not for the board, care not 
for bureau schedules, and make rates 
to suit themselves. 
_A most lamentable part of the situa- 
tion is the recent entering, apparently, 
of the St. Paul Fire & Marine into the 
latter class. The St. Paul is the big 
company of the northwest, a tremend- 
ously influential factor in St. Paul local 
underwriting. The reason that the St. 
Paul F. & M. is being listed with this 
last described class, is because of action 
taken on a $240,000 risk in the Midway 
district, that of the big new brick 
building of the Collins Printing Com- 
pany. The St. Paul F. & M. has made 
an offer to write the Collins risk for 
12 cents. The schedule calls for a rate 
of 25 cents. Weed, Parker & Co. are 
the people who have been writing the 
Collins business, and who now have 
a contract for the insurance which 
many agents hope they can enforce and 
thus prevent the first open, big slash 
in rates of a probable St. Paul rate 
war. Secretary Perry of the St. Paul 
is understood to be especially 
bitter against the firm handling this line. 
Mr. Perry, has claimed all along that 
one or two officers have not played 
fair under old agreements and has in- 
timated strongly that he will not en- 
ter an agreement with these officers. 





Grain Dealers Mutual Starts 
The Grain Dealers Mutual Fire of 
Minneapolis, of which C. B. Shove is 
secretary, has now begun operations. 
It will specialize in elevators, ware- 
houses, grain, cribs, etc. and dwell- 
ings owned by elevator people. 





Selbach Gets General Agency 

B. O. Selbach of Denver, who is 
the special agent of the Aachen & 
Munich and was recently appointed su- 
pervising general agent of the California 





Fire, has just been appointed general 
agent of the Union of Pennsylvania and 
State of Pennsylvania for Colorado. It 
was first reported that Mr. Selbach 
would locate in Chicago to handle the 
California Fire, but he will remain at 
Denver looking after his general and 
special agency work. 





Won't Cut on This Class 

The experience of companies generally 
with the wholesale grocery establishments 
has been unsatisfactory for years, hence 
they are not in accord with the opinion 
of agents in Oklahoma and Indian Terri- 
tory, who have asked that competitive 
rates be made on the class. It is stated 
that New York brokers are writing the 
class freely at less than advisory rates 
and the local agents wish to regain the 
business. The companies have refused 
absolutely to open rates for this business. 





SOUTH DAKOTA FIRE PREMIUMS 





How the Business Was Divided 
Among the Various Cities and 
Towns in the State 





Fire insurance premiums for 1906 in 
South Dakota totaled $538,633 and were 
divided among the various towns of the 
state as follows: 





Aberdeen $39,824 Jefferson . 
Alcester . 1,807 Lake Preston. 
Alexandria ... 2,488 Lead ........ 
Alpena 605 Lennox 
Armour 5,665 Letcher ... 
Artesian ,619 Lesterville 
AVGR’ cocscese ,195 Madison 
Belle Fourche 10,103 uwellette ° 
Beresford .... 3,649 Menno ..,.... 
Bonesteel ... 3,090 Milbank 
Bridgewater.. 1,597 Miller .. 
BTIStOl oc cece 568 Mitchell 
BEAR ccccccs 4,533 Montrose .... . 
Brookings 6,615 Mount Vernon 2,014 
Bowdle ..... ,289 Oldham ...... 722 
Canova ...... 1,241 Parker ........ 3,180 
Canton ...... 5,803 Parkston ..... 4.078 
Carthage .... 1,280 Pierre ....... 9,761 
Castlewood .. 1,845 Piermont 1,219 
Cavour ....... 685 Platte ........ 1,751 
Central City.. 499 Plankinton 1,290 
Centerville ... 2,722 Pukwana 436 
Chamberlain. . ,007 Ramona ..... 56 
whancellor ... 10 Rapid City 12,507 
Fre 3,126 Redfield ...... 48 
Clear Lake 3,365 Salem ........ 272 
Colman ...... 967 Scotland ..... 2,556 
Deadwood .... 47,739 Sioux Falls .. 66,660 
Dell Rapids... 2,816 Sisseton + 10,39 
Delmont ..... 1,209 Spearfish .. 5,209 
DeSmet ...... 2,069 Springfield 1,936 
Elk Point 2,588 Sturgis ...... 410 
Elkton ....... 1,988 Tabor ........ 987 
BROET i ccccce Ton: ROMP soscceces 2,084 
Eureka ....... 4,817 Tyndall ...... 715 
Flandreau 3,897 Valley Springs 530 
Freeman ..... 179 Veblen ....... 427 
— rr 1,175 Vermilion .... 6,274 
Garretson 1,299 Vienna ....... 1,266 
Gayville 581 Viborg ....... 829 
Geddes ....... 8,871 Volga .....++. 1,417 
Gettysburg . 1,311 Volin ..... 466 
Groton .....+. 492 Watertown 17,833 
Hartford ..... 1,217 Waubay ..... 539 
BOER cccccccs 1,807 Webster ..... 061 
Hot Springs.. 9,855 Wentworth .. 515 
Howard ...... ,078 White Rock.. 3,048 
Hudson ...... 929 Whitewood ... 1,549 
ea 17,122 Wilmot - 1,876 
Po ere 1,701 Woonsocket . 2,306 
PEGG cccvcces 711 Worthing .... 62 
Iroquois ..... 1,017 Yankton ..... 14,774 
BOGE. covcecece 1,508 





Open Rates at Nevada, Mo. 
Rates off at Nevada, Mo. On account 
of unsatisfactory conditions that have ex- 
isted at this point the companies have 
been compelled to protect their business, 
and an effort will be made to retaliate 
on the nonaffiliating companies. 





Term Rule Is Violated 

There is some trouble at Detroit, Minn., 
over term business. ‘Nonunion agencies 
are writing frame mercantile buildings 
for three years, while the union rule for- 
bids the writing of this class for a longer 
period than one year at a time. The 
agents of union companies want to imi- 


tate the nonaffiliating brethren, but the 
companies object. 





Investigating Alleged Violation 

The Carey M. Porter agency at Ot- 
tawa, Kan., is on the carpet for alleged 
violation of the commission agreement. 
It is reported this agency represents tHe 
Franklin County Farmers utual for 
farm business, which is permissible in a 
graded agency when only farm business 
is written by the mutual company, Report 
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now comes that town and village risks | He took the position that local agents 1OWA NOTES to help them in organizing to affiliate 
are being written, as well as farm busi- | could discuss questions of mutual in-| J. M. Ellicott takes the agency of the | with the state and national bodies. This 


ness. The companies in the agency are 
investigating the matter. 


LOOK FOR BETTER DAYS IN IOWA 








Local Agents Believe That With the 
Forces Lined Up, Conditions Will 
Improve 





Des Moines, Iowa, July 2.—(Special.) 
—Local agents in Iowa seem to be 
very much pleased with the prospects 
of better conditions especially in the 
larger cities, having an Iowa _ local 
agents association. The agents out here 
give credit to W. B. Flickinger, chair- 
man of the grievance committee of the 
National Association of Local Agents, 
for being mainly responsible for start- 
ing a state organization. Mr. Flick- 
inger is well liked in Des Moines and 
when he visited here some months ago 
he talked over the association move- 
ment with a few of the leading local 
agents which led to the organization. 

Owing to the laws here in Iowa 
the agents have been in fear: of the 
state authorities and they hardly dared 
act independently as_ citizens. Mr. 
Flickinger urged the agents to possess 
enough courage to stand up and fight 
for the common good and their rights. 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wante geod good egunts in Wisconsin, Illinois 


If the ability ofa company in proportion 
to its assets is a good ood TEST ST, we invite 
comparison with *he companies you 
represent. 


J. M. KRALOVEC, Gen. Agt. 


P. A. KREHLA, Secy 
Cook County Chicago 


Home Office 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 
management since 1872. 

Applications from leading agencies 
solicited. 


Henry P. Magill & Co. 


(84 La SalleStreet Chicage 
VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets $821,402.42 
Surplus to Policyholders - 859,122.21 


Agents Wanted ia Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
139 Le Salle Gt. CHICAGO 











INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to Policy Holders, 413,206.10 
786,134.77 


terest the same as_ school teachers, 
farmers, merchants, laborers and others. 
The agents see no reason why insurance 
men are necessarily criminals simply 
because they happen to be in that line 
of business. 





Owner’s Waiver Clause Again 
And now the companies are getting 
after the Northwestern Mutual Life In- 
surance Company business in connection 
with the tenant waiver feature. Several 
dwellings and mercantile buildings at 
Minneapolis, owned by the above life in- 
surance company, have been written with 
the following clause, which agents are 
asked to erase: 


This policy shall not be invalidated by 
any act or neglect of ~ tenant or sub- 
tenant, or occupant, or by occupation of 
the premises for purposes more hazardous 
than at present; provided, however, that 
the assured shall notify the company of 
any increase of hazard which will come 
to its knowledge. 





Missouri Agency Appointments 


American—J. F. Dickman, Jr., St. Louis. 
Amer. Cent.—T. B. Evans, De Soto; L. 
M. Sickles, Louisiana; G. W. Martin, 


Ewing. 
Calumet—R. F. Bane, Tipton. 
Connecticut—W. J. Arnold, Essex; W. B. 
Ennis, Clyde. 
Continental—A, T. onthe, 
W. J. Jones, Lincoln; W. Hopkins, Au- 
vasse; W. LD. Coulter, inthe 
Cosmopolitan—H. BK. C. Tucker, Mexico. 
Eagle—C. C. Couch, Tarkio. 
Fidelity—F. W. Niedermeyer, Columbia. 
Ger. Amer., N. Y.—G. W. Howell, Amity; 
oe Shuey, East Lynn; M. H. Moss, El- 
don; M. H. White, 4 City; Cc. M. 
Dunlop, Southwest City. 
Hanover—Burch & Burch, Carterville; 


Dawn; 


F. L. La Force, Centralia; White & Ker- 
o—. Lexington; H. §S. Lindsay, Kirks- 
ville 

LL&L. & G.— W. Hough, Kirkwood; 
W. L._ Scott, Senate: » Shirley, 
Queen City. 

Mech. & Traders — Barbee & Roberts, 
Marshall. 


Mercantile—L. M. Sickles, Louisiana; J. 
L. Eaton, Bismarck. 

Milwaukee—H. WD. Hall, Kirksville. 
Milw. Mech.—A. C. Balliett, Hunnewell; 
H. Dudley, Auxvasse; C. M. Thornton, 
. Logan, Laddonia; A. H. 
Kallmeyer, New Florence; Harry Nie- 
dorp, St. Joseph. 

Phenix, Eng.—Rush Straw, Deepwater. 
Royal Exch.—J. P. Gabriel, Nevada. 
Star—Cole & Cunningham, Hannibal; 
BE. A. Shannon, Mexico; J. C. McQuarry, 
Monett; J. W. Fairbanks, Springfield. 


J. 
Browning; W. 





Minnesota Agency Appointments 


4&tna—John Cahill, Rosemount; Joseph 
Burkard, Hugo; D. M. Vermilyea, Bovey; 
L. E. Scruby, Zumbro Falls; S. R. Kirby, 
Hibbing. 
American—V. W. Knapp, Grand Rapids. 
Amer. Cent.—Sullivan Bros., East Grand 
Forks. 
British Ameo =, S. Gregory, Winona. 
Caledonian—E. S. Gregory, Winona. 
Connecticut—O. D. Ponsford, Mayer; 


Soe, Le Sueur; C. F. Franz, Rich 
ville. 
Equitable—E. J. Farrell, Grand tee 
Fire Assn—William H. Lord, Fol 
Ger. Amer., Y.—Louis Hallum, “itkin. 
German, Pa. ach F. Main, Minneapolis; 
7 We Welch, i ge my E. . Jacobi, 
East Grand Forks; J. Mirickel, Wadena. 
Hanover—Knud , kt Battle Lake; 
The Meyers Co., Biwabik; O. C. Conrad, 


Brownton; Strander Abstract & Invest- 
ment Co., Crookston; W. R. Kleven, Se- 
beka; A. W. Kron, Litchfield; G. J. Mack, 
Beardsley; W. S. Lee, Elizabeth; Gustav 


Eliason, Montivedio. 
Indianapolis—W. H. Roberts, Bemidji; 
W. A. Masters, Chisholm. 
L. & L. & G.—W. H. Hartman, Evan. 
Mercantile—W. E. Black, Crookston, 
Milw. German—Clarke-Hepworth Co., 
Skemp, Cloquet; B. R: 

Hassman, Aitkin. 


National, a a Miller, Gordonsville. 





GENERAL WESTERN NOTES 


The Colorado sire is reorganizing as a 
stock company. 

Sidney V. Arnold of Ipswich, S. D., has 
cleared his agency. 

T. F. Olson of Brandon, Minn., clears 
his agency by resigning the Connecticut 
and substituting the German American. 

The agencies of Wheeler & Kelley and 
Hw. ewey at Wichita, Kan., have 
consolidated as Wheeler, Kelley & Dewey. 
They are located at i23 North Market 
street. 

The Centennial State Fire of Denver 
has reinsured in the Agricultural. R. R. 
meee son of the secretary of the Centen- 

becomes Colorado manager of the 
Agr -~ 

EB. Headland a 
at LAtchville = De more 
money in a mixed agency. —yS has ao 
~ a nies that he wishes to be placed 


Fe agent 
ere is 
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per r cent basis, having A Bs into 
his y- e Northwestern F. & M. 


Iowa State at Council Bluffs, Ia. 


The J. N. Casady, Jr., Company has been 
incorporated at Council Bluffs, Ia., to do 
a real estate and insurance business, 
Herman D. St. John, for many years 
president of the Mill Owners’ Mutual of 
Des Moines, died at Cedar Rapids last 
week, aged 66 years, 

Roger Swire, lowa special agent of the 
German erican, gone to Colorado 
for a month in company — his son, 
Roger, Jr., who is in poor health 

The Iowa Manufacturers of Waterloo has 

decided to pay in a remaining $75,000 
of its capital by Jan. when it will enter 
Illinois and other sale territory. 
The Commonwealth Fire of Ottumwa is 
preparing to pay up its capital stock and 
enter outside territory. W. L. Pettibone 
has been appointed general agent for the 
territory east of Ohio. 

The brick bakery of William Kilpatrick 
at Oskaloosa, lowa, hag been written at 
1 percent for three years. “In view of the 
occupancy the risk cannot be written for 
less than two and one-half annual rates 
and companies are calling for a material 
advance or an annual contract. 





MISSOURI NOTES 


St. Louis agents note a marked falling 
off in the number of permits to keep 
fireworks this year as compared with 
former years. 


The exodus of insurance men from the 
Century building at St. Louis still con- 
tinues, the St. Lovis rire and the E. M. 
Davis agency having moved to the Pierce 
building on Saturday last. 


The Union of Philadelphia transfers its 
agency from F, Churchill Whittemore Co. 
to the Charles H. Eaton agency at St. 
Louis. The Eaton agency already had 
the State of Pennsylvania. 

The charter of the Washington Mutual 
Fire of St. Louis, which was granted by 
the Missouri legislature in 1857, having 
expired, the company is reincorporating 
under the provisions of the regular mu- 
tual law of Missouri. 

The following St. Louis agecies have re- 
ported to the Missouri department the 
amount of premiums placed in unauthor- 
ized companies for the six months ending 
June 1, and paid a tax of 5 percent on the 
same: F. Churchill Whittemore Company, 
$3,562; Carr Bros., $693; Insurance Agency 
Company, $5,768. Most of the agencies 
have not yet made report. 





In announcing the appointment of P. O. 
Vandeventer as special agent of the Du- 
buque, a mistake was made in saying he 
would have Nebraska. He has Missouri 
and Kansas, Special Agent Doerfler still 
retaining Nebraska. 


COMMISSIONER BARRY TQ TALK 


(Continued from Page 1.) 
notified the National association that 
the rate difficulties in that place are 
now at an end, and to maintain good 
practices the local agents of that place 
—- to join the Ohio state associa- 
tion 





Pittsburg Agents Wake Up 

As a result of the holding of the 
annual meeting of the Pennsylvania 
state association in Pittsburg, the agents 
of that city have become aroused to 
the usefulness of the National associa- 
tion. The state organization is as- 
sured that the majority, if not all, of 
the regular agents of that city will be- 
come members of the state associa- 
tion. In view of this interest it was 
deemed wise to select a Pittsburg agent 
as president. D. F. Collingwood was 
unanimously chosen for this office. The 
large city agents are now beginning to 
wake up to the importance of identifi- 
cation with the agency movement. The 
National association already has a strong 
membership in the western large cities 
and the interest in the east is steadily 
increasing. The bulk of the membership 
in the National association, however, is 
located outside of the excepted cities, . in 
small cities and towns. 

Interest In the Territories 

Following the action of the Muskogee 
(Ind. Ter), Board cf Underwriters in 
becoming affiliated with the National 
Agents Association, agents in other parts 
of Oklahoma and Indian Territory are 
talking of joining the National associa- 
tion, and there is considerable sentiment 
in favor of a state association to cover 
these territories. 

Vice-President C. F. Enright and Sec- 
retary C. C. Jones of the Missouri Asso- 
ciation of Local Agents will visit Joplin, 





July 6 to request the agents in that town 


is a populous section of the state and 
considerable interest in the recent meet- 
ing in Kansas City was shown by agents 
in that region. It is believed that this 
missionary visit of Messrs, Enright and 
Jones will result in a considerable acces- 
sion to the state association. 


KENTUCKY STATE BOARD MEETS 


(Continued from Page 1.) 


the form and clauses submitted by 
Chairman Claude Snyder of the com- 
mittee which recently conferred with 
the Southeastern Tariff Association and 
representatives of the Louisiana Fire 
Prevention Bureau on this subject. 
Deplores “Excepted” Territory 
Following this action the board re- 
affirmed the action taken at the last 
annual meeting on the question of ex- 
cepted territory, the resolution stating 
that the association is “even more firm 
in its belief now than ever before 
that the maintenance of such territory 
in our midst is of great detriment to 
our business, and is an unwarranted 
discrimination against the loyal agents 
in the state less favorably located.” 
The matter of tornado rates on to- 
bacco rehandling houses and stemmeries 
was referred to the executive committee, 
to be taken up with the subcommittee of 
the governing committee of the Union, 
the Kentuckians to recommend a ma- 
terial increase for these classes. 
Blue Goose Takes a Swim 


The Kentucky Nest of the Blue Goose 
took a swim and the following goslings 
had their pin feathers plucked: Verner 
Kline, Niagara; Wheeler, Ten- 
nessee Inspection Bureau; William Set- 
tle, secretary Chattanooga Board; W. J. 
Gilsdorff, ‘electrical inspector Kentucky 
Board; G. E. Williams, Caledonian; C. 
E. Clutia, North America ; H. H. King, 
Continental; John M. Pickton, Ameri- 
can Central. 


PERSONAL SIDE OF THE BUSINESS 


(Continued from Page 8.) 
time we went by, the amount of his 
annual contribution to the support of 
the church increased. Evidently this 
sum was the ‘greatest on earth.” I 
judged that he not only insured the 
church free of charge, but paid the 
pastor’s salary and furnished ice cream 
to the Sunday-school after each session. 

“Oh, no! I may have a New Eng- 
land conscience, but when I get away 
from the rock-ribbed coast and acci- 
dentally settle down in a place like 
Detroit you don’t catch me _ chasing 
around for spiritual refreshment, but 
rather feeding on the sights and won- 
ders of the world. There must have 
been something very strenuous about 
Belle Isle, for Eldridge insisted upon 
keeping me away from this attraction. 
The next time I go to Detroit I shall 
ignore Eldridge, act as my own pilot, 
and visit this famed resort.” 

Isaac Miller Hamilton, president of 
the Federal Life, leaves on a trip to 
Yellowstone Park this week with his 
bride and his mother. He expects to 
be gone for about three weeks or more, 
and besides visiting the park will spend 
some time looking‘ over the irrigation 
lands which he owns in that part of 
the country. 








W. B. Flickinger, who for the past few 
months has been doing yeoman service 
for the governing committee, battling with 
the anti-insurance legislation in various 
states, has laid aside his armor and left 
Chicago Saturday last for a three months’ 
rest in Erie, Pa. Mr. Flickinger’s affilia- 
tion with the governing committee was in 
the nature of an experiment, as the 
companies had not heretofore assumed the 
aggressive in the matter of insurance leg- 
islation. His labors have been crowned 
with success and the companies are a 
unit in appreciation of his services. Mr. 





Flickinger will return to Chicago in Oc- 
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tober and resume his duties, making an 
effort to curb the tendency of states to 
exact excessive taxes from the com- 
panies. 


George D. Markham, the highly es- 
teemed St. Louis agent and ex-president 
of the National Local Agents Associa- 
tion, has been elected an overseer of 
Harvard University. He is a devoted 
Harvard man and has done much for 
his alma mater. 

Cupid has been having the time of 
his life in the ranks of the American 
Surety Company. W. H. Brant, treas- 
urer, R. H. Towner, one of the home 
office attorneys, Henry D. Lyman, presi- 
dent, and others less prominent suc- 
cumbed in the east. More recently he 
attacked the St. Louis office, and last 
week Lynn J. Percival, the cashier there, 
and Miss Estella C. Henrich, also con- 
nected with the office, were married. 

A Chicago insurance man has beaten 
all underwriting records. | Underwriters 
have aspired to touch the heights reached 
by this proud man, but they have failed 
miserably. The fortunate underwriter is 
Thomas J. Byrne, connected with the 
John Naghten & Co. office in Chicago. 
Mr. Byrne has not inherited gold, rubies, 
diamonds, lands or houses. He has not 
been elected to position of great responsi- 
bility nor has he written a book. All 
such achievements are insignificant. He 
is the father of triplets, and hence hands 
out three cigars at a time. 


Lester E. Cate of Chicago, who re- 
signed the special agency of the North- 
western Underwriters to sell stock in 
a water filter company, is very sanguine 
of the success of his enterprise. Mr. 
Cate’s friends regret to see him leave 
the insurance ranks. His father is Ste- 
phen E. Cate, Missouri state agent of 
the North British, who is one of the 
widest known western field men. 


IMPORTANT “DECISION 1S GIVEN 


(Continued from Page 8.) 


to be effected, appellee writes appellant 
that unless he can “‘quote me a rate toda 

that wul meet the rate offered by others,” 
a rate entirely unknown to appellant and 
carefully concealed from him, appellee 
would violate the terms of its contract 
and “place the insurance elsewhere and 
where I can get the lowest rate.”” We are 
unable to regard this action of the receiver 
under the circumstances as consistent with 
the obligations of the owners of the prop- 
erty and of the receiver itself to appellant 
nor with equitable dealings. 


It appears, however, that appellant 
made, nevertheless, an honest effort to 
meet appellee’s terms, and, working in 
the dark as to the amount of the reduction 
appellee required and the means by which 
it could be obtained under the rules of 
the Chicago Underwriters’ Association, he 
obtained an agreement in writi with 
the owners of the building to make the 
change necessary to reduce the rate at 
their own expense, and was thus enabled 
to offer the receiver a reduction of rate 
corresponding to that of appellant’s un- 
known competitors. The offer was _ re- 
fused, however, because the competitors 
had, whether with appellee’s aid and 
connivance or not does not appear, been 
able to get the tenants of the building to 
agree to pay the $180 or $190 cost of in- 
stalling the sprinkler system, while appel- 
lant had been prevented by appellee’s pro- 
hibition of Jan. 8, 1906, from taking steps 
to get the changes made which were 
necessary to reduce the rate, which 
changes he had apparently first suggested 
to appellee. 





* ¢ & 

We are of opinion the testimony intro- 
duced over appellant’s objection as to con- 
versations with Donohue and Henneberry 
and their attorneys, in the absence of ap- 
pellant, by the receiver’s secretary as to 
the acceptance of the proposition of ap- 
pellant’s unknown competitors, was erro- 
neously admitted and should be disregarded. 
It is apparent that the whole difficulty or 
misunderstanding between the parties, if 
such it was, could have been avoided had 
the receiver dealt frankly and openly with 
appellant. The latter evinced a disposi- 
tion and seems to have made every effort 
in his power to meet the receiver’s wishes 
and obtain the insurance at the lowest 
Possible rates. At all events, it is, we 
think, clear that appellant was, under his 
contracts, entitled to place the insurance 
and is entitled to be paid the amount 
which he would have earned as commis- 
sions had he been permitted to do so as 
his contract provided. The decree of the 
Superior Court will, therefore, be reversed 
and the cause remanded with directions to 
enter a decree in favor of ap t in ac- 
cordance with the prayer of the petition. 








POINTERS wt 


FOR LOCAL AGENTS. 











M. L. C. Funkhouser of Chicago, at 
the meeting of the Illinois Field Club 
gave some information as to cancella- 
tions that is of interest and his expe- 
rience, he mentioned in passing, had 
cost him about $800. Cancellation by 
registered letter is not effective, he 
said, especially where there is no mail 
delivery. The postmaster will leave a 
notice in the postoffice box to the effect 
that a registered letter is at the office. 
The assured may not call for his mail 
for some days. “The most effective way 
to deal with cancellations,’ declared 
Major Funkhouser, “is to put special 
delivery stamp on a registered letter 
so that it will not remain in the post- 
office.” 


Special Agent H. E. G. Kemp of the 
Camden Fire writes this paper -as fol- 
lows: 

“In your issue of June 20, in answer 
to a query as to what compahies write 
farm business, I did not see the Cam- 
den in the list of nonunion companies. 
I have no doubt that it was an over- 
sight, but I beg to state that we are 
writing farm business and have been 
for two years and at as low a rate as 
any other company in the business.” 


Question—Please let us know what 


companies will write raft boats and 
packets operating on the Mississippi 
River. 


ANSWER—Write the Insurance Agency 
Company, St. Louis, or G. W. Neare, 
Gibbs & Co., Cincinnati, who no doubt 
will be able to handle this class of 
business. 


Question—Would you please advise 
me the names of concerns that manu- 
facture and install sprinkler equipments. 

ANsSwer—General Fire Extinguisher 
Company, Providence, R. I.; Interna- 
tional Sprinkler Company, Philadelphia; 
Manufacturers Automatic Sprinkler Com- 
pany, New York; Niagara Fire Ex- 
tinguisher Company, New York; Phe- 
nix Fire Extinguisher Company, Chi- 
cago; Worcester Fire Extinguisher Com- 
pany, Worcester, Mass. 


The United States supreme court re- 
cently handed down a decision involv- 
ing the assessment liability of a de- 
funct mutual on policyholders in a 
state where it was not licensed. It 
was the case of Swing, trustee, Union 
Mutual Fire of Ohio vs. Western Lum- 
ber Company. The lumber company 
had a policy on property at Manistique, 
Mich. The Union Mutual was never 
admitted to Michigan. The assess- 
ment levied and sued for was $537.48. 
The insurance was secured by a Manis- 
tique agent. The trustee raised the 
question that the law was unconstitu- 
tional in the attempt to prohibit a per- 
son from getting insurance on property 
located in Michigan in an _ unlicensed 
company. 

The court held that a state had the 
right to impose conditions on foreign 
companies is undeniable. 


A certain large insurer had a kick 
coming, in fact, he had two, but didn’t 
know it. He got mad and made up 
his mind he would change agents, so 
asked a friend who was a good agent 
to go to. The friend advised him to 
call on the agent who did his business. 
This he did, asked certain questions 
regarding the ethics of insurance, then 
laid his grievances before him. The 
agent asked who carried his business. 
The gentleman told him, and it hap- 
pened it was a square fellow. The sec- 
ond agent saw at once an opportunity 
to put the first agent good, so went 
into the matter in detail, showed the 
insurer he was not so badly treated 
after all and then went to the first 
agent and told him what he _ had 
done, and advised him to begin making 
good quick. The assured was satisfied 





after he had things explained. The line 
was larger than Agent 1 could carry 
in his office and assured requested him 
to give Agent 2 all he could carry, 
which he will do. This was square 
work. Agents 1 and 2 like each other 
better and the assured says there is 
honor among insurance agents. There 
is among some. I would not like some 
agents I know to get any of my patrons 
in their office, even though they might 
have no greater cause than this client 
had to kick. They would make a kick- 
ing case if it was not due.—Local Agent. 


QuEsTIOoN.—Will you please advise me 
the names of some companies that will 
write insurance on fancy race horses 
wherever they may be, together with 
rates and any other necessary informa- 
tion. 

ANSWER—This query was submitted 
to A. F. Shaw of Chicago, who writes 
insurance on horses in London Lloyds. 
He says: 

“We are not aware of any company 
that will write insurance on fancy race 
horses. We may say, however, that we 
are transacting quite a large business 
with the Underwriters at Lloyds, Lon- 
don, insuring breeding horses against 
mortality, binding the insurance on the 
spot, but we cannot write insurance on 
race horses, though we do submit ap- 
plications to London for such insur- 
ance, asking them to bind it by cable. 
The rate for insurance on breedirg 
horses is 8 percent. As to race horses, 
however, it is a matter of arrangement, 
and runs from 6 to 10 percent.” 

The Ohio & Indiana Live Stock In- 
surance Company, Crawfordsville, Ind., 
is the best live stock company in the 
west. 


Question.—I want a company that 
will write insurance on valuable live 
stock against fire, lightning and tor- 
nado for three or five years. Do you 
know of a company that does that? 

ANnswer.—Most of the farm com- 
panies cover live stock in their farm 
policies. You might write to the Amer- 
ican Insurance Company, Rockford, IIL; 
Forest City Insurance Company, Rock- 
ford, Ill.; Security Insurance Company, 
Rockford, Ill.; Home Insurance Com- 
pany, Home building, Chicago; Queen 
City Fire Insurance Company, Sioux 
Falls, S. D.; Shawnee Fire Insurance 
Company, Topeka, Kan. 








Want Column 


One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








Ad- 








WANTED—Position as policy writer in 
local office, or work in general office, by 
a lady of experience in insurance work. 
Address M 18, care of the Western Un- 
derwriter, 





WANTED—By experienced under- 
writer, to plant a fire insurance company 
in Minnesota and South Dakota. 


WANTED.—Position by experienced 
special agent with large acquaintance in 
western territory. Wisconsin and Minne- 
sota preferred. Address A 13, Western 
Underwriter. 


WANTED—Steady man for hektograph 
work and map corrections, also to kee 

supplies. Fair Rey but no advancemen 

W 17, Western Underwriter. 


an 














MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Bidg., Chicago, Ill. 
SURPLUS LINES 


SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinols Na~- 
tional Fire Insurance Co, 











Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 


RITCHELL & MILLER 


WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Phenix of London; 5; 
F. &M.: American, 


ng ; 
Camden; Teutonia, 3 
of Pa.; Pelican; Western Reserve. 

















&. J. ULLMANN ©. 4. NEWTON 
J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRB «+ = Newark, N. J. 

CAPITAL FIRE - + Concord, N. H. 

STATE FIRE (Ltd.) ~- Liverpool, Eng. 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louls 
Correspond licited. Commissions paid non-resi 
dent agents and brokers. Loog distance telephones. 
Seprwcenss Norwich Union, Hamburg-Bremen, 
deiphia Underwriters, Fidelity, Ind pity. 
Star, Dela Austin, Pranktest, N. ¥., Plate 
umbia, and Uv. 8. Fidelity an Guaranty of Md. 

CHURCHILL WHITTEMORE CO 

. Successors to Wall & Whittemore 


208 North Fourth Street - ~- 8ST. LOUIé 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 

Cash capital, $389,616. Cash sure 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 

W. L. PETTIBONE & CO., Managers, 


Actuarial, 


M M. DAWSON, F. I. A. 

. CONSULTING ACTUARY 
Member of the Actuarial Society of America, 

Fellow of the Institute of Actuaries, Member o 


the Deutscher Verein fuer Versicherungs-W 
schaft, etc, 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 
































Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 
ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


TSLEPHONES: Central 789. 


Ann Arbor, Mich. 





Automatic 8999 
tnsurance Attorneys. 


ae eae 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 














Hartwell Cabel. 

CABELL & KOHL 
Attorneys at Law 

810 Fiest Nat'l Bank Bidg., Cincineati, O, 


Special attention given to insuranse cases. 


In Answering Advertisements Men- 
tien THE WESTERN UNDERWRITER, 


J. Louis Kohl 
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FORT DEARBORN BUILDING 






ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress THz HOME OFFICE: 








INSURANCE 
COMPANY 


a 


134 MONROE STREET 








Ghe 





of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 











“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Ageident ad Health policies can 


written, we will wri 
Good Contracts in Good Territory to Good Men, 
Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill, 
“THE OHIO COMPANY.” 
The Bankers Surety Company 
Williamson Building, OLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 





Chartered Under Ohio Laws, 





$200,000 Doposited with Insurance Commissioner 


YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money 
They have most varied 
forms of policies end 
advantageous con- 
tracts with liberal 
commissions. 

The attention of 
pouns men, particu 
arly young men start- 
ing in oon oy is . 
especial] ught. 

rite Ang ‘tall information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
Incorporated as a Stock Company by the State of How Seeney 


JOHN F. DRYDEN Heme Office 
President NEWARK, N. J. 








The ——--aae 


Northwestern 





National 





am01 Minneapolis 


NVITES your attention to its new 
agency proposition as embodying the 


most desirable business opportunity 


afforded in the life 
The reorganization 


insurance field. % yt 
of its agency forces 


and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections. 








METROPOLITAN CASUALTY 


Insurance Co. of New York 


Home Office, 47 CEDAR STREET 
Chartered 1874 


INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 
oe SA “L ALLER, Boor 


M. 
a MOBEET i, DAVENPORT, Ass’t Sec'y 


imued by the B the 
Ml te hewn | At me oe FA 
al insustng life or 
Bt. yout CS aking om enema eee 


4.K. HANNEN, Gen'l t Northern Obi 





PLATZ GLASS 


PERSONAL ACCIDENT POLICIES 


AND HEALTH 
of the Most Approved Forms 





BUGENE M. WINSLOW, President 


319-820 iiiamson LE Cleveland Daniel D. Wattees. Vice-Pres't 
JOHN A. RINGOLD, Cnt ve blag. Barton, » Bev'y 
+ Cincinnati a ns G. Breoks, Ass't Sec'y 





WILLIAM D. WYMAN, gout Agent for Hlinas 


Chicago Reltable and Energetic Agents Wanted 











Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 


Insurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 


Gasoline +-F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 























The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl Street, Cincinnati, Ohio 





WM. D. FAIRBANKS 
President 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Correspondence solicited. 





Address all communications to the Company. 


